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Florence Nightingale 


T is very gratifying to know that 
many jewelers are using Alvin 
Silver in their homes. This recog- 
nition of Alvin by men of the trade 
for their personal use is a genuine 


mark of approval. 


The Florence Nightingale pat- 
tern covers a complete line of flat- 
ware in either bright or platinum 
finish. It is of an ever pleasing 
design with an excellently propor- 


tioned space for engraving. 


The Hampton pattern, with its 
refined silhouette, covers a com- 
plete line of flatware, also a full 
line of hollow ware. This tie-up 
presents wonderful selling possi- 


bilities. 
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20 Maiden Lane 10 S. Wabash Av«. 















































WITH WHICH ARE 


AMERICAN HOROLOGICAL JOURNAL 


THE EJEWELERS’ WEEKLY €@_ te JEWELERS REVIEW 







CONSOLIDATED 














WEDNESDAY, DECEMBER 29, 1920 


No. 22 

















A Brief Treatise.on the Diamond. 








By Jean Escard. 
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The following lucid and brief description 
of the diamond was published in a well 
known French jewelry journal and con- 
tains so much information of value to 
jewelers that it is republished herewith for 
the benefit of our readers who could not 
read or obtain it in this unusual form. 


Fic. 1—TRUE OCTAHEDRON 





Fic. 2—CURVED OCTAHE- 


inferior to that of the diamond of India.’ 
It is also into this error that Saint Epi- 
phanius (IV. century) fell when he de- 
scribed it as the blue of heaven. In the 
XIIth century, Mohammed ben Mansur, 
in a long work on gems, appears to have 
differentiated the diamond from other 


es 


Fic. 3—TRIOCTAHEDRON 


DRON 





Fic. 4—TRUE RHOMOBODO- 
DECAHEDRON 





Fic. 5—CURVED RHOMBO- 
DODECA HEDRON 
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6—TETRAHEXAHE- 
DRON 


Fic. 


CRYSTALLINE FORMS OF DIAMOND, PURE HOLOHEDRIC FORMS 


“Nearly 3,000 years before our era this 
precious gem was already known and ap- 
preciated by the peoples of the Orient. The 
name adamas that was given it by the 
Greeks and which signified ‘indomitable’ 
explains its great hardness which renders 
it refractory to the action of the chisel, 
which is incapable of making an incision. 
It is this word that has served to form 
the names under which it is designated at 
present in the different languages: dia- 
mond (English); demand or diamant 
(German); diamante (Italian); almas 
(Arabic). According to certain authors 
the origin of this word is different: it is 
derived from damonis (demon), on ac- 
count of the gleamings of the diamond, 
‘bicolored like the iris of the devil. 
Theophrastus, in his ‘Treaty on Precious 
Stones,’ does not speak of the diamond, 
and, in the Occident, Pliny appears to be 
the first author to have cited it. Through 
long centuries it had then to be confounded 
with other gems such as sapphire and 
emerald, for the authors who speak of it 
have not failed to make the remark that 
‘certain colored diamonds have a hardness 





stcnes. In the XVIth century, the great 
voyages undertaken to the Indies by daring 
observers report precise data on the geo- 
logical lodes of this mineral. At the end 
of the XVIIth century, in 1674, the al- 
chemists made researches to decipher its 
nature, but without arriving at anything, 
and it was not till 1704 that Newton, in his 
Optics, emits the first idea that the dia- 
mond could burn in contact with the air. 

“In 1772, Lavoisier describes in a mem- 
orandum that has remained celebrated, the 
phenomena that accompany the combustion 
of diamond, but did not risk yet any 
further affirmation as to the chemical iden- 
tity of carbon and diamond. It is Smithson- 
Tennant we owe the knowledge, several 
years later, of a complete establishment of 
this identity, confirmed later by the ex- 
periments of Guyton de Morveau, Davy, 
Dumas and Stass. These last savants, then 
Roscoe and Friedel, have shown that dia- 
mond, after combustion, leaves ashes. 
Moissan has made a long study of these 
last. 


I, GENERAL PROPERTIES, 


Distinctive Characteristics. We know to- 
day that diamond is nothing else than car- 
bon, pure and crystallized. It is distin- 
guished from other varieties of carbon 
(graphic and amorphous carbon) by its 
density nearing 3.55, its hardness, which 
surpasses all other known minerals, lastly 
by its property of being consumed in oxy- 
gen at about 1.000°, giving about three and 
a half times its weight in carbonic acid 
(1 gr. diamond produces exactly 3 gr. 666 
of carbonic acid). Every test that only 
brings out one of these properties is in- 





Fic. 7—TRUE HEXOCTAHE- 
DRON 


Fic. 8—curvED HEXOC- 
TAHEDRON 


Fic. 9—cuBO-OCTA HEDRON 


HOLOHEDRIC FORMS PURE AND IN COMBINATION 





Fic. 10—cuBEs AND Fic. 1l—cupe, ocTAHE- Fic. 12—cuBE, OCTAHE- 
TETRA HEX AHEDRON DRON AND RHOMBODO- . DRON AND TETRAHEXA- 
DECAHEDRON HEDRON 
COMBINATION HOLOHEDRIC FORMS 
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Helping Others Help You’ ff 








The Jewelers’ Vigilance Committee is sending out to 35,000 ivy 
jewelers of the United States, probably one of the most important 
letters they have ever issued. 











It ought to be carefully read by every jeweler because it tells Ny 
how each can help towards solving the tax problem now con- 
fronting Congress. N, 





Today there is a 5% Tax on all sales of jewelry to the con- R 
sumer, and the Secretary of Treasury has just recommended that, 5 
together with other commodities now taxed, that the jewelry tax N 
be increased to 10%—a 100% advance. NG 
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Through the splendid work of The Jewelers’ War Revenue NG 


Tax Committee, we are objecting to all such taxes and we need 
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the cooperation of every jeweler. UNS 
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To finance such an important question we ought to receive 
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a contribution from each one. 
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Start Nineteen Twenty-One right by sending a check to A. NY 
L. Brown, Treasurer, 68 Nassau Street, New York City, thus 
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nd can also lead to false con- 
clusions. Let us add to these essential 
characteristics that a mixture of chlorate 
of potash and fuming nitric acid has no 

wer to transform diamond though it 
easily destroys all other varieties of carbon. 


complete a 





Fic. 13—oCTAHEDRON AND 
TRIOCTAHEDRON 
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Fic. 14—ocTAHEDRON AND 
HEXOCTAHEDRON. 


CIRCULAR 


tions which they represent are so numer- 
ous. All crystalline forms of diamond be- 
long to the cubic system. We find holo- 
hedric forms, hemihedric forms and 
macles. 


Holohedric Forms. Among the simple 





Fic. 15—HEXOCTAHEDRON 
AND TETRAHEXAHEDRON 


COMBINATION HOLOHEDRIC FORMS 








Fic. 16—TETRAHEDRON 


Fic. 17—TRUNCATED TET- 
RAHEDRON 





Fic. 18—HEXATETRAHE- 


DRON 


HEMIHEDRIC FORMS 


Natural State. In nature diamond is 
found in three different states, which may, 
besides, consist in the same mine. These 
are: 

1. Diamond correctly so called, color- 
less or tinted in different shades, always 
crystallized and transparent (Fig. 1-3). It 
is the only one utilized in jewelry and is 
the one which has the highest value. 

2. Bort (or boort), which is in the form 
of balls more or less black and often of a 
radiated structure. It is utilized for cut- 
ting and polishing transparent diamond, 
and with this end in view, it is reduced to 
an impalpable powdered state. This is 
known under the term égrisée (diamond- 
dust). 

3. Carbonado, or black diamond, also 
designated under the names carbone, car- 
bon, and even carbonate. It is very hard 
and is utilized in work and perforation of 
rocks (diamond saws and perforators). 

In this chapter only transparent diamond 
will be in question. 


Physical Properties. Crystalline Forms. 
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(Fig. 2). The trioctahedron (Fig. 3), de- 
rived from a cube by the substitution of 
the angles of a plane intercepting at the 
edges two equal lengths and one unequal, 
often has its surfaces radiating parallel 
with the longer edges. 

The Rhombododecahedron (Fig. 4), de- 
rived by the truncating of the edges by an 
intercepting plane on the edges not paral- 
lel to the equal lengths. Diamonds met 
with in this form are generally isolated and 
curved (Fig. 5). The tetrahexahedras 
(Fig. 6) are produced by the truncating 
of edges by an intercepting plane on each 
of the two others, edges not parallel to the 
unequal lengths; the faces are brilliant and 
generally curved. The hexoctahedras 
(Fig. 7) are derived from the truncating 
of angles of cubes by an intercepting plane 
at each of the three edges of the unequal 
lengths. They may be straight or curved 
(Fig. 8). Among the holohedric combi- 
nations, that is to say resulting from the 
reunion of several simple forms, it is neces- 
sary to note the cubo-octahedrons (Fig. 9), 
whose predominant faces may be either 
those of the octahedrons or those of the 
cube. We meet also the combination of the 
cube and the dodecahedron; the cube and 
the tetrahedron (Fig. 10); the cube, the 
octahedron and the rhombododecahedron 
(Fig. 11); the cube, octahedron and tetra- 
hedron (Fig. 12). The octahedron com- 





HEMIHEDRIC, ELONGATED CURVED FORMS 





_ 


‘1G. 23—MACLE BY HEMI- 
TROPY 


Fic. 24—MACLE BY PENE- 
TRATION 


ic. 25—-TRUNCATED 
TETRAHEDRONS 


CRYSTALLINE FORMS OF DIAMOND MACLES 





Fic. 28 


NATURAL STRIATIONS ON DIAMONDS 


Diamond is the one mineral best crystal- 
lized of those we know, yet it is sometimes 
difficult to account, at first sight, for the 
true form of certain crystals, the combina- 


holohedric forms the regular octohedron 
(Fig. 1) is one of those met with most 
often, particularly at the Cape; it has some- 
times plane surfaces but generally curves 


bined with the cube appears in a large 
number of forms combined, when its pre- 
dominance is very marked. We meet it 
truncated by the faces of the dodecahedron, 
the trioctahedron (Fig. 18) and the hexoc- 
tahedron (Fig. 14). The edges of the 
crystals which result from this last com- 
bination are generally rectilinear in spite 
of their appearance as spheroidal. There 
exist combinations yet more complex, not- 
ably that of the hexoctahedron and tetra- 
hexahedron (Fig. 15). Certain crystals, 
among others those resulting from the 
combination of octahedra, hexatetrahedra 
and hexoctahedra, have 80 facets, of which 
eight are for the primary solid, 24 for the 
second and 48 for the third. In spite of 
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the great number of facets, the general 
form of the octahedra are easily recog- 
nized, though very much rounded off. 
Hemihedral Forms. The hemihedron, 
which, as we know, is a crystal transfor- 
mation through the development of only 
half of the faces at a loss of the other faces 
which thus disappear, manifests itself in 
the diamond in very simple fashion. The 
best known is the tetrahedric hemihedron ; 
the crystal ceases to have a centre and the 
faces do not possess opposed faces; thus 


THE 
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approaches towards a simple octahedron 
the smaller the gutters are. To resume, it 
is the octahedral form we meet most gen- 
erally, above all in the Africa and Australia 
bearings. The crystals are often very pure, 
lending themselves thus easy for the work 
of cutting, but often also combined with 
the dodecahedron, trioctahedron, hexatetra- 
hedron and tetrahexahedron. The faces 
are rarely planes but nearly always curved 
and striated. 


Curvatures. The peculiarity most curi- 





Fic. 29—1MPRESSIONS, PRO- 
DUCED ARTIFICIALLY 
ON DIAMOND 


Fic. 30 
TRIANGULAR NATURAL 


IN GROUPS IN 


Fic; 3] 
IMPRESSIONS, DISPOSED 
INTERIOR OF TRANSPARENT 


DIAMONDS (ENLARGED ABOUT 100 DIAMETERS) 


we obtain a tetrahedron or hemioctahedron 
by the prolongation of the faces adjacent to 
the octahedron (Fig. 16). This tetrahedron 
can be truncated (Fig. 17) if the prolonga- 
tion of the other faces of the octahedron 
takes place likewise. There exist forms 
deriped from these crystallizations, not- 
ably the hexatetrahedron. But sometimes 
also one of the axes lengthens and leads 
to forms which have not the cubic appear- 
ance. These forms (Figs. 19-22) are, nev- 
ertheless, very frequent in nature, as well 
in Brazil as at the Cape, and notably those 
represented in the Figs. 21 and 22. 
Macles. The macle by hemitropy most 
frequent in the diamond is that of perpen- 





Fic. 32—INCLUSION OF PYRITES IN DIAMOND 
(AFTER CHATRIAN ) 


dicular hemitropy, with the axis of hemi- 
tropy parallel to one of the ternary axes, 
that is to say one of the diagonals of the 
cube. We arrive thus at extremely bizarre 
forms such as that represented in Fig. 23, 
in which we only see two hexagons form- 
ing the bases of two pyramids of six sides, 
with angles alternatively acute and obtuse. 
These crystals, quite frequent, have nearly 
always curved faces. As macle by penetra- 
tion it is necessary to note that which re- 
sults in the crossing of each other of two 
truncated tetrahedrons (Fig. 24),.the trun- 
cation may have more or less importance. 
When these predominate the crystal takes 
on the aspect of an octahedron with the 
edges sunk or guttered (Fig. 25) which 


ous in the crystals of. diamond is certainly 
the curvature which has not been explain- 
able so far in any satisfactory manner. it 
is sometimes so accentuated that certain 
diamonds appear completely spherical. 
What cause can we attach to this peculiar- 
ity, alone possessed by the diamond and in 
such clearness? One has sought an ex- 
planation in the superposition of successive 
layers (Fig. 26) on the different faces of 
the crystal; these layeis, their surfaces 
constantly reduced, would form, in their 
entirety, a kind of hopper (formed of 
scales). The hypothesis also has been 
made that these curves might be in direct 
relation with the wear due to the rubbing 
of the diamonds against the gravel and 
rocks about them. These two explanations 
fall to pieces of themselves; the first from 
the fact that the faces of cleavage of dia- 
mond are perfectly plain even for a very 
slight distance of the face, the second upon 
consideration that the edges of the curva- 
ture are nearly always perfectly clear; this 
would not be so if the diamond had been 
worn by rubbing, for then the edges would 
not have been respected more than the 
faces of the crystal. Besides, the striations 
and salients which a large number of dia- 
monds with curved faces possess would 
disappear first by a prolonged rubbing go- 
ing also to contradict this hypothesis. 
Hardness. From the point of view of 
hardness diamond is the hardest of all 
known minerals. It is not scratched by 
any of the others and it scratches them all. 
So Pliny made a most profound error 
when he said that they “prove the hard- 
ness of diamonds on the anvil and they re- 
sist the blows so well the hammer rebounds 
and often the anvil cracks.” Nobody, in 
these days, would be advised to judge of 
the hardness of diamond by impact, it 
would fly immediately into pieces. We 
have seen that the hardness is defined by 
the resistance to scratching, that is to say 
the wear by rubbing, not the resistance to 
blows. And, nevertheless, the numerous 
facts in history about diamonds witness 
how little they knew for a long time as to 
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this property. It suffices tu recall a fact 
often cited: in 1476, the Swiss, after the 
death of Charles the Bold, wished to ap- 
praise the value of the jewels they found 
among the spoils; they laid hold of the 
largest diamonds and struck them with a 
hammer to test their quality and, naturally, 
these were smashed and the Swiss con- 
cluded they were false! “This property 
of hardness, says Boutan, constitutes the 
principal quality of diamond. It is not 
necessary to believe, however, as is some- 
times wrongly reckoned, that it has no 
great influence on the value of this stone 
as an object of attire and luxury. This 
influence, on the contrary, is enormous; if 
the brilliance and beauty of diamond is 
preserved along the ages equally perfect, 
we can say, on leaving the shop of the 
lapidary, it is due to its extreme hardness. 
However cared for they are by their pos- 
sessor, jewels are submitted to a multitude 
of causes of wear, the trace of which is 
seen clearly in the settings of old jewels. 
The diamond, itself, is not affected, it al- 
ways preserves its sheen and its incom- 
parable brilliance.” In 1888, a diamond is 
cited the hardness of which was so great 
they had to give up its cutting. After a 
number of revolutions of the machine in 
which the path run over the stone equaled 
three times the circumference of the earth 





Fic. 33—BLUE HOPE DIAMOND (FIRST 
CUTTING) 


they had only succeeded in completely put- 
ting the apparatus out of commission. We 
know, besides, that all transparent dia- 
monds have not the same hardness. Thus 
the Indian diamonds are reputed to be 
harder than those of Brazil. In one and 
the same crystal we observe, likewise, dif- 
ferences of hardness according to the faces 
considered. This is perfectly comprehens- 
ible and easily explains itself through the 
difference of orientation and of juxtaposi- 
tion of the crystalline molecules in the 
same element. 


Cleavage. Diamond cleaves with great 
facility. This property is taken advantage 
of in the operation of cutting. Cleavage 
is effected parallel to the faces of the octa- 
hedron. Its fracture is lamellate if the 
crystal is broken in the direction of the 
plane of cleavage; it is conchoidal in a di- 
rection almost perpendicular to the first. 

Lustre. The lustre of diamond is so spe- 
cial that it is qualified as adamantine. It 
is intermediate between that of glass and 
polished steel. The ancient chemists, on 
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that account, designated diamond under the 
name of half-metal. A practiced eye easily 
recognizes this mineral by this property 
Tevlationd Impressions, Cavities and In- 
clusions. The faces of diamond are often 
striated, the striations may form designs 
more or less regular; they are frequently 
composed of triangles or concentric hexa- 
gons, sometimes they are parallel to the 
faces of the crystal and may thus be 
crossed (Figs. 27-28). The faces show 
also, frequently, impressions which are not 
always distinguishable to the naked eye but 
which can be made to appear by operating 
partial combustion of diamond, when they 
manifest themselves on the octahedric faces 
in the form of triangles (Fig. 29), which 
Rose has assimilated to trapezohedrons. 
Goeppert, von Baumhauer, Morren have 
studied these in detail (Fig. 30-31). Cavi- 
ties are sometimes so numerous in one and 
the same crystal that they may render them 
completely opaque. They are generally 
very small, but are sometimes visible to 
the naked eye. Inclusions are, likewise, 
very frequent; they may be solid liquid or 
gaseous. They are termed in commerce 
under the name of “crapauds” and they 
greatly diminish the value of the stones. 
It was Tavernier who made the first ob- 
servations about them. In fact this is what 
he said of a diamond collected by him in 
the Indies: “Although it was of very beau- 
tiful water, it appeared to contain in the 
middle so many impurities that, as it was 
large and held at a high price, there was 
no Banian [Hindoo merchant] to take the 
risk of buying it. However, there was a 
Dutchman who was sufficiently bold to do 
this. But, with the cleavage, he found 
therein the weight of eight carets of im- 
purity like rotten herbs.” The presence of 
vegetable matter more or less carbona- 
ceous in the interior of diamonds has 
served as a pretext for hypothesis formu- 
lated on the vegetable origin of diamond. 
The solid inclusions sometimes consist of 
oxide of iron, of pyrites (Fig. 32), of gold, 
of titanic acid. Small crystals of topaz, 
sometimes even little octahedrons of dia- 
mond are thus united in their own sub- 
stance. 

Conductivity. Density. Diamond is a 
bad conductor of heat and the electric cur- 
rent. It is positively electrified by friction. 
It expands very slightly with heat; its co- 
efficient of expansion, equal to 0,000,001,286 
at 50° temperature, according to Fizeau, is 
nil at 42° about. As to its density, it has 
a mean of 3.5, but varies according to 
samples. Dumas and Stass (1851), Dam- 
our (1853), Dufrenoy (1855), von Baum- 
hauer (1873), Kunz (1888), Moissan 
(1893), have brought out numerous deter- 
minations on this subject. Here are some 
of the results obtained with different kinds 
of diamond: 


Crystals from Brazil (Damour). .3.524 
Cape colorless diamonds, cut (von 
Meembamer) occcccccccsvecaes 3.521 
Blue diamonds (von Baumhauer)3.517 
Carbonado, Brazilian, very pure 
(Moissan) 
Yellow Cape diamond, cut (Mois- 
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WP is erate cess cee 
Bort, violaceous gray (Moissan) .3.490 
Diamond, heavy, from Dysartville 

CE. widadssdccnguaewwices «+ 3.049 


We can easily learn the density of a dia- 
mond with bromal (density: 3.34) and 
with bromoform (density: 29). Bromal 
can be replaced with ioduret of methylene, 
the density of which is 3.4. 

Diverse Colorations. There exist dia- 
monds of all colors. When these are spark- 
ling and clear they augment the value of 
the stone by reason of their rareness. The 
colors most frequent are rose, yellow, 
brown and orange. Red, blue and green 
diamonds are much the rarest. We will 
pass over in silence the diamonds slightly 
tinged with yellow which have a smaller 
value than the “white” or perfectly color- 
less. There are likewise several qualities 
of white; blue-white diamonds have the 
highest value. The red ruby diamond of 
Paul Premier, the rose diamond of Prince 
de la Riccia, the blue diamond of Hope 
and the green diamond of Dresden are the 
largest specimens of colored diamonds 
found to this day. The colored diamonds 
are termed diamants de fantaisie. 

The Hope Blue Diamond (Figs. 33-34), 
which has the identical color of a sapphire, 
was brought from the Indies by Tavernier. 
Louis XIV. purchased it at three millions 
[francs] and placed it among his crown 
jewels. During the Revolution it was 
stolen. In order to be slightly dissimilar it 
was subjected to a new cutting. Mr. Hope 
bought it at £18,000 sterling from D. Elia- 
son; it weighed then 44 carats and affected 
the form of a brilliant with almost circular 
contour. The fragments resulting from 
this new cutting were bought by Messrs. 
Hochs brothers and an English family. At 
present the great brilliant of Mr. Hope, 
which passed into the hands of a New 
York house, belongs to M. S. Habid. 

The Dresden Green Diamond belongs to 
the crown of Saxony since 1742. Its form 
reminds one of an almond. Its value is 
unknown; its present possessors bought it 
from an Armenian merchant named Delles. 
This is one of the most beautiful diamonds 
we know of. It weighs about 40 carats. 

The Chantilly Museum possesses in its 
“gem room” a delicate rose diamond esti- 
mated at 800,000 francs. It is called the 
Grand Condé, because it was owned so 
long by that prince; it was inherited by 
the will of his last descendant. It is cut 
in the form of a pear-shaped brilliant. Cer- 
tain diamonds, colored or not naturally, 
can acquire speciat colorations the effect 
of heat or chemical agents. * * * It 
will be of some use to add that these 
changes of coloration are, in some manner 
almost evident, due to the chemical trans- 
formations that subject the coloring prin- 
ciple of the stone under influences we are 
going to indicate. Thus, a yellow diamond 
is cited that became clearly rose by the ac- 
tion of heat. Now, this phenomenon is 
produced with topaz which is naturally 
vellow and whose color passes to a very 
clear rose by a sufficient elevation of the 
temperature. We may be permitted to sup- 
pose that the colorant of the yellow dia- 
mond was of the same composition as that 
of the topaz. This hypothesis finds con- 
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firmation in the fact that the topaz exists 
sometimes in diamond in the state of in- 
clusions. However, that may be, it is cer- 
tain that the exact knowledge of the chemi- 
cal nature of the colorants of diamond, the 
same as the impurities that it often pre- 
sents, will bring with it a contribution to 
the study of its origin of which we are 
almost completely ignorant. 

Optical Properties. The optical proper- 
ties of diamond concern, principally, its 
great power of dispersion, which contri- 
butes to communicate its fire. Its cutting 
has for object the augmentation of this 
property and the multiplication of its re- 
flections and successive refractions which 
are produced on its different facets. These 
constitute, as it were, so many mirrors that 
augment the number of reflections through 
the crystalline mass. Contrary to the gen- 
eral law, diamond is birefringent although 
belonging to the cubic system. This prop- 
erty seems to have some bearing with the 
pressure to which this mineral is subjected 
at the moment of its formation. C. W. C. 








New Electro-Plating Process Discov- 
ered by a Sheffield Man 


A DISPATCH from Sheffield, England, 

states that the discovery of a new 
process in electro-plating, which experts in 
the industry claim will increase output by 
100 per cent. as well as save thousands of 
pounds on plant and equipment, was an- 
nounced recently by Frank Mason, at a 
conjoint meeting-of the Faraday Society 
and the Institute of Metals, held at the 
Sheffield University. 

All the experiments have been carried 
out in the Electro-metallurgical Laboratory 
at Sheffield University, but, further to es- 
tablish the commercial value of the process, 
it has been successfully worked on a limited 
scale in workshop practice, and has given 
an increase of 100 per cent. in productivity 
from the plating baths. There is evidence 
that further exploration will give much 
more startling results. 

The discovery has relation to the fact 
that the rapidity at which the deposition 
of the silver on any article that is being 
electro-plated depends on the strength and 
quantity of the electricity put into the 
chemical plating bath to secure that result. 

In present practice, if the electric current 
is increased beyond a given standard the 
“plate” is spoiled (“burnt”), although the 
plating is more rapid. But Mr. Mason has 
discovered that by varying the chemical 
composition of the plating bath (the elec- 
trolyte, as it is called) it is possible not 
only to more than double the current of 
electricity put into the bath, and thereby 
make it do the work twice as quickly than 
in the present practice of the trade, but get 
a “plate” of the finest and the best. In other 
words, he has discovered how quick plating 
can be done without “burning.” 

Mr. Mason is a native of Sheffield and 
is well known as a lecturer in electro-plat- 
ing and electro-chemistry at the University 
of Sheffield, as well as a practical works 
manager. For five years during the war he 
conducted many researches on behalf of the 
Ministry of Munitions, and it was while en- 
gaged on these that he made his discovery. 
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Luxury Taxes Abolished in Canada 





Serious Situation in Regard to Unemployment Given as the Reason for the 
Removal—Views of Prominent Canadian Jewelers 

















Toronto, Can. Dec. 22—The “luxury 
taxes” imposed at the last session of the 
Canadian Parliament have been abolished, 
with some exceptions, the last collections 
being made on Dec. 18. The sales taxes 
imposed on manufacturers, wholesalers and 
importers remain in force, retailers being 
exempt. The serious situation as regards 
unemployment is the reason assigned for 
this action, representations from all parts 
of the country having been made to the 
government that industries engaged in pro- 
ducing the articles subject to the luxury 
tax have almost come to a standstill. The 
Christmas trade in jewelry, which so far 
has been quiet, is expected to be greatly 
stimulated by the removal of the tax. 

M. C. Ellis, of the P. W. Ellis Co., presi- 
dent of the Canadian National Jewelers’ 
Association, said in the course of an -inter- 
view, “The government has taken an ex- 
ceedingly wise and courageous course. The 
prompt removal of these taxes at this junc- 
ture will give an immediate and necessary 
stimulus to increased purchases by the buy- 
ing public. The saving effected will become 
so real that consumers will realize that noth- 
ing will be gained by deferring purchases 
in the hope of tax readjustments in the 


Spring. The immediate result is to give . 


new hope to the unemployed and those in 
fear of losing their positions. This will put 
new heart and life into the whole Dominion.” 

James Ryrie, of Ryrie Bros., Ltd. said: 
“We thought in the first place that the im- 
position of a luxury tax was a great mistake. 
I am very glad indeed that the Federal 
authorities have had the courage to remove 
it. There was such a perceptible drop the 
minute the tax was imposed that there is no 
doubt of its adverse effects on employment. 
This has not been experienced by the jewelry 
business alone, but the piano trade and other 
lines have felt it. I certainly think its re- 
moval will benefit business generally. One 
of the bad features of the tax was that it 
put a premium on dishonesty, as no doubt 
there were many evasions.” 

Thomas Roden, of Roden Bros. Ltd., 
silversmiths, expressed the opinion that the 
falling off in business was directly trace- 
able to the imposition of the luxury tax as 
it followed immediately after the tax went 
into operation. 

C. Q. Ellis, of Ellis Bros., retail jewelers, 
said that the effect of the abolition of the 
tax would be felt immediately in a sub- 
stantial increase in business. It meant prac- 
tically a 10 per cent. reduction in prices. 

The total collections under the jewelers’ 
turnover tax from June to November, in- 
clusive, amounted to $531,827. 





At a meeting of the Jewelry Workers’ 
Union of Toronto, Dec. 20, it was stated 
that several employers had asked their em- 
Ployes to accept a reduction in wages. Two 
hundred skilled workers are out of employ- 
ment and only a few are working full time. 
President A. Clark said that the union 


would fight against any reduction in the 
wage scale. 








THE YEAR’S BUSINESS 


Summary of Conditions in the Middle West 
as Reflected in the Cleveland Market 


CLEVELAND, O., Dec. 27.—The year closes 
with the jewelry trade in this section as 





_the best in the history of the business. This 


is the opinion of both jobbers and retailers, 
based upon the fact that up to Christmas 
Eve there has been more than the usual 
amount of buying for the last month of 
the year. No attempt to compare present 
business with last year has been made, at 
least as far as the last quarter is concerned. 
On the other hand, some of the most prom- 
inent retail interests point out that, taking 
the year as a whole, including the prosper- 
ous first eight months of 1920, final figures 
will show that more merchandise has been 
moving during the period. 

There is a tendency among both whole- 
salers and retailers to base future opera- 
tions, in the matter of comparison, with 
1918, as there are none who believe that 
jewelry merchandise, or any merchandise 
connected with the industry, will react to 
pre-war levels. In fact, plans are now 
being laid in more than one house to pro- 
duce facts and figures, if need be, to prove 
to the consumer that jewelry prices have 
not advanced to the extreme high levels at- 
tained by other commodities. 

Concrete example of this may be stated 
in the activities at the Webb C. Ball Co., 
which, in daily newspaper advertising and 
window displays, is playing diamonds 
strongly at this time. Unusual business 
conditions are taken as the basis for this 
campaign, if it can be called such. It is 
pointed out in various ways that diamonds 
alone of all investments have failed to de- 
flate. Stocks, bonds, government securities, 
real estate, in fact any recognized invest- 
ment, is used as a comparison, and it is 
surprising how the most conservative are 
recognizing this move in adding to their 
diamond holdings, says F. G. Ball, advertis- 
ing manager. 

Closing weeks of the year have brought 
more forcibly to the front than ever before 
the fact that Cleveland as a jewelry jobbing 
center, is being recognized by the retail 
faction in the central west. Long distance 
telephone calls and daily telegrams from 
retail firms as far distant from Cleveland as 
500 miles, have been coming in, and while 
in former years only a few items, specialized 
in by houses here, were called for, now the 
demand is quite general, calling for every- 
thing on the list. It must be admitted that 
jobbing interests here have been perfecting 
their service to retailers in the last few 
years, so that prompt delivery, especially 
during the rush season just over, is becom- 
ing more fully appreciated by the trade in 
general. 
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DEATH OF JOHN R. CARLOCK 





Veteran Watchcase Maker and Repairer 
Passes On at an Advanced Age. 


Boston, Mass., Dec. 20—John R. Car- 
lock, reputed to be the oldest watch-case 
maker and repairer in Boston, has passed 
away at the advanced age of 88. He came 
to this city in 1848 from New York when 
a small boy with Charles L. Thiery, a 
pioneer in the manufacture of gold watch 
cases. 

Mr. Carlock was apprenticed to Thiery 
who located at the corner of Orange St. 
and ‘Harrison Ave. After three or four 
years Thiery moved to Cambridgeport. In 
1850 Carlock left and went back to New 
York, but returned to Boston in 1854 and 
reentered the employ of Mr. Thiery. There 
he continued until 1864, when he went to 
work for Margot Bros., who superseded the 
old firm of Rogers, Landon & Went, 4 
Court Ave. 

Mr. Carlock worked for Margot Bros. 
until 1874, when he went into the jobbing 
of watch cases with J. D. Crocker. He soon 
gave up his partnership, but returned and 
worked for Crocker for several years. Then 
he entered the employ of F. Schmitzer as a 
repairer of watch cases in all its branches. 
Later, he became partner with W. J. Don- 
nell and leased the old premises of C. L. 
Thiery, 21 School St., and fitted it up for the 
purpose of repairing watch cases, jewelry, 
gold and silver plating, grinding of shears 
and knives and repairing of bronze statues 
and all fancy articles, 

Once again Mr. Carlock moved tod new 
premises, this time setting up in business for 
himself in Province Court, where now are 
located several long-established jewelry 
concerns, some of them dating back to the 
’50’s. Here, Mr. Carlock continued the 
watch repairing business for 15 years or 
more with varying success and then entered 
the employ of A. T. Lill Company (since 
passed out of existence), in Province Court. 
Later, this firm moved to Bromfield St., 
and afterward to 387 Washington build- ~ 
ing. 

Mr. Carlock retired from business three 
years ago and went to live in the Old Men’s 
Home in Cambridge. He kept up his ac- 
quaintance with the trade, however, making 
it a practice of coming into Boston every 
week to visit his old friends and places of 
business. 

At one time he was a Mason, Odd Fel- 
low and belonged to other fraternal organi- 
zations. He was married, but his wife pre- 
deceased him. Burial took place in Cam- 
bridge, Dec. 18. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the past week: 
Domestic 
Selling Price Silver 


London U.S.Govt. Standard 
Date. Oficial. Assay Bars. Price. 
a er ee 40 645% 99% 
NES - A eee 40% 65% 99% 
i ae. Ser 40% 65% 99% 
IGG DO iin ocusanida 42 67% 99% 
pa) ee ee Holiday 66% 99% 








The firm of Pace & Catlett, Great Bend, 
Kan., has been succeeded by Pace & Pace. 
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The Best Resolution 
You Can Make 
For the New Year 


Support the | 
Jewelers’ Vigilance Committee 


and the 


Jewelers’ War Revenue Tax 
Committee 





They are both working for you: Send in your 
contribution at once. 


This Space Donated By 


HAYDEN W. WHEELER & Co., INc. 


2 MADEN LANE, 
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Starts Fight Against Unjust Taxation 





ewelers’ Vigilance Committee Begins Campaign to Unite Jewelry Trade in 


Protest Against Unjust Increases 


—Entire Trade Aroused Against Proposed 10 Per Cent. Sales Tax. 


in Revenue Tax on Jewelry Sales 














The jewelry trade, since the beginning 
of the war has been the subject of taxation 
under the War Revenue Act and the sales 
tax of five per cent (which succeeded the 
original manufacturers’ or producers’ tax), 
has been paid cheerfully, fully and honestly 
by the members of our industry throughout 
the entire country. In 1917 jewelers ac- 
quiesced in the tax against them because the 
country needed revenue and because as pa- 
triotic citizens they did not intend to quibble 
or stand on technical rights in time of stress, 
when we had to stand as a unit to conduct 
successfully a World War. The jewelry 
trade acquiesced in the tax after the Armis- 
tice because it was there and was still 
needed, but has, nevertheless, since the war 
ended, objected to the principle that a few 
industries may be singled out by the gov- 
ernment to bear the brunt of raising the 
revenue of the country. 

The jewelers through their War Revenue 
Tax Committee (working under the aus- 
pices of the Jewelers’ Vigilance Committee 
and financed by that body), have been work- 
ing on plans for equitable taxation to pre- 
sent to Congress as soon as a change was 
to be made and the War Revenue Tax Com- 
mittee in conjunction with the Business- 
men’s National Tax Committee, represent- 
ing many lines of trade, has been advocating 
a “gross sales” or “turnover” tax as the 
most equitable method of taxation and one 
that would raise the revenue required in a 
simple manner and at the same time permit 
the abolition of the excess profit taxes and 
all other special business taxes that are 
cramping and stifling industry today. 

The jewelers have worked on general 
lines with the Businessmen’s National Tax 
Committee and fought, not as a trade, but 
as merchants generally, until the proposi- 
tion was recently made by the Secretary of 
the Treasury to not only continue the pres- 
ent jewelry tax, but to increase it 100 per 
cent namely, from 5 to 10 per cent. As a 
result, the entire jewelry industry from 
Maine to California and from Texas to the 
Lakes, has been aroused and intends now 
not only to fight the proposition for the 
increase in the jewelry sales tax, but to 
fight the entire principle of taxation of 

jewelry sales at all. It intends to fight as 
a trade in the halls of Congress and bring 
pressure to bear on every Congressman and 
Senator (those sitting now and those elected 
to the next Congress), until they have 
studied the question and seen the iniquity 
of the present tax system as applied to 
industry in peace time. 

The question of making a general fight in 
the trade specifically against the increase in 
the jewelry tax and for the abolition of this 
tax altogether was brought up a short time 
ago to the Jewelers’ Vigilance Committee 
which decided to back up the Jewelers’ 
War Revenue Tax Committee in making 
such a fight and to finance the campaign. 
In this connection it was decided to get in 


communication with every merchant or 
firm in the jewelry trade and those in other 
trades handling jewelry and lay the facts 
before them, asking their assistance in mak- 
ing this fight and in getting the merchants, 
boards of trade, and other business associa- 
tions in their vicinity to protest to Con- 
gress against special taxes on special in- 
dustries and to agitate in favor of the 
“turnover” or general sales tax plan. 

To this end, the Jewelers’ Vigilance Com- 
mittee last week sent out 35,000 circulars 
to every concern that handles jewelry di- 
rectly and indirectly, which under the head 


“A TAX IN WAR TIME IS ONE THING, BUT 
A TAX IN PEACE TIME IS ANOTHER THING.” 


It is unfortunate that we are forced at the 
busiest time of the year, in our trade, to ask 
your assistance; but death and taxes wait for no 
one, and “taxes” in cur industry is now a very 
live subject and we are trying to solve the situa- 
tion confronting us. 

On May 20, 1919, in a message to Congress, 
the President said: 


“Many of the minor taxes provided for in 
the revenue legislation of 1917 and 1918, 
though no doubt made necessary by the press- 
ing necessities of the war time, can hardly find 
sufficient justification under the easier circum- 
‘stances of peace, and can now happily be got 
rid of. Among these, I hope you will agree, 
are the excises upon various manufacturers 
and the taxes upon retail sales.’ 


Congress did not act upon these recommenda- 
ticns and the country has since patiently waited 
for relief from inequitable special taxation, which, 
though borne with patriotic fortitude during war 
time, is abhorrent and violates our sense of 
justice now that the war is actually over. 

Nineteen months after the President urged the 
repeal of special excise taxes (including the tax 
of 5 per cent on practically all the jewelers’ sales), 
we are surprised and shocked to read the recom- 
mendations of the Secretary of the Treasury, that 
among other increased taxes on commodities, 
jewelry should pay 10 per cent tax instead of the 
present tax of five per cent, or 100 per cent 
increase, 

We know of no reason why jewelers, manufac- 
turers of automobiles, candy, furs, sporting goods 
and a few other industries, should continue to be 
singled out in peace time for any special taxation, 
while all other industries have escaped this inequit- 
able tax. 

When these special taxes were levied during the 
war, the jewelers of the United States patriotically 
responded to the call of the Government for this 
special revenue and cheerfully assisted Congress in 
so framing the Revenue Act, that practically 
everything which a jeweler sold would be subject 
to the special sales tax. We then knew that this 
was a war measure, but believed that when the 
war was at an end, Congress would promptly re- 
lieve us of this extra burden on our industry. 
The President’s message of May 20, 1919, fully 
confirmed this belief. 

As jewelers and as good citizens, we are entirely 
willing to pay our full share of taxes, but no 
more. The time has come, therefore, when every 
jeweler should lend a hand in convincing Congress 
that we ought not to be specially taxed, and that 
we protest most emphatically against the contin- 
uance of any special taxes on our goods. 

The National Jewelers Board cf Trade and the 
National Wholesale Jewelers’ Association have 
fully endorsed a revision of our tax laws which 


will substitute a small gross sales or turnover tax . 


for every kind of busines tax. We enclose a 
statement which sets forth in brief form the pro- 
posed plan for a cme per cent gross sales or turn- 
over tax. Read this carefully; it contains very 


important information. 
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The Jewelers’ War Revenue Tax Committee, 
under the able leadership of Meyer D. Rothschild, 
has been unremitting in its work for the jewelers 
of the United States, ever since we entered the 
great struggle in 1917, and the committee is ready 
and willing to ccntinue its fight for a square deal 
for the 35,000 dealers in this country, who sell 
jewelry. 

Our plan of campaign is not a selfish effort to 
be relieved from special taxation, at the expense 
of other industries, which are likewise unjustly 
taxed, but it involves a plan to bring about 
rational, simple and business-like taxation, which 
shall treat all industries alike. 

Notwithstanding that this is your busiest season, 
self-preservation and good citizenship both demand 
that you find time to write a letter to your Con- 
gressman and to each of your Senators, and to 
your new Congressman and Senators elect, stating 
as strongly and vigorously as you can, that you 
are opposed not only to the increase of 5 per cent 
recommended by Secretary Houston, but to any 
special excise tax whatsoever on our industry. 
State that you are willing to pay the same tax 
that your business neighbors pay, but no more. 

Impress upon these legislators that you favor a 
small general sales or turnover tax in place of 
the present unfair and complicated taxes. State 
distinctly that you oppose any special tax on retail 
sales and that the producer, manufacturer and 
wholesaler, should all pay taxes equal to those of 
the retailer. 

Do this at once. If you cannot write the let- 
ters in your store, do it at home. Delay will 
hinder the work of your tax committee. This. is 
your business, and it is more important than any 
other business which you can possibly have on 
hand. If you have never written such a letter, 
write it now. Your representative in Washington 
will be ‘glad to hear from you. 

If you can give a little time to this work, after 
you have written the letters suggested, it would 
be well to get in touch with your chamber of 
commerce or board of trade and ask them to 
study the sales tax proposal; also try to reach 
your local newspapers. We have a 31-page 
pamphlet, which sets forth at length the plan of 
the gross sales. or turnover tax, as well as other 
literature, of which we will send you a copy on 
request. 

Ask your Congressman and Senators to take 
up tax revision this session; business cannot afford 
to lose any time in this important work. If you 
receive answers from your Ccngressman and Sen- 
ators, and if your chamber of commerce or board 
of trade passes any resolutions, or if your local 
paper makes any editorial ccmment, please for- 
ward copies at once to this office. 

The Jewelers Vigilance Committee has used a 
large part of its funds in financing the legitimate 
expenses of the wonderful constructive work of 
the Jewelers’ War Revenue Tax Committee, and 
this latter committee has been of untold material 
assistance to the United States Internal Revenue 
Office, as the officials of that department of the 
Government can unquestionably testify. 

None of our funds have been spent for office 
rent or official salaries, all has been for necessary 
stenographic work, printing and postage, etc. 

To carry on this tax fight for your benefit, we 
must have funds now, and we confidently appeal 
tc vou to send us a check payable to A. L. Brown, 
treasurer, 68 Nassau St., New York, for any 
amount your generous judgment prompts you to 
contribute, based on your standing in the trade. 

TO SUM UP: WE ASK YOU TO DO THE 

FOLLOWING NOW 
1. Read this all carefully. 


2. Read the Business Men’s Tax Commit- 
tee’s solution of the tax problem. 

3. Write vour United States Senators and 
Congressman, both present and elect, objecting 
to increased taxes and supporting a turnover 
or sales tax plan. 

4. Get your chamber of commerce or irade 
commission to support this plan. 

5. Send us your check now to help finance 
the gocd work we are trying to do for you. 
WE ARE LEADING YOUR FIGHT AND NEED YOUR MORAL, ° 
ACTIVE AND FINANCIAL SUPPORT. 

DO WE DESERVE IT? 
THE JEWELERS VIGILANCE COMMITTEE, 
INC., ; 
Harry C. Larter, Chairman. 
Accompanying the circular was a plan 
for a gross sales or turnover tax of one 
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r cent in lieu of all other taxes on busi- 
ness which had been prepared by the Busi- 
nessmen’s N ational Tax and which analyzed 
the iniquities of the excess profit tax and 
the demoralizing business conditions which 
it produces. It also showed how the higher 
sur-taxes work, and the way they have 
caused large incomes to escape taxation 
and thus seriously affected many industries 
by causing funds to be withdrawn from 
them. The circular then goes on to explain 
the plan of gross sales or turnover tax in 
lieu of other business taxes showing that 
while present taxes may often cause an 
increase to the consumer of over 23 per 
cent, the gross sales or turnover tax, even 
when pyramided, would not run from more 
than 2 to 3% per cent and produce a 
revenue estimated at least $3,000,000,000 
annually. 

The circular goes on to explain how suc- 
cessfully the sales tax has worked in the 
Philippine Islands, how easy it is to put 
into effect, how simple it is to understand 
and how efficaciously it could be collected 
by the government each month with simple 
machinery, and without bother or confusion 
to the merchant or manufacturer. 


So important is this tax matter become 
and so vital to our industry is the fight 
against the present principle of taxation 
considered by the majority of our trade 
that effort is being made by all of our far- 
seeing manufacturers and dealers to stir 
up the interest of the jeweler in the subject 
in a way never before attempted, and to 
make him realize that this fight is his fight 
whether he be large or small, manufacturer 
or dealer, and also that each and every one 
must do his part to influence legislation 
salong the lines demanded by the jewelry 
trade. Not only is the jeweler asked to 
work within his trade, but to get out and 
educate his fellow merchants in favor of 
the principle for which he is fighting and 
to get support for it in his local papers, 
his business association and boards of trade 
and in every way possible to bring pressure 
on his Congressmen and his Senators (both 
those now sitting and those just elected 
to the next Congress), to make them see 
the injustice of the present principle of 
taxation and the necessity of establishing 
taxes on a basis that is sound economically, 
equitable in practice, understandable by the 
taxpayer and easily collectable by the gov- 
ernment. 


So important to the trade is the subject 
that many of the larger firms have devoted 
the advertising space which they usually use 
to display their products, to urging their 
customers to get behind the Jewelers’ Vigi- 
lance Committee in this fight, to read and 
understand the literature sent them, write 
to their Congressmen and Senators imme- 
diately and above all, to make contribution 
to the fund in support of the movement by 
sending their checks at once to the Treas- 
urer of the Jewelers’ Vigilance Committee, 
A. L. Brown, 68 Nassau St., New York. 








A nearby resident saw three men enter 
the store of the Rogers Drug Store, Mon- 
roe, N. Y., at midnight, recently, and upon 
leaving the store drove away in an auto- 
mobile. It was later discovered that the 
store had been robbed of jewelry. 


THE JEWELERS’ 


FIGHTING AUCTION SALES 





Head of Boston’s Better Business Bureau 
Launches Attack Against Meetings of 
Jewelry Auctioneers on Washing- 
ton St. 


Boston, Mass., Dec. 22.—Jewelry auc- 
tioneers along Washington St., one of the 
chief business thoroughfares in this city, 
are attacked by George L. Wilson in an 
article in this week’s issue of Current Affairs 
published by the Boston Chamber of Com- 
merce. Mr. Wilson, who is head of the 
Boston Better Business Bureau, in the arti- 
cle above referred to, has concentrated his 
big guns on one jewelry auction concern 
which is displaying a large sign reading: 
“Caught in the Crash—Importers—Manu- 
facturers and Jobbers— Must Meet De- 
mands at Once—Must Raise $50,000 At 
Once—Entire Stock at Public Auction.” 

“This big sign,’ says Mr. Wilson, ‘“‘is 
15 feet in length and 6 or 7 feet in width, 
which bears these startling announcements 
in white letters on a coal black ground, 
would seem to portend a ruinous financial 
situation for some one. Yet it is nothing 
uncommon in Boston. It is the sign over 
a jewelry auction place on Washington St., 
in the centre of the busiest shopping district. 

“It is one of the primitive and most direct 
forms of advertising. 

“To the ordinary passer-by the message 
of this sign would be, ‘Some big importing, 
manufacturing and jobbing house has been 


_ caught short of cash and long of stock in 


some kind of a ‘crash’ and has to make up 
$50,000 on short notice, and therefore, has 
to put its entire stock up for sale at public 
auction as the quickest and most immediate 
way of realizing the necessary cash. Since 
the cash must be realized “at once,” and in 
so large an amount, the stock will be sacri- 
ficed.’ 

“Here is another one, bearing the same 
general message: ‘Slaughter—Overstocked 
—Importers, Wholesalers, Surplus—Stock 
of Diamonds, Watches, Silverware and 
Jewelry, Novelties, Hand-Painted China, 
Cut Glass, etc.—To Be Sold Here at 
Auction.’ 

“This message means that some import- 
ers and wholesalers have become over- 
stocked and are going to ‘slaughter’ their 
surplus stock at public auction. 

“If the message is straight the man in 
the street will undoubtedly be able to pick 
up a bargain. The man in the street has a 
right to believe the message is straight. He 
has the moral and legal right to have the 
truth told him in advertisements, and no 
lies. 

“Is the message straight? Does the sign 
tell the truth substantially? Is it a genuine 
auction sale of an entire stock to raise im- 
mediate cash, or of a useless surplus stock 
to be ‘slaughtered ?’ 

“The question is most important, not 
only to the purchasing public, to the jewelry 
retail trade, but to every business man in 
Boston. If these striking signs in the very 
heart of Boston’s great shopping district are 
public lies and the public is being daily be- 
trayed by them, it tends directly to injure 
the reputation of Boston and of Boston busi- 
ness men as a whole, because it is a sample 
of Boston business methods. Furthermore, 
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it is, in that case, a direct violation of law. 
The statute of 1916, chapter 149, declares 
any untrue, deceptive or misleading asser- 
tion, representation or statement of fact 
knowingly published in an advertisement to 
sell goods, securities, service or anything 
else, to be a misdemeanor punishable by 
fine from $10 to $500. 

“Boston has many jewelry auction stores 
on Washington St., bearing sensational dis- 
play signs; all with the same general type 
of lure—the auction idea, with its natural 
implication of attractive bargains. In some 
of them the unsophisticated customer is 
loaded down with cheap jewelry at shameful 
prices. In others, he can buy a fair quality 
of goods, often at prices materially above 
the current retail prices for the same quality 
of goods in the regular stores. 

“The Boston Better Business Bureau 
was organized to save the general public 
from being ‘‘bilked’ if these auction sales 
are ‘phony.’ It is affiliated with the Na- 
tional Vigilance Committee of the Asso- 
ciated Advertising Clubs of the World in 
New York, and with the Better Business 
Bureaus of 30 other leading cities of the 
United States. The Boston Bureau was 
organized and is sponsored by the Pilgrim 
Publicity Association of Boston, the local 
member of the Associated Advertising 
Clubs. It has the endorsement and support 
of the Retail Trade Board of the Boston 
Chamber of Commerce.” 








Pittsburgh Police Co-operating with Jew- 
elers in Breaking Crime Wave 

PittsBpurGH, Pa., Dec. 26.—Fullest co- 
operation between the Pittsburgh police de- 
partment and the district attorney’s office 
of this county is to be observed from this 
time forward in the suppression of the crime 
wave in this territory. The highest bail 
is to be demanded of everyone arrested for 
burglary or highway robbery and their 
efforts to freedom thwarted at every point, 
so it was announced here by the police. 

This was good news to the jewelers, who 
have viewed with alarm, not only the many 
robberies that have occurred in this terri- 
tory, but elsewhere throughout the nation. 
They want and demand that the criminal 
class be dealt with severely, for only in 
that way, they declare, can crime be reduced 
to a minimum. 

Severe sentences, it is contended by mer- 
chants, should not only be imposed on the 
crook, but the courts should be careful as 
to who they parole at this time. Many 
persons are said to be guilty of robbery 
who are on parole and others on bail. It is 
contended the public’s interest can be best 
safeguarded by locking up men whose 
crimes warrant their detention and that 
little sympathy should be shown to the 
guilty. Naturally, it is recognized that 
there are extenuating circumstances, but 
there is none or should be, it is held, for 
those who deliberately hold up establish- 
ments at the point of a gun and take what 
they can get their hands on. 

The jewelers are pleased with the activ- 
ity the police are showing at the present 
time and will co-operate with them to the 
fullest extent in bringing suspicious persons 
to the attention of the police and also the 
guilty before the bar of justice. 
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The Fight Against Unjust Taxation 


Of the Jewelry Trade Is Now on— 


And all jewelers are urged to aid the Jewelers’ Vigilance 
Committee who are in charge of the campaign and are assum- 
ing the expenses thereof. 


This committee has sent important literatiire to every 
jewelry dealer in the United States explaining the injustice of 
the proposals to increase the present taxes and the absurdity 
of the principle on which present taxation is now based. 


YOU CAN HELP 


By 1. Reading this literature carefully and becoming fa- 
miliar with the proposals. 


2. Reading the Businessmen’s National Tax Commit- 
tee’s solution of the tax problem. 


3. Writing your United States Senators and Congress- 
men, both those now sitting and those just elected, object- 
ing to increased taxes and supporting the sales tax plan. 


4. Getting your Chamber of Commerce, Boards of Trade 
and other local associations to support this plan, and most 
important— a, 


By Sending at Once a Contribution to 
the Fund to Help Finance This Work 


Mail checks at once to 
A. L. BROWN, Treasurer, 68 Nassau St. 


This Space Contributed by 


EICHBERG & CO. 


65 Nassau St.. New York 
Wm. S. HEDGES & CO. 


170 Broadway, New York 


SAUNDERS, MEURER &CO. 


522 Fifth Ave., New York 


Dilinsiennnininsiononens 















































December 29, 1920. 
BANDIT SENT TO PRISON 





Quick Justice Given to Gunman Who Held 
Up Messenger for New York Manu- 
facturing Jewelry Concern 


Judge Reuben L. Haskell of the County 
Court, Brooklyn, showed his intention last 
Wednesday of doing his part in stamping 
out crime which has been running rampant 
in and around New York for several weeks 
when he sentenced Vincent Pariscandola, 
one of the bandits who held up and robbed 
two messengers of J. B. Bowden & Co, 
ring makers, 15 Maiden Lane, New York, 
to from 10 to 20 years in Sing Sing prison. 
This is the maximum sentence allowed for 
the crime which the prisoner committed 
and was imposed not only as a severe pun- 
ijshment for such a daring deed, but also 
to serve as a lesson to other crooks who 
have infested the Metropolis and are com- 
mitting similar crimes. 

In the arresting, indicting and sentenc- 
ing of Pariscandola in less than four days, 
District Attorney Harry Lewis of Brooklyn, 
who so ably handled the prosecution, ex- 
pressed the belief that Judge Haskell had 
established a record for speedy justice in 
the State. As reported in THE JEWELERS’ 
CircULAR last week, Pariscandola was ar- 
rested on Saturday, Dec. 18, shortly after 
holding up the messenger of the Bowden 
concern, was arraigned on Sunday and held 
without bail. On Monday, District At- 
torney Lewis who is also determined to 
help check the crime wave in Brooklyn and 
Manhattan, obtained an indictment against 
the prisoner and several hours later he 
pleaded not guilty. Pariscandola was given 
the customary 48 hours in which to obtain 
counsel and prepare his defence. On Wed- 
nesday, he was ready to be placed on trial 
when the prisoner changed his previous plea 
and pleaded guilty. At the same time, the 
prisoner requested that he be sentenced at 
once and Judge Haskell obliged thereby 
establishing a record for administrating 
speedy justice in the Empire State. 


As reported last week, George Geoiz, 
carrying a bag containing the pay roll of 
the Bowden factory employes and a large 
quantity of jewelry belonging to customers 
left the Maiden Lane office for Brooklyn 
in company with William McCann, a negro, 
another messenger of the ring firm. The 
bag was locked and securely fastened by a 
strap to the arm of Mr. Geoiz. As the two 
messengers came within one block of the 
Bowden factory in Brooklyn, two men 
stopped them and at the point of guns, de- 
manded that they throw up their hands. 
At the same time, one of the bandits hit 
Mr. Geoiz on the wrist with the butt of his 
gun and wrenched the bag from his grip. 
He ran in one direction and his accomplice 
fled in the opposite direction. 

The man carrying the bag was followed 
by McCann, who, while’running, blew a 
police whistle and attracted the attention 
of Sergeant Patrick Curran of the Poplar 
St. Station. As the officer ran into Pros- 
pect St., he spied the man carrying the 
bag disappearing into the hall way of a 
tenement house. The officer gave chase 
and pursued the bandit through the back 
yard and over a fence and into a house on 
Adams St., where he lost all trace of his 
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man. The officer was suddenly attracted 
by the screams of a woman. He ran up- 
Stairs where he was told that the man was 
hiding in a closet in one of the apartments. 

Sergeant Curran displaying great courage 
and knowing that the bandit possessed a 
revolver, walked into the apartment and 
after a few minutes’ search, found the 
robber hiding in a closet still gripping the 
satchel which he had stolen from one of 
the Bowden messengers. The man sub- 
mitted to arrest without any opposition and 
was taken to the Police Station where he 
was arraigned and held without bail and 
later indicted on charge of robbery, assault 
and grand larceny. 

Pariscandola is 20 years old and accord- 
ing to the records of the police was out 
on a suspended sentence. After serving a 
sentence for his part in the hold-up, of the 
Bowden messengers, Pariscandola will also 
be compelled to serve out the rest of his 
time on the suspended sentence. The police 
are still searching for Pariscandola’s ac- 
complice. 








DANGEROUS CROOK CAUGHT 


Thief Attacks New Bedford, Mass., Jeweler, 
But Is Arrested After an Exciting Chase 


New BeprorD, Mass., Dec. 20.—William 
E. McGuire, alias “McGrath,” of Dover, 
N. J., entered the jewelry store of Herbert 
Roebuck & Son, 1007 Purchase St. last 
evening, and after being shown some dia- 
mond rings valued at $600, struck Mr. Roe- 
buck, Sr., a terrific blow, rendering him un- 
conscious for a moment, seized the rings 
and dashed into the street. 

Mr. Roebuck’s son Ernest, vaulted the 
show-case and gave chase. His cries of 
“stop thief,’ attracted a crowd which 
joined in the pursuit. After traversing 
several streets the thief darted into a door- 
way at Hillman and Purchase Sts., where 
Roebuck grappled with him and made him 
prisoner. 

Neither of the rings was found in Mc- 
Guire’s possession. When apprehended, he 
said he bumped into a passerby who knocked 
both rings out of his hand. One of the 
rings valued at $275 was found by M. W. 
Sumner, a clerk in a nearby store, who 
said that he picked it up from the gutter 
on Mill St., when he searched there with a 
flash light. 

Mr. McGuire, say the police, represented 
himself to Mr. Roebuck as a diamond ex- 
pert, displaying cards printed last Friday, 
upon which appeared McGuire’s name and 
address and the words “diamond expert.” 
The police believe that McGuire had a well- 
formulated plan to rob the jewelry store. 
McGuire entered the store, said he was a 
diamond expert, and asked to see some 
stones, stating that he wished to purchase 
a couple for a friend and was anxious to get 
the best. He looked at several and then 
departed. Half an hour later, he returned 
and asked to see the diamonds again. 
While inspecting them he began to crumple 
up the price tags on them. Mr. Roebuck 
became suspicious and moved to put the 
stones back in the case. 

McGuire thereupon reached across the 
counter and landed a heavy right hand 
blow on Mr. Roebuck’s face. The jeweler 





CIRCULAR 


77 


was floored, but Ernest Roebuck sprang 
after the thief and after an exciting chase 
collared him. McGuire did not have more 
than $3 on his person, according to an 
assertion made by the police. 








ROBBERIES IN PITTSBURGH 


Thieves Smash Show Window and Secure 
Watches and Jewelry—Several Arrests 
Made on Sunday 


PitrspurGH, Pa., Dec. 22.—On Sunday 
thieves broke the show window in the store 
of Vatz Bros., 6213 Frankstown Ave., and 
took rings, watches and other articles of 
jewelry valued at $1,500 and made their 
escape. One of the members of the firm 
reported to the police seeing a strange 
Negro walking up and down in front of the 
place just before 4:30 Sunday morning, the 
time the brothers left the store for their 
homes, having worked after closing Sat- 
urday night in arranging a new display. 

George Leeds, known as “Jockey”; a 
woman giving the name of Mrs. A. Harris 
and known to the police as Anna Joyce, 
and another who gave the name of Ruth 
Miller, were arrested here Sunday on 
charges of alleged theft. The police claim 
the arrest of the trio has brought to light 
thefts of $13,000 worth of jewelry, furs, 
silks and other articles. 

According to the police, Leeds was out 
on bail awaiting trial for an alleged theft 
at an East End jewelry store. It is claimed 
by the police that those under arrest oper- 
ated in Pittsburgh, Cleveland and Johns- 
town. The police, in any event, say the 
arrest of the three is important. 











Springfield, Mass., Jewelers Urged by Chief 
of Police Detective Bureau to Safeguard 
Their Property More Carefully 


SPRINGFIELD, Mass., Dec. 20.—Warnings 
to jewelers to take greater precautions to 
safeguard their property in the event that 
criminals direct from Chicago, New York 
and Boston come to this city was given to- 
day in a statement by Captain Frank W. 
Quilty, chief of the police detective bureau. 
The police will furnish guards for firms 
transporting large sums of money through 
the streets. 

Jewelers on the side streets off Main 
St., are advised to secure revolvers and 
keep them where they can be easily reached 
in case of emergency. They are also ad- 
vised not to display too much jewelry to 
a single customer. They are also advised 
to have collections from cash registers 
made frequently. . 








The Conklin Pen Mfg. Co., Toledo, O., 
has taken over the Pacific Coast territory, 
which for many years has been handled by 
the Cardinell-Vincent Co. A complete 
sales and service station has been estab- 
lished at 232 Phelan building, San Fran- 
cisco. Complete stocks will be maintained 
at the San Francisco office for handling the 
requirements of the Pacific Coast retailers. 
The concern will be represented on the 
Coast by W. T. Yeazell, Leon Hewitt and 
E. R. Manning. with Herbert Keeler in 
charge of service and dealer co-operation. 
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Pearl NecKlaces and Precious Stones 
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JAN W. PARIS, Inc. 


527 Fifth Avenue 
NEW YORK CITY 
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Pearls for addition to necKlaces a specialty 
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FOR YOUR INTERESTS 


The Jewelers’ Vigilance Committee is combating the proposed tax of 10% on all sales 
of jewelry, an increase of 100% over the present tax. We are objecting to all such 
discriminatory taxes. We are writing to every jeweler in the country. We need the 
cooperation of every jeweler and to finance such an important movement we hope 
to receive a contribution from each one. Start the New Year right by sending a check 
to A. L. Brown, Treasurer, 68 Nassau St., New York, and thus 


HELP US TO HELP YOU 








This space contributed by 


GATTLE & HUNTER 
9-11-13 Maiden Lane, New York 


The Jewelers’ Vigilance Committee 
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Down With Waste and Extravagance of 
National, State and Municipal Governments 


SAVE “3 SAVE “3 SAVE 


Back to Sane Methods of Living 


We Advocate and Demand a Small Sales Tax Treating 
All Business Alike 


CROSSMAN COMPANY ) 3 Maiden Lane, New York — 
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Trade Mass Meeting to Be Held Today 





Manufacturers and Dealers to Appear at Merchants’ Association, New York, 
and Act on Report Governing Marking of Platinum Jewelry Under 
the New York Stamping Law 














————— 
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A mass meeting of the trade in the New 
York territory will be held this afternoon 
(Wednesday, Dec. 29), at 2 P. M., at the 
assembly rooms of the Merchants’ Associa- 
tion in the Woolworth building, New York, 
to receive and discuss the report of the 
Platinum Standards Committee. 


This meeting, which is being held under 
the auspices of the Jewelers’ Vigilance 
Committee, is one of the most important 
which has been held in the metropolis 
in some time and it is the desire of the 
committee that it be well attended and 
that every branch of the industry be repre- 
sented. 

The work of the committee which has 
had this matter in hand is in the form of a 
report covering recommendations or stand- 
ards of practice to be followed under the 
Platinum Stamping Law now in operation 
in New York State. It was felt that inas- 
much as New York is the home of the 
platinum manufacturing industry and as 
the bulk of the platinum jewelry (whether 
made here or not), is distributed through 
the metropolis or in some way comes at 
some time under the New York law, it 
would be wise to establish standards of 
practice in marking under this statute to be 
followed by all members of the trade at 
large. 

The report was framed by a joint com- 








mittee appointed by the Jewelers’ Vigilance ° 


Committee and the Good and Welfare Com- 
mittee of the National Jewelers’ Board of 
Trade, in consultation with counsel, as to 
the application of the platinum law in regard 
to various kinds of manufactures in which 
platinum plays a part, the committee tak- 
ing up the application of the law particu- 
larly to jewelry containing metals other 
than platinum and seeking to define when 
the word “platinum” can be used in connec- 
tion with either the marking or selling of 
such articles. The committee report was 
made first to the directors of the Jewelers’ 
Vigilance Committee and when passed by 
that body was referred to the Good and Wel- 
fare Committee of the National Jewelers’ 
Board of Trade and passed unanimously. It 
was then decided that before the recom- 
mendations be made public that the same 
be referred to a mass meeting and passed 
by the manufacturers and dealers in the 
articles which the law covers, therefore, 
to this meeting have heen invited not only 
the platinum manufacturers and dealers in 
New York, but those in Newark and vicinity 
and in fact jewelers all over the country 
who may be able to attend, the invitations 
having gone out to the directors ot the 
Jewelers’ Vigilance Committee and mem- 
bers of the Retail Jewelers’ Association of 
Greater New York and Vicinity, members 
of the Jewelry Crafts’ Association and 
members of the Manufacturing Jewelers’ 
Association of Newark and other bodies. 
The full report of the committee which will 
be passed upon today reads as follows: 


REPORT OF JOINT PLATINUM STANDARD COMMITTEE 
APPOINTED TO PREPARE UNIFORM REGULATIONS 
FOR THE PROPER STAMPING OF JEWELRY 
MADE WHOLLY OR IN PART OF PLATINUM, 


UNDER NEW YORK STATE PLATINUM LAW, 


(1) The attention of the entire jewelry trade 
is called to the fact that under the New York 
State law, in making a test for platinum, all the 
elements of the “platinum group” are included; 
that is: iridium, osmium, palladium, rhodium and 
ruthenium or these metals in combination. 

(2) The standard set by the law is .925 per 
cent, or, in other words, 925/1000 of the compo- 
nent parts of the metal appearing or purporting 
to be platinum, must be either the pure metal 
platinum alone or in conjunction with other metals 
of the platinum group. 

(3) The attention of the trade is called to the 
fact that the statute was enacted in April, and 
did not go into effect until Sept. 1, 1920. 

(4) The attention of the trade is called to the 
fact that the statute covers not only the manufac- 
ture, but the sale of such jewelry in the State of 
New York, irrespective of the place of manu- 
facture. 

(5) The committee unanimously endorse as a 
designation for platinum jewelry either on a bill, 
tag or on the article itself, the use of the full 
word “platinum” or the abbreviation “plat.” 
Moreover, the committee condemns the use of 
other abbreviations such as “pt” or “pl,” and 
calls attention to the fact that colorable imitations 
of the word platinum will, nevertheless, be con- 
sidered under the law as platinum. 

(6) The committee again calls the attention of 
the trade that under this stamping law, as well 
as all other stamping legislation in this country, 
the manufacturer or producer is not compelled to 
stamp the quality on the article at all. However, 
if the quality is stamped on the article or if the 
quality of the article is designated on a bill tag, 
box, etc., the article must conform to the quality 
so stamped and the quality so stamped must con- 
form to the law. 

(7) The attention of the trade is called to the 
fact that the platinum law covers more than the 
mere stamping of the quality on the article. It 
also includes the classification of any article on 
any box, package, cover, tag, card, label, bill, 
statement, invoice on paper attached to or used 
in connection with the article where the word 
platinum is used. This is particularly important 
in relation to platinum merchandise as it is often 
improcticable to stamp a quality mark on the arti- 
cle itself. Therefore, if described as platinum on 
tag, label, card, box, etc., the quality of the 
platinum must conform to the law. 

(8) Where an article is made of platinum and 
some other metal which does not resemble in color 
or appearance platinum, then the designation em- 
ployed should be “‘platinum and (a description of 
the other metal).”” For example, “Plat. and 10K,” 
or “Plat. and 14K,” or “Plat. and 18K,” or 
“Plat,” and whatever other metal is used. Then 
all the metal appearing to be platinum will be 
tested under the platinum law, and the other part 
which does not appear to be platinum must be 
tested under the corresponding statute, as, for 
example, the gold law or otherwise. 

(9) When an article is made of platinum and 
some other metal which does not resemble platinum 
in color or appearance, as, for example, green 
gold, the manufacturer or producer is urged to 
not merely mark the article the karat fineness of 
gold, but they should inform the retailer and con- 
sumer of the increased value of the article and 
mark, bill or label the article Platinum and 18K. 
Gold, or Platinum and 14K. Gold—otherwise, if 
the article is only marked 14K., the consumer may 
assume that the platinum part may be some other 
less costly or inferior metal. 

(10) Where an article is made of platinum 
and metal resembling in color or appearance 
platinum, as, for example, white gold, the article 
may not be marked “platinum” and the quality 
of the gold. It may not be marked, for example, 
“platinum and 14K.” If it were permitted that a 
brooch or bar pin, made with platinum top and 


white gold back or a ring made with a white gold 
shank and a platinum setting or platinum bezel 
could be stamped Platinum and 18K. or Piatinurm 
and 14K., the public and the trade would have no 
way of knowing where the platinum ends and 
where the other metal resembling platinum begins. 
There appears to be no practical way in a piece 
such as this of designating to the consumer and 
the trade, just what the “top” of the article 
means. A dishonest merchant could make a 
white gold brooch with merely a platinum facing 
on the front and mark it “Platinum and 14K.” 
Not only would this deceive the public, but un- 
fair competition would be created. An article 
made of platinum and white gold need not be 
designated at all either on the article or on the 
invoice or tag, but if designated anywhere, should 
only bear the mark showing the fineness of the 
gold without reference to the platinum. 

(11) ‘The committee recommends that on arti- 
cles made of’ platinum, but where findings are 
used, such as joints, catches, pin tongues, swivels,. 
spring rings, springs or screws, of any metal 
resembling in color or appearance platinum, as, 
for exampie,white gold, the article may not be 
marked, billed or designated as platinum, unless 
the entire article comes up to the standard set 
by the law. The law clearly provides that all 
parts appearing to be platinum shall be so con- 
sidered in any test under the statute. The com- 
mittee endorsed the proposition, however, that the 
metal used in such findings, whether visible or 
otherwise, if not of platinum, should be speci- 
fically specified so that the consumer and_ the: 
trade may know of what the joints, springs,. 
screws, catches, swivels or pin tongues, are made. 

(12) In order to protect themselves and their 
customers wholesale and retail dealers throughout 
the country should insist on these standards and! 
regulations being employed and require all manu- 
facturers. from whom they purchased articles con- 
taining platinum to so mark or bill such articles ims 
accordance with these standards. 








SUSPECTS HELD 





St. Louis Police Make Imporiant Arrests of 
Men Charged with Recent Robbery of 
Wm. Mauch’s Jewelry Store 


St. Louis, Mo., Dec. 23.—Humboldt Cos- 
tello, 23, Milford Jones, 24, and Elmer 
Schneider, 18, were arrested Monday, in 
connection with the $4,500 robbery com- 
mitted by five men at William Mauch’s jew- 
elry store Saturday morning last. 

Ben E. Gilraith, Jr., identified by Mauch 
and his son William as one of the robbers, 
made the admissions which resulted in the 
arrests. Jewelry valued at $1,750 and 
identified as that taken from the Mauch 
store, was found by detectives in the vapor 
pipe of a gas range in the kitchen of Gil- 
raith’s home. Gilraith insists that he did not 
participate in the robbery, and that the jew- 
elry was brought to his home Saturday 
afternoon by Albert Lee McEwen, who so 
far has escaped arrest. 

The men arrested were found together in 
the room of Jones, who is a chauffeur. 
Costello, who served a term in the peniten- 
tiary, was identified by William Mauch, Jr., 
as one of the men who held him up with 
revolvers. Jones was identified as the 
chauffeur who drove the robbery party by 
a woman who saw their arrival at the 
jewelry store. Schneider was identified by 
the same woman as the man who got out 
of the machine when it appeared 15 minutes 
before the robbery, and said: “Not now, in 
fifteen minutes.” When the car returned 
later the woman said Schneider acted as 
lookout for the men who entered the store. 

Two men are still being sought, as there 
were five men besides the driver in the 
machine. McEwen was pursued by detec- 
tives Saturday, but escaped. 
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IMPORTANT 


Do not fail to co-operate with The Jewelers’ 
Vigilance Committee in fighting proposed addi- 
tional taxation on jewelry. 


Write your congressmen and senators voic- 
ing your opposition to any special excise tax 
whatsoever on the jewelry industry. 


en Ingomar Goldsmith & Co, 


ANTWERP 4? RUE SIMONS 180 BROADWAY, NEWYORK. 

















|. MEHRLUST 


Manufacturer of diamond jewelry of the highest class. 


Gems and diamonds and precious stones of every description. 


Main Office and Factory Downtown Office 
6 West48th Street 12&14. John S treet 


! 6 
TELEPHONE {13 37] BRYANT TELEPHONE {338} CORTLAND 


New York City- 























Oriental Pearl NecKlaces 


Loose Pearls for Additions 











Fancy Cut DIAMONDS and PRECIOUS STONES 


Frederick W. Rauch 


522 Fifth Avenue, New York 
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CRIME WAVE CONTINUES 





Philadelphia Police Make Three Arrests in 
Five Robberies in the Jewelry Trade 
During the Past Week 


PHILADELPHIA, Pa., Dec. 27.—The jewelry 
robbery crime wave in Philadelphia is con- 
tinuing. Five more robberies were reported 
during the week just closed, but the police, 
fortunately, were able to apprehend three 
of the perpetrators. 

The most remarkable case was the dis- 
covery that the husband of a scrub woman 
employed by the Crescent Jewelers’ Co., 731 
Sansom St., had been systematically looting 
the firm for several months, his total thefts 
amounting to between $2,000 and $3,000. 
He is George Harmon, 26 years old, and 
colored, who was arrested on Wednesday 
and held under $800 bail for court on a 
charge of larceny. 

Harmon had been a juror in a celebrated 
case in the county courts just a week ago, 
joining in a verdict of acquittal for Louis 
H. Michel, president of the wrecked North 
Penn State Bank. In fact, when arraigned 
before Magistrate Renshaw in City Hall, it 
was found that he had been serving as a 
juror trying criminal cases since Dec. 1. 

The Crescent Jewelers’ Co. had reported 
to the police that it was being robbed daily 
in some unknown manner and on Tuesday 
night, Emanuel and Harmer, detectives, 
watched the place and saw Harmon visit 
the store. For a time he was seen to be 
helping his wife, the scrub woman, and then, 
the detectives say, went behind the counters 
and took gold and silver mesh bags. Har- 
mon admitted, the detectives stated, that 
he had been stealing the jewelry and dis- 
tributing it among friends. Harmon’s wife, 
however, was unaware that her husband 
was anything but a “kind helper,” it was 
said. 

Police of the 19th and Oxford Sts. sta- 
tion set a trap for holdup men which 
worked successfully in the case of one man 
who tried to rob the jewelry store of Simon 
Gumpert, 2218 Ridge Ave. Police had been 
detailed to watch every jewelry store in 
their districts and those outside the Gumpert 
store saw a “customer,” who looked sus- 
picious, enter the place just before closing 

time. 

The man said he wanted to look over 
rings. With the most expensive ones in 
his hands he ran into the street. Cries of 
“stop thief” and “robber” followed him, and 
three policemen nabbed him before he had 
gotten a hundred yards away. 

The man gave his name as Thomas Ed- 
wards, N. Norwood St. He was held under 
$1,500 bail for a new court, which has been 
created here to see to the speedy trial of 
all robbers and holdup men. 

The third man arrested gave his name 
as Alvin Frielright, no address. He at- 
tempted to rob the pawnshop of Morris 
Levy, 12th and Bainbridge Sts., entering the 
place and asking to be shown some jewelry. 
He grabbed a wrist watch and fled. Hink- 
son, a policeman, pursued the fleeing man 
for two blocks along Bainbridge St. to 
10th and then down 10th, firing his revolver. 
Below Catherine St. Frielright turned down 
a blind alley where Hinkson cornered him. 
He was arraigned the following day and 


THE JEWELERS’ 


CIRCULAR 


held by the judge under $600 bail for court. 

‘The two robberies, which were successful, 
netted the robbers a total of $3,100 in valu- 
abies. B. Podol, proprietor of a pawnshop 
and jewelry store at 1102 Germantown Ave., 
was the chief sufferer. Five men in an 
automobile drove up before the store late 
at night, smashed one of the windows with 
a brick and took $3,000 worth of rings along 
with them in their flight which outdistanced 
all pursuers. 

Samuel! Burke, a jeweler of 1229-31 
South St., was robbed for the third time 
within three months. He had a display of 
gold coins made into chains in his window. 
The robbers hurled a brick through the 
glass and seized the chains, valued at $100. 
They fled down 12th St. and escaped with 
ease. 








Gem Importers to Hold Meeting to Discuss 
Proposed Tariff Revision 


Importers of diamonds and other precious 
and semi-precious stones, were interested 
in a notice sent out last week by the Ameri- 
can Jewelers’ Protective Association, call- 
ing attention to the fact that the question 
of revising the tariff will be discussed in 
Washington, D. C., early in February. The 
organization points out that the merchan- 
dise in which the trade is interested will be 
brought up at these hearings and for that 
reason has issued a call for a general meet- 
ing of importers to be held in the rooms 
of the National Jewelers Board of Trade, 
15 Maiden Lane, New York, at 2.30 Pp. M. 
on Wednesday, Jan. 5. 

At this meeting that part of the proposed 
revision in the tariff affecting the trade will 
be discussed and the recommendations made 
will undoubtedly be presented at the hear- 
ings in Washington in February. A tariff 
committee to represent the trade at Wash- 
ington will also be chosen at the meeting. 

The notice sent out by the association is 
signed by R. G. Monroe, president of the 
organization and reads as follows: 

“A general meeting of importers of dia- 
monds, other precious stones, semi and imi- 
tation precious stones and pearls, will be 
held at the rooms of the National Jewelers 
Board of Trade, 15 Maiden Lane, New 
York city, on Wednesday, Jan. 5, 1921, at 
2.30 Pp. M., to consider matters connected 
with the proposed revision of the tariff. 

“The Ways and Means Committee has 
set dates for hearings in Washington, and 
those covering the goods in which our trade 
is interested, will come up for consideration 
early in the month of February, 1921. 

“The meeting now called will be for the 
purposes of discussion and for the selection 
of a Tariff Committee to represent such 
importers at the hearings before the Ways 
and Means Committee of the House and 
later, before the Finance Committee of the 
Senate. 

“It is suggested that interested trade or- 
ganizations send one or more delegates to 
the meeting, with power. 

“Please acknowledge receipt and inform 
us if you expect to be present, or repre- 
sented, at the said meeting.” 








Henry Blake has moved from Yarmouth, 
Me., and is now located in Yarmouthville, 
Me. 





81 


LOOK OUT FOR HIM 


Man Formerly Employed by Berkeley, Cal., 
Jeweler Visits Coast Merchants and 
Departs with Stolen Articles 


San Francisco, Cal., Dec. 23.—‘‘Look 
out for A. McArthur, formerly employed, 
for about a year, by W. R. Burke, jeweler, 
of Berkeley, Cal. He is about 5 feet 2 
inches in height; weighs about 120 pounds; 
is dark and smooth-shaven. He speaks 
with an English accent and is supposed to 
be an Englishman who served as a Cana- 
dian soldier. He has a stiff hip and walks 
with a slight limp.” 

The foregoing is the warning sent out to 
jewelers of the Bay Cities this week. 

McArthur left his work, in Berkeley, Cal., 
on Thanksgiving Day, abandoning his tools. 
It was later learned that he had borrowed 
$200 and had stolen $300 in Liberty bonds 
from a roommate. Nothing further was 
heard of him till a few days ago, when a 
man, representing himself to come from 
the Mendler Co., Globe, Arizona, began 
calling on the jobbers. Sometimes he said 
it was Phoenix and Flagstaff, Ariz. He 
selected goods for future purchase. After 
his departure, it was always found that 
something was missing. 

The E. H. Forestier Co. escaped with the 
loss of a $75 pin; Max Abrahams, Inc., had 
an inferior diamond ring adroitly substi- 
tuted for a valuable one. Other firms also 
suffered, to the extent of five, at least, and 
possibly more. Four thousand dollars’ 
worth of jewelry are known to have been 
taken. ; 

McArthur was selecting goods at Eisen- 
berg, Inc., 85 Post St., when a telephone 
message came from another firm, warning 
them to beware of the alleged visitor from 
Arizona. “He is here,” was the reply. A 
clerk was immediately sent from the warn- 
ing firm, to identify McArthur. Having 
done so, the clerk hurried out to the corner, 
brought in the traffic officer, and requested 
that the man be arrested. The officer re- 
fused to make the arrest, saying: “You 
have nothing on him.” 

“And at that very time,” declared a rep- 
resentative of Eisenberg, Inc., “McArthur 
had on him jewelry he had succeeded in 
stealing from us, while selecting pretended 
purchases. We did not know he had taken 
anything from us till later. He must also 
have had in his possession articles of jew- 
elry stolen from another firm that day. His 
description and the statement that he was 
‘wanted by the police’ were at police head- 
quarters at that very time, but we did not 
know that. All we could charge him with 
was false impersonation, and the officer re- 
fused to make any arrest on that charge.” 

Detectives are now working on the case, 
but the local jewelers, who are understood 
to have lost sums varying from $75 to 
$2,500, are inclined to think letting Mc- 
Arthur walk, scot free, out of Eisenberg’s 
was a case of poor judgment. 








Harry Bogage, S. Eighth Ave., White- 
stone, N. Y., has purchased the business of 
the late Mr. Salias and has also purchased 
the building. He will make alterations on 
the premises. 
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“uy Cheer Up—“Do a Little Smilng— 


a little patting of the other fellow on the back; let us look on the bright side 
rather than the dark side, and above all let us bear in mind that the thing that 
made of America the greatest country under the blue heavens, namely, 
honesty, industry, generosity and spirituality, are still our cardinal assets and 
should be employed by each of us in these times with renewed determination.” 
Business depression can last no longer than we ourselves permit it. Let’s get 
together to banish the gloom-bugs. 


H. NORDLINGER’S SONS, Inc. 


Importers of Precious and Imitation Stones in Quantity Lots 
New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire. Gablonz, a/N. 16 Steingasse Providence, 63 Washington St. 
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Jeweler and Wife Killed by Trolley Car 








Mr. and Mrs. Joseph M. Riker Run Down While Walking Near Their Home 
in Newark, Mrs. Riker Dying Instantly and Her Husband the 
Following Morning—Deceased a Prominent Banker 
as Well as Manufacturing Jeweler 

















Newark, N. J., Dec. 27—Double funeral 
services were held this afternoon at 2.30 
o'clock for Joseph M. Riker and his wife, 
Mrs. Sarah Ellen Riker, who were run 
down by a trolley car last Tuesday night 
at Lincoln Park, near Halsey St. a short 
distance from their home at 85 Lincoln 
Park, and killed. The services were held 
in the South Park Presbyterian Church, the 
Rev. George C. Vincent, pastor, and the 
Rev. Dr. Lyman Whitney Allen, pastor 
emeritus, officiating. Burial was in the Riker 
plot in Mt. Pleasant Cemetery. 

The honorary pall bearers were: Fred- 
erick Frelinghuysen, president of the Mu- 
tual Benefit Life Insurance Co.; Forrest F. 
Dryden, president of the Prudential Life 
Insurance Co.; Daniel H. Dunham, presi- 
dent, Firemen’s Insurance Co.; E. E. Sar- 
geant, vice-president, Franklin Savings 1n- 
stitution; William Scheerer, president, Union 
National Bank; William J. Gardner, vice- 
president, Merchants’ & Manufacturers’ 
National Bank; Charles L. Farrell, presi- 
dent, National Newark & Essex Banking 
Co.; Uzal H. McCarter, president, Fidelity 
Trust Co.; Julius S. Rippel, president, New- 
ark Trust Co.; Franklin Conklin, president, 
Flood & Conklin Co.; Winton C. Harrison, 
vice-president, Franklin Savings Institution ; 
William W. Trimpi, secretary and treas- 
urer, Newark Rivet Works; Harry Durand, 
secretary and treasurer, Durand & Co.; 
Charles M. Lum, of Lum, Tamblyn & Col- 
yer; P. Sanford Ross; Samuel S. Dennis, 
president, Howard Savings Institution. 

Mr. Riker was a member of the jewelry 
manufacturing firm of Riker Brothers, and 
was also president of the Merchants’ and 
Manufacturers’ National Bank. 

Mrs. Riker was killed instantly when hit 
by the car, it was found when the two 
bodies were taken to the City Hospital. Mr. 
Riker lived until early the next morning, 
though he never regained consciousness. 

On the night of the accident Mr. and Mrs. 
Riker went out for a walk, after supper, 
as they frequently did, and while crossing 
the street, across the park from their home, 
were hit. The only witness the police have 
been able to find as yet was Frank Parsells, 
of 31 Washington Ave., Belleville, the mo- 
torman of the car which hit the couple. 
He said that Mr. and Mrs. Riker had ap- 
parently cleared the track when they stepped 
back as if to avoid another vehicle. They 
were then so near the car that he found 
it impossible to stop, he said. He was held 
in $2,500 bail on the charge of manslaughter. 

Mr. Riker was born in Newark, Jan. 8, 
1852, the second son of William and Sarah 
M. (Hunter) Riker. He attended the New- 
ark Academy, from which he was gradu- 
ated when he was 16 years old. He then 
went to work in his father’s jewelry fac- 
tory. Later he was for a time in the sales 
department in New York. 

Upon the retirement of his father from 


business in 1891, Mr. Riker and his elder 
brother, William, took over the business, 
since when the business has been known 
as Riker Bros. The factory is located in 
Court St., between Halsey and Washington 
Sts. 

In the 80’s Mr. Riker was a member ot 
the Board of Aldermen from the 14th Ward. 
This was his only experience in public 
office. He was elected president of the Mer- 
chants’ National Bank in 1902, and was ac- 











THE LATE JOSEPH M. RIKER 


tive in the merger of that bank with the 
former Manufacturers’ National Bank, 
which resulted in the formation last Spring 
of the Merchants’ and Manufacturers’ Na- 
tional Bank, of which he was made the 
first president. Mr. Riker was also a di- 
rector of the Essex National Bank of Mont- 
clair, and a member of the board of mana- 
gers of the Franklin Savings Institution of 
this city. He was a director of the New- 
ark Fire Insurance Co. and was also a trus- 
tee of the Mt. Pleasant Cemetery Associa- 
tion. 

Mr. Riker married Sarah Ellen Streit 
on May 18, 1881. They had four children, 
Mrs. Andrew Van Blarcom, Mrs. Franklin 
Conklin, Jr., Joseph Marsh Riker, and Mrs. 
Jesse Whitehead Paxton. Two brothers, 
William and Adrian Riker, survive him. 
One brother, Chandler White Riker, died 
on July 4 of last year, and another brother, 
Cortlandt Riker, died on April 17, 1916. 

Mrs. Riker was the oldest daughter of 
Martha and Samuel Streit, who lived at 13 
Lincoln Park. 

Charles L. Farrell, president of the Na- 
tional Newark & Essex Banking Co., on 
hearing of Mr. Riker’s death, called a meet- 
ing of officials of the 23 banking institutions 
of Newark, everyone of which responded. 
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The following resolution of sympathy was 
adopted : 


“The death of Joseph Marsh Riker, long promi- 
nent in the business and financial activities of this 
city, as the result of a distressing accident fatally 
involving both Mr. and Mrs. Riker, has been an- 
nounced this morning. 

“Mr. Riker was at the time of his death presi- 
dent of the Merchants’ & Manufacturers’ National 
Bank of this city, to which he had been called 
upon the recent consolidation of the Merchants’ 
National Bank and the Manufacturers’ National 
Bank. Prior to the consolidation he had served the 
Merchants’ National Bank as director from Jan. 
16, 1896, and as president from Jan. 1, 1903. 

“During all the years of his presidency he was 
recognized by other bankers as a wise administra- 
tor and efficient leader in the increasing prosperity 
of the bank over which he presided, and as a sound 
adviser and safe counselor in the problems of the 
banking world—problems larger than the problems 
of individual banks—the solution of which brought 
the officers of banking institutions of the city into 
intimate relationship and required the co-operation 
of all for the common good. Mr. Riker’s contribu- 
tion to these financial councils was notable. 

“His life has been interrupted just as he was 
realizing the greater opportunity of service to the 
community opened to him by the combined re- 
sources of the two banks lately *consolidated under 
his presidency, and in the midst of the considera- 
tion of plans for the future of the enlarged institu- 
tion. His loss at this time will be especially felt 
hy the directors, officers and employes of his own 
bank, who were sharing with him in his vision of 
its future and who were working with him toward 
realization. 

“The presidents of the banks and trust com- 
panies of the city, specially gathered on this occa- 
sion, deem it appropriate that they, as representa- 
tive of the financial institutions of this community, 
should record their testimony of esteem and ap- 
preciation in which President Riker was held, both 
in his personal and business relationships, and to 
that end they do 

“Resolve, that the foregoing minute be adopted 
and that a copy thereof be sent to the family 
through the press and to the Merchants’ & Manu- 
facturers’ National Bank.” 








Window Smashers Visit Sheboygan Jewelry 
Store and Escape with Diamond 
Rings and Other Articles 


SHEBOYGAN, Wis. Dec. 24—Robbers 
broke the large plate glass window of the 
jewelry store owned by B. Rudnick, 919 N. 
8th St. early Tuesday morning and escaped 
after taking six valuable rings and other 
pieces of jewelry. The window was of 
heavy plate glass and was smashed appar- 
ently with a brick or other hard instru- 
ment, the blow cracking the entire plate 
and scattering the fragments over the in- 
side table of the window. The hole en- 
abled the robbers to reach inside and re- 
move the jewelry. A_ pearl necklace, 
dropped from a tray, was found lying in 
the snow on the sidewalk in the morning. 

The store is located acros; the street 
from the Foeste Hotel. A traveling man 
reported to have heard the smashing of 
the glass at 3.30 a. M., which aroused him 
from his sleep. However, he thought noth- 
ing more of it until informed what had 
happened. The discovery was made by 
bakers who were returning home from 
work at 4.30 o’clock. The police were im- 
mediately notified but there was great dif- 
ficulty in developing clues. The dragnet 
brought in a large number of suspects, but 
after questioning them they were released. 

No further clues have developed leading 
to the apprehension of the marauders. 








The partnership of Farris & Jones, Vicks- 
burg, Miss., has dissolved with Tome Far- 
ris continuing without change of style. 
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A GUIDE for 


GEM BUYERS 
tells how to Judge Gems 


Many new and important facts about Gems are learned 
from a perusal of this booklet. 











For instance, there is an interesting account of the differ- 
ent processes used in the lapidary, together with the 
technical terms used and the machinery employed. 


There is another page illustrating the different cuttings 
and their trade names. Then, alphabetically arranged, is 
a list giving valuable information about Gems, such as 
their color, hardness, price, etc. 


No Jeweler should be without this booklet. 


Copy mailed upon request 


Espositer, Varni Co., Inc. 


LAPIDARIES 


and Importers of Precious Stones 


45 John St. New York 




















Always Leaders 


Handled by Leading Jewelers only 





Help the Jewelers’ 


Tax Fight 


by sending check to 


A. L. BROWN, Treas., 
68 Nassau St., New York 


65 Nassau St. Sey Gristiog 6. New York 
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Crime Wave in New York Continues to In- 
clude Jewelers Among the Victims 


Despite the activities of the police to 
check the wave of crime which is sweeping 
New York, crooks still continue to be ac- 
tive, and last week claimed several jewelers 
as victims. From the statistics of the week, 
however, it can be plainly seen the authori- 
ties have met with some degree of success 
and through their daily raids of roads 
in the underworld they have brought into 
the department’s dragnet many dangerous 
characters who will undoubtedly be able to 
clear up a number of the recent outrages 
committed in New York. By these raids 
the authorities also hope to capture the 
men who a few days ago so outrageously 
held up and killed Edwin W. Andrews, a 
member of the jewelry firm of Andrews & 
Winsten, 542 Fifth Ave. New York. 

The first robbery reported in the trade 
last week occurred at the establishment of 
A. Senauke, a watchmaker at 35 W. 125th 
St, New York, where robbers stole about 
400 watches, all left by neighboring jewel- 
ers to be repaired. It is impossible to esti- 
mate the loss of such merchandise, al- 
though it is believed the value of these time- 
pieces will approximate about $8,000. 

Mr. Senauke occupies a part of a large 
room on the second floor of the building 
at 35 W. 125th St. with Emanuel Bacher, 
jewelry engraver, and B. Friedberg, dealer 
in watchmakers’ and jewelers’ supplies. 
Some time between 10 o'clock Tuesday 
night and 6 o’clock last Wednesday morn- 
ing, thieves gained entrance to the building 
by way of a fire-escape and then “jimmied” 
the door leading into Mr. Senauke’s quar- 
ters. 

The thieves were evidently well aware 
of the safes containing the most valuable 
merchandise and immediately set upon the 
one belonging to the watchmaker. It was 
the smallest safe in the place, and the 
thieves had no trouble upsetting it and rip- 
ping it open with “can openers.” They com- 
pletely demolished this safe and left it in 
such a condition that it can never be re- 
paired. They rifled the safe and took every 
watch and other articles contained in it. 
All these watches were ones left by neigh- 
boring retail jewelers, and Mr. Senauke 
will undoubtedly have a difficult job to re- 
place them. 

The thieves absolutely ignored the safe 
belonging to Mr. Friedberg and, after clean- 
ing out the watchmaker’s safe, attacked one 
belonging to Mr. Bacher. They had just 
succeeded in drilling a hole in this safe and 
started to rip the door off when they were 
evidently frightened away. In their haste 
the cracksmen left a complete outfit of tools, 
including drills, “jimmies” and “can open- 
ers.” The theft was discovered about 6 
o'clock Wednesday morning by a watchman 
employed by one of the concerns in the 
building. He immediately communicated 
with the police. 

During the past week, the Mathieus 
Jewelry Store, 52 E. 23rd St., was attacked 
by window smashers, who stole a variety of 
jewelry worth about $750. Although this 
store is located at one of the busiest spots 
in New York, the fact that the place had 
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been robbed was not made known until last 
Thuisday. It was robbed about 3.45 o’clock 
on Tuesday morning, Dec. 21. A heavy 
screen which protects the window was re- 
moved and a rock thrown through the glass. 
The thieves stole pendants, watches, rings, 
scarfpins, barpins, La Vallieres and other 
articles of jewelry. The theft was not dis- 
covered until about 4 o’clock on the morn- 
ing of the robbery, when a policeman on 
beat noticed the broken window. The win- 
dow was immediately boarded up by the 
police officer and the fact that the place had 
been robbed was not known to Mr. Finkel, 
the manager, until he came to the store 
several hours later. The rock used for 
breaking the glass was wrapped in a sock 
and was found in the store, where it rolled 
after being thrown by the thief. 








A MYSTERIOUS ROBBERY 
Thieves Visit Establishment of Wolk Jew- 
elry Co., Providence, R. I., and Escape 
with Valuable Loot Without Leav- 
ing the Police Any Clue 
PROVIDENCE, R. 1., Dec. 25.—For the sec- 
ond time within less than a year the manu- 
facturing jewelry establishment of the Wolk 
Jewelry Co. was robbed in a mysterious 
manner the past week. The police inspec- 
tors who investigated the robbery have been 
unable to find any marks of a “jimmy” or 
other methods of forcing an entrance. The 
police have never been able to clear the 
mystery surrounding the previous robbery, 
and this week’s break has not been solved. 
In each instance the watchman of the build- 
ing neither saw nor heard anything of a 

suspicious nature. 

Samuel Wolk, who, with Sigmund Rosen, 
conducts the Wolk Jewelry Co. on the third 
floor of the Metcalf building, 158 Pine St., 
notified the police on Monday afternoon 
that the firm’s factory had been robbed be- 
tween the time of closing on Saturday and 
that of opening Monday morning. Prop- 
erty, including finished and unfinished goods, 
and gold stock, valued at $5,546, was re- 
ported as stolen from the company’s safe. 
A list of the stolen property, as furnished 
by Mr. Wolk to the police, was as follows: 

‘Two bars of gold, 1,190 pwt., valued at 
$515; 96 rings, set with valuable stones, 
valued at $432; 1,000 pwt. of 14K. gold 
stock, valued at $1,030; 23 doz. ladies’ gold 
rings, valued at $276; 98 pieces of unset 
ring shanks, valued at $196; 20 doz. gents’ 
rings, valued at $940, and other merchandise, 
valued at $1,150. 

Entrance to the place was gained through 
a window from the fire-escape, and Mr. 
Wolk stated that the safe was found open 
when he arrived at the shop Monday morn- 
ing. According to the police inspectors, 
the safe had not been blown open and 
showed no evidences or marks of having 
been forced by jimmies. The inspectors, 
who investigated, said that they were at a 
loss to determine how the safe was opened 
and the most highly valued of its contents 
sorted out, taken away, and other less val- 
uable articles left behind, without some clue 
being left. But it was evident they claimed 
that someone intimate with the premises 
committed the robbery. 

The police records show that on the night 
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of May 28, last, the factory of the Wolk 
Jewelry Co., at that time located on the 
fifth floor at 185 Eddy St., was broken into 
at the same time as that of John R. Ken- 
shaw’s jewelry factory, and goods, finished 
and unfinished, valued at $4,000, stolen. 
With the exception of about $100, this prop- 
erty belonged to the Wolk company and 
consisted of pins, rings, brooches and scrap 
stock and wire. The police were unable 
to find out how the robbers gained an en- 
trance at that time, as there were no jimmy 
marks or broken glass, although a trap win- 
dow to a connecting light shaft between the 
two shops was found open, and it was 
thought that the thieves forced their way 
into the Kenshaw shop and thence into that 
of the Wolk company. 








ASSAULTED AND ROBBED 





Kansas City Pawnbroker Beaten by Bandits 
Who Loot Establishment and Escape 
in an Automobile 

Kansas City, Mo., Dec 24—Max Stern, 
a jeweler and pawnbroker at 1613 E. 12th 
St. was held up and beaten into uncon- 
sciousness in his shop about 11 o’clock Mon- 
day morning by three negroes. The rob- 
bers escaped with $350 in cash, 50 watches, 
50 revolvers and about 40 diamonds valued 
at $7,500. 

Stern was alone in his store when a negro 
entered and asked to be shown some socks. 
As Stern turned to a shelf to reach for the 
box the negro jumped over the counter and 
struck the jeweler on the head with a heavy 
calibre revolver. As he fell to the floor the 
negro struck him again and again, at the 
same time calling to two other negroes who 
were in a waiting motor car in front of the 
store. 

While the first negro guarded Stern, the 
others ransacked the money drawer and 
store, taking what they considered the most 
valuable goods. Then they left the store 
and drove away in the motor car. 

Stern managed to call for help and a 
passerby entered the store. An ambulance 
was called and Stern was taken to the Gen- 
eral hospital. He suffered a broken skull 
and a broken right arm.. None of the rob- 
bers wore masks, the jeweler said. 

This is the second time in the past few 
years that Stern has been the victim of rob- 
bers. He was held up in his store and 
robbed about two years ago and was beaten 
by the robbers whom he attempted to fight. 

The goods taken in the recent robbery 
were not insured, Stern said. 








The Primrose-Jolliffe Corporation of Salt 
Lake City, Utah, which has been engaged 
for the last 10 years in the tool and material 
business in that city, is branching out in the 
wholesale jewelry business. The business 
was conducted by C. W. Primrose for a 
number of years, and in 1914 was incorpo- 
rated under Primrose Jewelers’ Association, 
and later Mr. Primrose took H. F. Jolliffe, 
his brother-in-law, and William B. Odem 
into the business. The firm recently moved 
into their new handsome quarters in the 
new Clift building. They will carry prac- 
tically everything used by the jewelers. 
They already have a large stock of tools and 
material. 
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PRECIOUS STONES — a  JOBBING STONES 
DIAMONDS 


ReABRETDEN BACH nc 


USTOMERS who are pleased with the special atten- 
tion given in matching, or duplicating odd or unusual 
stones, usually remember that jeweler on the next 
occasion. Phone us or write us. 
Main Office Branch Office 


51-53 MAIDEN LANE 212 UNION ST. 
NEW YORK CITY PROVIDENCE, R. I. 
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MACK M. BURNSTINE 
DIAMONDS 


ST. LOUIS NEW YORK 


508-510 Arcade Bldg. 87 Nassau Street 














FRANK J. NAUHEIMER 


7 MAIDEN LANE NEW YORK 


Under Prevailing In Parcel Lots 
Market Prices D I A M O N D S In Single Stones 
Popular Priced Diamond Mounted Jewelry 


Solitaire Cluster Rings—Best on the Market Diamond Platinum Top Bar Pins $38 Up 
From $42 Up Send for a Memo. Package 











A. & S. ESPOSITER _ 1 it is.a difficult job or requires Cutting and Polishing 


expert attention let us do it 


Rubies, Sapphires and 
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$50,000 ROBBERY REPORTED 





Milwaukee Jeweler Tells Police That Two 
Armed Bandits Held Him Up and 
Escaped with Diamonds 


MuwavkeE, Wis., Dec. 27.—While thou- 
sands of Christmas shoppers were surging 
ast the busiest corner in Milwaukee, at 
Grand Ave. and 3rd St. on Friday after- 
noon, Dec. 24, two armed bandits held up 
Joseph Malnekoff, jeweler and proprietor 
of the Federal Smelting & Refining Co., 
and escaped with diamonds valued at ap- 
proximately $50,000, according to Mr. 
Malnekoff’s story to the police. The store 
and office is on the second floor at 317 
Grand Ave. 

After an all night search detectives re- 
ported to Lieut. Robert Flood they were 
unable to locate anyone who had seen the 
bandits leave the building, nor were they 
able to find any trace of the men. 

Malnekoff later accompanied Detective 
Dieden to the detective bureau, where he 
was questioned regarding the alleged rob- 
bery. 
Following the questioning, the detective 
chief stated he had nothing to say regard- 
ing the alleged robbery, but that a thor- 
ough investigation would be made. 

Although the alarm was sounded almost 
immediately, and practically every detective 
and patrolman given a description of the 
alleged holdup men, no trace of the two 
bandits could be found. According to Mr. 
Malnekoff, the loot obtained by the bandits 
consisted of a sack of diamonds, contain- 
ing about seven hundred unset stones vary- 
ing in size from chips to four carats. 

Mr. Malnekoff, in his story to Detectives 
Emil Hoppe, Louis Dieden and Matt Dolan 
of the headquarters detail, said that he was 
alone in his store when the two men en- 
tered. Mr. Malnekoff said he recognized 
the men, as they had visited his store sev- 
eral months ago under the pretext of mak- 
ing a purchase. 

Upon their entrance Friday afternoon, 
the men asked to see the costliest diamonds 
on hand, as one of them declared he in- 
tended purchasing a stone for a “lady 
friend.” 

Mr. Malnekoff said he ushered them into 
his private office, which is located in front 
of his store and which is easily vistble from 
Grand Ave. He then took his diamond sack 
from the safe and the men began examin- 
ing the stones. 

Selecting a stone about a carat in size, 
one of the bandits asked Malnekoff to de- 
termine its weight. As he turned for his 
instruments, Mr. Malnekoff told detectives, 
both men whipped out revolvers and threat- 
ened him with death if he made an outcry. 

Scooping the diamonds into the sack, the 
men backed from the store while they kept 
Malnekoff covered with their revolvers, he 
said. 

The men made their escape by descending 
to the street and mingling with the throngs 
of shoppers which filled the streets. 

After the bandits left, Mr. Malnekoff said 
he was momentarily dazed and unable to 
summon assistance. He said he followed 
the men down the stairs to the street, but 
gave no outcry. He returned to the second 
floor and, entering the store of the People’s 
Crédit Clothing Company, which adjoins 
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that of the refining company, told Raymond 
Sauerman, the manager, of the holdup. Mr. 
Sauerman notified central police head- 
quarters. 

An automobile load of detectives hurried 
to the store and, after hearing Mr. Malne- 
koff’s story, began a search for the bandits. 

Mr. Malnekoff told detectives his book- 
keeper, Miss Edna Kopplin, had left for the 
day at 1 o’clock in order to spend Christmas 
with her parents at Waterloo, Wis. Mrs. 
Malnekoff left the store shortly before the 
reported holdup. 

According to Malnekoff, the loss of his 
diamonds is covered by insurance. 

The Chicago office of the insurance com- 
pany was immediately notified of the rob- 
bery, and, according to word received from 
that city late Friday night, special inves- 
tigators are en route to Milwaukee. 

According to the description given the 
police by Mr. Malnekoff, one of the men is 
said to be about 30 years old, heavy set, 5 
feet 8 inches tall and wore a light brown 
cap and brown overcoat with a fur collar. 
He is also said to be wearing a large dia- 
mond on the third finger of his left hand. 
The other bandit is described as about 25 
years old, 6 feet tall, slender build, and 
wore a green fedora hat and blue overcoat. 
Both men are said to be clean shaven. Mr. 
Malnekoff lives at 2804 Lisbon Ave. 








ALLEGED BANDIT HELD 





Chicago Police Arrest Man Charged with 
Being One of Two Robbers Who En- 
tered Store on Night Paul J. 
Loberg Was Killed 


Cuicaco, Dec. 24.—The detective depart- 
ment of the Chicago police have in their 
keeping Paul Hanson, alleged to be one of 
two bandits who entered the jewelry store 
of Paul J. Loberg on the night of Dec. 22 
and killed him when he offered to resist 
their commands to submit to being robbed. 

Hanson was captured this morning, after 
a baffling struggle. Five officers from the 
detective bureau went to the fashionable 
apartment building, 5201 Woodlawn Ave., 
to prevent Hanson’s escape. Their invasion 
of the place was blocked by Hanson’s law- 
yer, F. Borrelli, who held off the detective 
by telephoning to the bureau and going out 
to the south side to bring Hanson to head- 
quarters. 

The siege on the apartment followed a 
tip that Hanson, who has been at liberty, 
having been released after arraignment in 
connection with numerous drug store rob- 
beries, on $10,000 bonds, was one of the 
two men who killed the jeweler. 

When the detectives rang the front door 
bell, Hanson refused to answer. They con- 
tinued to ring, but no response was made. 
Finally the officers saw him at the head 
of the stairs and called to him. He replied 
that he would not come out until after he 
had seen and talked to his lawyer. 

Following this, Borrelli called the detec- 

tive bureau and promised to bring Hanson 
in. 
A line of sentries was thrown about the 
building to prevent Hanson’s escape, while 
further orders were awaited from head- 
quarters. 

On the night of Dec. 22, two men en- 
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tered Paul Loberg’s jewelry store on Mil- 
waukee Ave. Mr. Loberg, fearing a pre- 
Christmas holdup, had strapped a gun un- 
der his arm. 

When the bandits entered they stepped 
over to Mr. Loberg and demanded that he 
allow them to rob his store by keeping quiet 
while they worked. Loberg would not sub- 
mit to this and whipped out his gun and 
fired two shots. He did not hit the bandits. 

One of the bandits got close enough to 
hit him over the head with the butt end of 
his gun. The blow dazed the jeweler, and 
as he swirled and reeled to one side the 
other bandit shot him through the head, 
killing him instantly. The bandits were 
frightened at the deed which they had com- 
mitted and fled. 

The jeweler’s sister-in-law, in a rear 
room, heard the shots and noise and rushed 
into the store just as the murderers were 
dashing to the street. She followed them 
and was able to get a description of them 
before they disappeared in the crowded 
street to enable the police to find them. 
Other people on the street also contributed 
details of their description, and the police 
immediately started a hunt which came 
partly to a close with the capture of Han- 
son this morning. 








Union, N. Y., Jewelry Store Robbed of 
Articles Valued at $300 


Union, N. Y., Dec. 23.—The jewelry 
store of Harry U. Whitney, 112 W. Main 
St., was burglarized Wednesday night and 
about $300 worth of merchandise was 
taken. A window at the rear of the store 
was pried open. The burglars left by the 
back door, which was opened from the in- 
side. Among the articles taken were a gold- 
filled watch, two pairs of Roman gold-filled 
cuff-links, one string of pearl beads in a 
gray box, one woman’s ruby ring, one 
Knights of Columbus ring, 18 or 20 foun- 
tain pens, worth from $12 to $20 each, and 
one green-stone ring, which is valued at 
$12. 

The robbery is one of a series in the 
neighborhood. Sheriff Bartlett M. Hol- 
comb believes that the gang, which uses an 
automobile, has fences in New York city, 
where the loot is sent and where it is later 
sold. 








Many jewelers throughout the south, as 
well as merchants in the vicinity of Athens, 
Ga., were deeply grieved to hear of the re- 
cent death of J. R. Keyes, a well-known 
jeweler of Athens, who passed away at his 
home, after a brief illness with pneumonia. 
The deceased was a comparatively young 
man, just past 43 years old, and was a na- 
tive of Athens, in which town he received 
his education and had spent a long busi- 
ness career. He started a jewelry business 
in Athens which built up its thriving pro- 
portions and continued there except for a 
short period in which he conducted a store 
in Arkansas. He later reopened at his old 
stand. Mr. Keyes was assisted in the busi- 
ness by his two sons, but they will not con- 
tinue, except during the liquidation of the 
business, and are closing out the stock as 
rapidly as possible. 
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Attention — Manufacturers! 


Onyx Ring Stones Fur- 
nished for any Size Diamond. 


Black, Onyx and Amber. 


ONYX BEADS 


THE DOUBRAVA CO. 
61 Maiden Lane, N. Y. 














PFARL AND 
HE BOROVSKY #4" CO, lnc 
93-95 Nassau St., New York 
Importers of DIAMONDS, PEARLS 
and PRECIOUS STONES .°. .°. 











THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New ‘York 
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Importer and Cutter of 


DIAMONDS 


373 Washington St., Boston 


170 Broadway, New York 
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Southern Jewelry Travelers Hold Annual Meeting 





Members of Association Meet in New York to Elect Officers and Board of 
Directors and Transact Other Important Business. 
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About 50 members of the Southern 
Jewelry Travelers’ Association attended the 
annual meeting of the organization held last 
Monday afternoon in the rooms of the 
National Jewelers’ Board of Trade, 15 
Maiden Lane, New York. During the 
meeting routine business was transacted, 
new officers and directors chosen for the 
coming year and several important sub- 
jects discussed. 

At 2.30 o’clock, President R. A. Hunken 
rapped for order and from that time until 
4 P, M., the members remained in session. 

The first order of business was the read- 
ing of the minutes of the last meeting by 
secretary-treasurer Henry Greenthal. After 
these were read and accepted, Mr. Greenthal 
submitted his annual report. This showed 
that the organization has taken in during 
the year 46 new members, re-instated two 
old members and accepted three resigna- 
tions, bringing the total membership up to 
177. This is reported to be one of the 
largest gains in membership ever enjoyed 
in any one year by the organization. Mr. 
Greenthal’s financial report also indicated 
that the association is in a flourishing con- 
dition. 

A number of letters were read, including 
one from the wife of J. A. Downs, thanking 
the organization for the flowers sent to 
her husband, who is ill in St. Joseph’s In- 
firmary at Houston, Tex. Immediately 
after reading this letter the association 
voted to send Mr. Downs a telegram of 
sympathy and wishes for a speedy recovery. 

Another letter read came from the 
National Council of Traveling Salesmen’s 
Associations, Inc., and called attention to the 
fact that this organization had succeeded in 
obtaining certain concessions for traveling 
men in making income tax returns. This 
organization, which is composed of a num- 
ber of salesmen’s associations, is also en- 
deavoring to obtain a reduction for travel- 
ers in Pullman fares and hotel rates. This 
letter was later discussed at the meeting 
and it was decided that the Southern 
Jewelry Travelers’ Association make appli- 
cation to join this organization in order 
that it may bear some of the burdens in 
obtaining beneficial legislation for the travel- 
ing men. 

A. E. J. Winters, chairman of the enter- 
tainment committee, reported that progress 
is being made on the arrangements for the 
annual banquet which will be held at the 
Hotel Astor, New York, Jan. 5. 

Next the members stood with bowed 
heads while L. D. Reynolds read the names 
of those members who had died during the 
year. They are George Wright, W. S. 
Kinz and A. Lowenthal. 

After a short discussion of several ques- 
tions of interest to the association, Presi- 
dent Hunken declared a recess, during 
which time the nominating committee went 
into session. Following the recess, L. C. 
Reynolds, chairman of the nominating com- 
mittee, submitted the following names of 
members to serve as officers for the com- 


ing year: President, W. C. Barry; vice- 
president, Le Weber, and _ secretary- 
treasurer, George Joachim. The entire slate 
was elected by a rising vote. 

The new president was immediately ush- 
ered to the chair by John W. Sherwood, 
and from this point on directed the meet- 
ing. The first official act of President 
Barry was to distribute ballots for the 
election of five directors and the appoint- 
ment of Messrs. Clark and Blatt as tellers. 

While the ballots were being counted by 
the tellers, retiring secretary Greenthal in- 
formed the members that recently he had 
attended a meeting at which several other 
trade organizations were represented, held 
for the purpose of devising means to com- 


bat crime in the jewelry industry. He called 


attention to the fact that these organizations 
in a combined movement had oftered a 
reward of $25,000 for the arrest and con- 
viction of the man or men who held up and 
killed Edward W. Andrews of Andrews 
& Winsten, Inc., 542 Fifth Ave., New York. 
Mr. Greenthal suggested that the associa- 
tion underwrite a certain amount of this 
sum and should the murderers be caught, 
to take the money out of the treasury or 
assess each member. On a motion made 
and carried the travelers agreed to under- 
write the sum of $250. 

By this time the tellers had completed 
their task of counting the ballots and 


showed the election of the following to. 


serve on the board of directors: John W. 
Sherwood, J. D. Leys, J. R. Hewett, J. 
Madigan and Irving Cohn. 

Just before the meeting adjourned at 4 
P. M., L. D. Reynolds addressed the meet- 
ing and pointed to the phenomenal success 
and wonderful progress the association has 
enjoyed during i920. He stated that the 
year will go down in the history of the or- 
ganization as a record-breaking period, es- 
pecially in view of the fact that 46 new 
members had been added to the roster. He 
complimented the retiring officers and 
urged co-operation among the members. 
At the conclusion of Mr. Reynolds’ remarks, 
a fising vote of thanks was given to the 
outgoing officers and also to the National 
Jewelers’ Board of Trade for the use of 
its room as a meeting place. 








Connecticut Woman Claims That Hypnotic 
Eyes of Stranger Resulted in Her Arrest 
on Suspicion of Being Implicated 
in Fraudulent Scheme 
The smooth manner and supposed hyp- 
notic eyes of a handsome man whom she 
met on a train coming to New York were 
declared by a well-known woman resi- 
dent of New Haven, Conn., to be re- 
sponsible for her arrest in Manhattan on 
Friday on suspicion of being implicated 
in an attempt to defraud Perry & Stone, 
retail jewelers, New London, Conn. This 
woman, it is claimed, was endeavoring 
to obtain a gold watch and a diamond 
ring by fraudulent methods. 
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According to the police, this woman 
represented herself as a Mrs. Mitchell of 
Connecticut and recently requested the 
New London jewelry concern to send a 
watch and ring to the Adams Express 
Company’s office at 52 Broadway. The 
jewelers investigated and learned that 
an attempt was being made to defraud 
them. Working with the New York 
authorities, they set a trap for the woman 
and Detective Frank Cassassa, of the 
W. 30th St. station, finally arrested the 
woman on Friday as, the police claim, 
she was calling for the package, which, 
incidentally, did not contain jewelry but 
was merely a “dummy.” 


The woman was arraigned on Saturday 
and after pleading not guilty was held, 
in $2,500 bail for further examination by 
Magistrate Levine in the Jefferson Mar- 
ket Court. On Monday she was charged 
with receiving money under false pretenses 
and bail was raised to $10,000. 


The police are now searching for the 
man who the woman claims had her 
under a spell and who is described as 
40 years old, six feet tall and weighing 
about 250 pounds. He is said to be un- 
usually handsome, has black hair and a 
black mustache, and is always well 
dressed. 








Hartford, Conn. 





Announcement has been made that some 
of the departments at the factory of the 
William L. Gilbert Co., Winsted, Conn., are 
now being run on a five-hour a day sched- 
ule, six days a week. About 400 employes 
are affected by the change. 


During the past week the International 
Silver Co., Meriden, Conn., has paid over 
$100,000 to its employes in annual service 
rewards, this sum being in addition to the 
amounts received during the year in weekly 
bonuses. The company also announces that 
a change in the bonus system will be made, 
whereby the weekly sum will be discontinued 
and the only payment will be 5 per cent. of 
the annual earnings and only to employes 
who have been in the service of the concern 
for five years or more. 


The funeral of William Cromwell Com- 
stock, 55 years of age, who had been in the 
employ of the Bradiey & Hubbard Mfg. 
Co., Meriden, Conn., since he was 13 years 
of age, and who had been superintendent 
for the past 20 years, was held from his late 
home, 104 Wilcox Ave., Tuesday afternoon, 
Dec. 21, burial being in Walnut Grove 
Cemetery, where the services were con- 
ducted by St. Elmo Commandery, Knights 
Templar, of which the deceased was a past 
commander. Mr. Comstock died a week 
ago Saturday. He was a Mason, Modern 
Woodman, a member of the Home Club, 
and Highland Country Club, and the Meri- 
den Chamber of Commerce. He leaves a 
widow, and his father, William B. Com- 
stock, a foreman at the Bradley & Hubbard 
plant. The honorary pallbearers at the 
funeral were Clarence P. Bradley, Fred E. 
Bemis, W. A. King, and past commanders 
of the Knights Templar. The active pall- 
bearers were Harry A. Day, Walter T. 
Arnold, James Grosvenor, Andrew More- 
house, Alvin Sisson and Harry Stevens. 
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AN IMPORTANT MESSAGE T0 
EVERY JEWELER! 


Do you realize that the Secretary of the Treasury has 
just recommended that the jewelry tax be increased 


from 5% to 10%—100% advance! 


Won’t you immediately write your Congressman and 
Senators objecting to such a tax? 











Do you realize that such a tax on jewelry is unjust and 
will do much harm to the entire jewelry industry? 


You can do nothing better than to voice your objec- 
tion to this tax by writing immediately a letter to your 
Congressman and to each one of your Senators, as 


well as to your Congressman-elect and Senators- 














elect, explaining you are opposed not only to the in- 
crease of 5% recommended by the Secretary, but to 
any special excise tax whatsoever in our industry? 








State that you are willing to pay the same tax your 
business neighbors pay, but no more. 





This Space Contributed by 


WHITE, WILE & WARNER 


“Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. 








_ 


December 29, 1920. 
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William H. Goodgeon, of Westerly, was 
a business visitor in this city the past week. 

Cc. A. Manseau is watchmaker at the H. J. 
Cartier jewelry and optical store at Arctic 

re. 

Wunsch & Swartz, Inc. have given a 
mortgage for $11,000 to Harry M. Littell 
on three lots with improvements in Crans- 


orThe Arrow Jewelry Co., 4 Tower St., is 
owned by William Loeb, according to the 
latter’s statement filed at the city clerk’s 
office. 

Invitations have been issued for the mar- 
riage of Harold R. Barker of Barker & 
Barker, to Miss Beatrice D, Winter on 
Jan. 3. 

George F. Berkander has been granted 
permission to erect a storage building at 
his new factory, corner of Broad St. and 
Lexington Ave. 

Hattie L. Young was appointed execu- 
trix of the will of the late Frank N. Young 
by the’ Municipal Court last Tuesday, with 
personal bond fixed at $150,000. 

William Buchalter states in information 
filed with the city clerk’s office that he is 
the owner of the Eddy Jewelry Co., 195 
Eddy St. 

Harry Israyelian and E. Y. Churakian 
have filed a statement with the city clerk’s 
office that they are the owners of the Spe- 
cial Jewelry Co., at 910 Westminster St. 

Julius Mamluck & Co., stone dealers, 
have discontinued their Providence office 
and stockroom at 204 Westminster St. and 
removed their stock to the New York office. 

T. Clyde Foster, vice-president of Theo- 
dore W. Foster & Bro. Co., sailed from 
New York last Saturday for Jamaica, 
where he will spend the month of January. 
The annual conference of the Gorham 
Mfg. Co. officials, sales forces and depart- 
ment heads, which has been held in this 
city for several years, will be held in New 
York city, probably sometime in January. 
The Greek La Konea Jewelry Co. 8 
Bourn St., is the name of a new manu- 
facturing jewelry concern that has just been 
started. Gust Karabatos is owner, accord- 
ing to his statement filed at the city clerk’s 
office. 

The will of the late James N. Ettlinger 
was proved in the Municipal Court in this 
city on Tuesday, and Lillie Ettlinger ap- 
pointed executrix under personal bond of 


$13,000. Charles Broom was _ appointed 
appraiser. 
The Armour Mfg. Co., of which S. 


Chiappinelli is proprietor, has moved from 
220 Eddy St. to 14 Blount St., where he has 
also removed the plant of Smith Bros. which 
he recently purchased at 4 Blount St., and 
concentrated the two. 

The Auburn Novelty House is the style 
of a new concern at 148 Dorrance St., this 
city, that has been started by Harold S. 
Gates, of Auburn, R. I., and Ernest E. 
Young, of this city, according to their state- 
ment filed at the office of the city clerk. 

George F. Sawyer, treasurer of the Im- 
proved Seamless Wire Co. of this city, and 
the Electric Chain Co. of Attleboro, has just 
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returned from Toronto, Can., where he has 
been on a business trip in connection with 
the Canadian branch of the chain company. 

Walter H. Pruefer, Jr., assistant manager 
of Fischer & Pruefer, manufacturing 
jewelers, was married Christmas Day to 
Miss Muriel. E, Gorman of this city... After. 
a short wedding trip spent in New York 
city, they will reside at West Barrington. . 

General sympathy is expressed for Gov- 
ernor R. Livingston Beeckman in the sud- 
den death’ at White’ Sulphur Springs, W. 
Va., last Monday, of his wife. Governor 
Beeckman and wife were both large stock- 
holders of the International Silver Co., the 
former being a difector. 

Capt. John J: Collins, of the publicity 
department of the Ostby & Barton Co., has 
been announced as one of the six members 
of the personal staff of Governor-elect 
Emery J. San Souci. He is adjutant of 
the Coast Artillery Corps, of the Rhode 
Island National Guard and served overseas 
in the 73rd Artillery, C. A. C. 

The case of the Victor Brass Mfg. Co. 
against Thomas B. Connolly was heard 
before Judge Sumner in the Superior 
Court at Newport on Wednesday. This 
was an action on book account and was 
finally taken from the jury and depositions 
remanded for amendment. 

The Gorham Mfg. Co. has declared quar- 
terly dividends of 1% per cent. on the 7 per 
cent. preferred cumulative voting stock and 
a quarterly dividend of 1% per cent. on 
such of the 6 per cent. preferred stock as 
has not been exchanged for the new issue 
of preferred stock. 

Julian C. Marx, formerly connected with 
Nathan Kaufman Co., stone dealers, has 
joined with Amalia M. Aiello in the pur- 
chase of the Globe Mfg. Co., 22 Conduit St., 
and will continue the manufacture of a 
general line of white metal jewelry under 
the same firm style. 

According to a statement filed at the office 
of the Secretary of State the past week, the 
stockholders of the Commercial Camera 
Association has amended its charter chang- 
ing the name to the Photostat Corporation 
and increasing the capital stock from 
$150,000 to $300,000. 

Announcement has been made by Frank 
A. Page of this city, a member of the firm 
of Goff & Page, ship brokers and former 
deputy collector of internal revenue, that 
he is a candidate for the office of Collector 
of Internal Revenue for Rhode Island to 
succeed George F. O’Shaunessey, whose 
term expires upon the appointment of his 
successor. 

Edward B. Hough, of the Wightman & 
Hough Co., and the Tilden-Thurber Corp., 
each contributed $100 to the fund for the 
relief of starving children of davastated 
European district, thus paying for the sup- 
port of 10 children each. William G. Lind, 
of T. W. Lind Co., is captain of one of the 
teams that are conducting the local cam- 
paign. 

Employes in the S. S. Kresge Co.’s store 
in this city will receive about $2,000 of the 
more than $130,000 that has been set aside 
this year under the company’s Christmas 
profit-sharing plan. The amounts are ap- 
portioned according to length of service of 
the various employes. Store managers, buy- 
ers and other executives are not included. 
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At the biennial caucus of the members- 
elect of the Providence City Council held 
last Monday night, E. Merle Bixby was 
decided upon as president of the Board of 
Aldermen and Joseph Baker, Jr., as presi- 
dent pro tem., William A. Schofield as 
president of the Common Council and Clar- 
ence M. Dunbar for a’ three-year term on 
the Board of Fire Commissioners. All are 
to succeed. themselves.” 

, Among the jewelry buyers reported in 


this city-during the past week ‘were the fol- 


lowing: Louis Wolfson, of New York 
city; Messrs. Blefeld and Goodfield, of 
feiss, Blefeld & Goodfriend, Philadelphia, 


Pa; Mr. Michel, of M.’& J. Michel, Inc., 


New York city; H. A. Arnstein, of Arn- 
Stein Bros., Cleveland, O.; Mr. Schem, of 
Wolff Bros., New York City; Aaron Levy, 
of Aaron Levy Co., Inc., New York city. 

A number of the manufacturing jewelry 
concerns here remembered their employes 
at Christmas with gifts of turkeys, green- 
backs and bonuses. Among these were the 
following: Potter & Buffinton Co., George 
L. Vose Mfg. Co., the Sanderson Mfg. Co., 
William C. Greene Co., Caesar Misch, Inc., 
Nickerson Art Metal Co., Bassett Jewelry 
Co., E. L. Logee Co., Inlaid Co., Oscar E. 
Place & Sons’ Co., Improved Seamless 
Wire Co., L. Krichbaum & Co., Daniel & 
Abel, Dimond Co., Powers & Mayer Mfg. 
Co., Inc., the Kinney Co., Kescot Co., 
Young Bros. 

December 13 was the 69th birthday an- 
niversary of Ludwig J. Roehr, president 
of the Bassett Jewelry Co., manufacturing 
jewelry, 36 Garnet St., for the past 39 years, 
and in honor of the occasion he was pre- 
sented an oil painting of himself during 
the noon hour by the employes of the con- 
cern. John Hennessey made the presenta- 
tion on the behalf of the employes. As 
soon as the power stopped for the noon 
hour, Mr. Roehr was called into the fac- 
tory and was much surprised to find the 
more than 100 employes of the firm as- 
sembled. As he come toward the group 
Mr. Hennessey stepped forward and con- 
gratulated Mr. Roehr on his birthday and 
on behalf of the employes expressed ap- 
preciation of the fair treatment that they 
have always received: during his connec- 
tion with the plant. Mr. Roehr made a 
brief response thanking the employes. 

Announcement was made last week that 
the manufacturing jewelry concern of 
Arnold & Steere, 94 Point St., this city, had 
decided to liquidate. The reason given is 
that the firm has been unable to secure 
suitable factory accommodations and that 
it has been notified by the own- 
ers of the Summons building, in which 
their plant is now located, that with the 
expiration of the present lease they will 
have to vacate on or before March 15, 1921. 
This house was established in 1866 by 
Thomas F. Arnold and Herbert Webster 
as Arnold & Webster for the manufacture of 
solid gold band and stone rings. In 1890 
Horace W. Steere acquired the interests of 
Mr. Webster and the firm became Arnold 
& Steere which continued until the retire- 
ment of Mr. Arnold in 1901. William K. 
Grafton, who had been foreman for the old 
concern, became a partner and the business 
has continued under the old firm style ever 
since. 
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Tiny flames from silver candlesticks, 
blending their light with the soft, cheerful 
glow of an open fire. 


Table delicacies, their tastiness multi- 
plied by the treasured silver from which 
they are served. 


Silver — useful, enduring, beautiful — 
silently suggestive of the cozy warmth of 
perfect hospitality; always appropriate 
for any occasion, as for this; when, with 
happy faces turned confidently toward 
the future, they rise, at the stroke of 
twelve, to bid welcome to a new year. 


GORHAM STERLING SILVERWARE 


is sold by leading jewelers everywhere 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
PROVIDENCE AND NEW YORK 


This advertisement will appear in prominent space in the following magazines on the date mentioned: Century, Atlantic Monthly, Country 
Life(4 colors) , Outlook, Scribner’s, St. Nicholas, World’s Work.—January 1921. 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
FIFTH AVENUE AT 36th STREET, NEW YORK 


BRANCHES: NEW YORK: 15, 17, 19 Maiden Lane CHICAGO: 10 South Wabash Avenue WORKS: 
* SAN FRANCISCO: 140 Geary Street LONDON : Ely Place Providence, New York, Birmingham 
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Best Wishes for a 7 the closing 


Prosperous New December, 
THE JEWELERS’ Cir- 
Year 


CULAR extends to its 
subscribers the heartiest greetings, con- 
gratulations and best wishes for a most 
prosperous year during 1921, with the hope. 
that the 12 months to come will be satis- 
factory in every way to our manufacturers, 
importers and dealers alike. We feel there 
is no cause for pessimism, but on the con- 
trary that there is genuine cause to be opti- 
mistic, for the reason that our industry 
having been tried by an acid test during 
the reaction in business that has affected all 
lines of trade in the past six months, has 
met the test satisfactorily, has shown itself 
to be solid and staple and, by the patronage 
it has received, proven that the jewelers’ 
place with the people of the country is most 
important and that his function in connec- 
tion with the supply of gifts for every occa- 
sion in the family and business life of our 
citizens is thoroughly appreciated and 
deemed to be necessary. 

While the reports of our correspondents 
on the business done by the retail jewelers 
throughout the country are not all in yet, 
and in fact, while the holiday business of 
the trade is not yet entirely over, the facts 
at hand are sufficient to show that the re- 
tail jeweler in most sections of the country 
has done an excellent business which, if 
not greater or equal to that which he had 
during the boom times of the last two years, 
is at least satisfactory and compares very 
favorably with the record of any previous 
normal years particularly those of the pre- 
war period. In some instances, jewelers 
report one of the best seasons in their his- 
tory, but in all instances and in all cities 
and towns in which we have gathered re- 
ports so far, the jeweler as a merchant has 
done far better in proportion than the deal- 
ers in any other line of business. This is 
an unusual experience for members of our 
trade, who, in the past were the first to 
feel a depression in business and the last 
to feel a resumption; but the unusual condi- 
tions of the quick recessions of 1920, have 
proved that the jeweler has graduated out 
of his old place and now holds a trade (at 
least at present) far more staple than that 
of his brother merchants in other wares. 

While this is partly due to the fact that 
prices of jewelry did not advance in pro- 
portion to the prices in other lines and 
profiteering did not exist or if it did only 
in isolated cases, there is another tactor to 
be considered as the cause of stability and 
which makes for permanency; that is, most 
satisfactory. In the past two or three 
years, the jewelry buyers of the country 
have increased many times and thousands, 
even millions of people, who never bought 
presents in the jewelry store before, learned 
to buy them during the period of prosperity. 
The habit once contracted is not easily 
broken and the jeweler for a long time will 
have a bigger field to draw on for customers 
than he ever had before. 

It is up to the individual merchant to 
cultivate this field assiduously during the 
year to come and we feel that those who 
use progressive ideas and appeal to this in- 
creased number of possible jewelry buyers 
by intelligent methods of selling and of 
advertising, still continue to get the advan- 
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tage that they are at present enjoying over 
dealers in other trades. In their efforts to 
do this, THE JEWELER’s CIRCULAR expresses 
to them its hearty wishes for success. 





The Fight Against JHE jewelry trade 
Unjust Taxes on is confronted with 
yniwe one of the most seri- 
y 

ous as well as one of 
the hardest fights against improper taxa- 
tion that it has ever had to contend with. 
The fight is on and will continue for many 
months to come. It is one that can be 
ignored by no member of our industry 
whether his business be large or small, or 
whether he be manufacturer, dealer, im- 
porter, wholesaler or broker. If we are to 
get justice in the way of proper taxation, it 
will be only through the united effort of 
every member of our trade, working not 
only through his fellow jewelers, but 
through the public in his community in an 
endeavor to create public sentiment in favor 
of a proper principle taxation and against 
that which singles out a few special indus- 
tries of the country to bear the burden of 

supplying the revenue. 

At present, the jeweler is confronted with 
two propositions to increase the tax upon 
the goods he sells. One, the recommenda- 
tion of the Treasury Department that the 
tax on the sales of jewelry be increased 
from 5 to 10 per cent, or in fact, 100 per 
cent over that which is paid at present, and, 
second, a proposition to put a special tax 
equivalent to $10 an ounce upon all articles 
made of gold, in order to create a fund 
from which the Government may pay to the 
gold miners of the country a bonus of-$10 
an ounce over the standard value of the 
metal mined. The two propositions are 
basically unsound and inequitable. The 
first one attempts to continue the singling 
out of the jewelry among the few other 
trades as proper for revenue taxation and 
the second, seeks to subsidize the gold min- 
ing industry at the expense of the manu- 
facturing jewelers and their customers. 
Though neither is right or just, though 
neither will bear examination from the 
standpoint of sound political economy or 
even of equity, both have a chance of being 
put into operation unless our trade can 
make our national legislators and the pub- 
lic that has their ears realize the full injus- 
tice of the taxes proposed. 

The fight against these unjust taxes is be- 
ing conducted for the jewelry trade under 
the auspices of the Jewelers’ Vigilance Com- 
mittee through its special gold committee 
which is working on the gold tax and through 
the Jewelers’ War Revenue Tax Committee 
which is concentrating on the fight against 
the increased jewelry tax, and in fact, 
against special jewelry taxes in any form. 
The Jewelers’ War Revenue Tax Commit- 
tee in its work is affiliated with the Busi- 
ness Men’s National Tax Committee that 
is now endeavoring to get Congress to pass 
a general “gross sales” or “turn-over” tax 
of one per cent in place of the excess profits 
and special business taxes of all kinds that 
are now on the statute books. The gold 
committee is concentrating its efforts on the 
McFadden and similar bills introduced in 
behalf of the gold miners. The financing 
of the whole fight has been taken over by 
the Jewelers’ Vigilance Committee, wiick 
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wis sincere appre- 


ciation of your kind 
patronage and looking 
forward to its continu- 
ance through the coming 
year we extend our best 


wishes for a 


Wrosperous and 
Happy New Pear 


Cross & Beguelin 


21-23 Maiden Lane 
New York City 
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last week, sent out circulars to 35,009 mer 
chants and dealers who handle jewelry in 
any way, asking for their aid in stoppi 
all such unjust taxation. me 
The jewelers of the country can and 
should do their part in helping the com, 
mittees now engaged in this work of benefit 
to the entire trade. They can do it by: 


1. Reading carefully the literature that ° 
has been sent to them in the past week, 
becoming familiar with the points a 
issue ; 

2. By acting on the suggestions made jn 
these letters and circulars, or Stirring 
up sentiment in their community jy 
favor of this work; 


3. By writing without delay at once to 
their Senators and Representatives ang 
getting their fellow merchants in his 
and other lines to do the same, explain- 
ing the inequitable basis of the pres. 
ent taxation and the necessity of re- 
moving certain industries from being 
singled out as those who must bear the 
burden of the revenue laws; 

4. These letters should be written not 
only to the members of the present 
Congress, but to those who will sit in 
the next session as well. 

5. And most important, they should con- 
tribute what they can to the expense of 
carrying on this fight and send their 
check at once to the treasurer of the 
Jewelers’ Vigilance Committee, making 
the same as liberal as they can afford 
and in keeping with the momentous 
work that must be accomplished. 

This is no time for the jeweler to say 

that he is too busy to read up on the sub- 
ject or to do his part in writing to his 
Congressmen and Senators. The vote of 
every member in the Senate and House 
counts in the fight that we have before us, 
and every letter which the jeweler writes 
and which he gets his friends to write will 
have some bearing upon the final vote cast 
by the representatives of his district and 
state when the measures so important to our 
trade come up for final passage. To every 
reader of the JEWELERS’ CIRCULAR, we urge 
the importance of getting busy at once on 
the lines suggested in the literature they 
are now receiving from the Jewelers’ Vigi- 
lance Committee and to one and all we say, 
“Don’t be a slacker, but do your part in 
the fight that has now begun.” 








Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York 
Week Ended Dec. 24, 1920 
The U. S. Assay Office reports: 
Gold bars exchanged for gcld coins.. $295,847.47 


Gold bars paid depositors........++4+ 80,237.84 
BURL © kcaseweiane iss eessas eee $376,085.31 

Of this the gold bars exchanged for gold coin 
are reported as follows: 

Date. Exchanged. 
To ks alt ook abuts s eed es $63,933.04 
PS ene heey th ie acid See 98,788.97 
DME, AOR a aon gaia ata ew aw Ala re 41,057.61 
ee Baie as oa oe os eo 41,095.63 
ER EO sale u ews caw een en sep aewee 50,972.22 


—_——_——_—_—_——~ 


NN ang cates $295,847.47 
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Albert Schultz, of Schultz-Goldman, Inc., 
manufacturing jewelers, 71 Nassau St., left 
for an extended trip to the Coast. 

Donald Steele who was formerly asso- 
cjated with his father, Robert B. Steele, has 
now become connected with the R. & H. 
Platinum Works, 709 Sixth Ave. 

After Jan. 1, the firm of Marchand Bros. 
& Ce. will have a downtown office at 170 
Broadway, for the convenience of the trade. 
Joseph V. Mayer and R. C. Whitehead will 
he in charge. 

The business of Follmer, Clogg & Co., 
makers of umbrellas, now located at 114 
Fifth Ave., will be moved on Feb. 1 to new 
and larger quarters in the Textile building. 
Fifth Ave, and 31st St. 

On Jan. 1, Frederick Victor, of Samuel 
Lenkowsky, importer of diamonds, 71 Nas- 
sau St. will sever his connections with 
that concern, according to an amnnounce- 
ment made last Monday. 

Announcement has been made by L. E. 
Rothlein that in the future the Rothlein- 
Fisher Co., manufacturer of diamond 
mountings at 7 Maiden Lane, will be known 
as Rothlein-Lewis Co., Jack Fisher having 
withdrawn from the firm. 

Mr. and Mrs. I. Langner, 700 Trinity 
Ave. announce the engagement of their 
daughter Ethel, to Lewis E. Rothlein. Mr. 
Rothlein is a member of the firm of Roth- 
lein-Lewis Co., manufacturers of diamond 
mountings at 7 Maiden Lane. 

Charles B. Mayes, for a number of years 
associated with the Dennison Mfg. Co., 
will in the future be connected with the 
Herald Novelty Co., Inc., manufacturer of 
leather and satin jewelry cases and anti- 
tarnish silverware rolls, 50-54 W. 17th St. 

The Crescent Ring Co., makers of gold 
rings, 109 Oliver St., Newark, N. J., has 
opened a local office at 3 Maiden Lane, with 
Frank P. Somes as representative. Mr. 
Somes will start on a trip through the 
eastern States on Jan. 3 in the interest of 
the Newark concern. 

According to announcements sent to the 
trade last week, the business heretofore con- 
ducted under the style of Honigbaum & 
Lewis, importers of pearls, diamonds and 
precious stones, 80 Maiden Lane, will be 
continued under the name of William S. 
Honigbaum. The change in the name will 
become effective Jan. 1. 

Mr. and Mrs. F. Friedmann and their 
son-in-law and daughter, Mr. and Mrs. 
Willy Kugel of the F. Friedmann Diamond 
Trading Co., of Amsterdam and New York, 
arrived in this city last Monday on the 
Nieuw Amsterdam. Mr. Friedmann and 
his party are visiting the United States for 
the first time and are stopping at the Bilt- 
more Hotel. 

Similarity of names either in spelling or 
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in sound often cause annoying confusion and 
this has existed in the Bronx due to the 
fact that two jewelers of names sounding 
very much the same have stores in close 
proximity. A. Siegel conducts a jewelry 
store at 546 E. 149th St. and has built up 
a large clientele, while H. Sigel is also in 
the jewelry business nearby at 342 St. Ann’s 
Ave., and the fact has caused annoyance 
through people confusing one with the 
other or imagining that they were connected 
in some way. There is, according to a 
statement of A. Siegel, absolutely no con- 
nection between the business of any kind, 
shape or description, nor are the proprietors 
related in any way. 
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bankruptcy showing assets amounting to 


$2,597.39, and liabilities totaling $8,909.14. 
Involuntary bankruptcy proceedings were 
instituted against this concern on Dec. 10, 
last. According to the schedules filed, the 
alleged bankrupt concern has listed among 
its assets cash on hand amounting to $3.54; 
bills, promissory notes and _ securities, 
$720.39; stock in trade, $1,584; machinery, 
tools, etc., $200, and debts due on open ac- 
counts, $89.46. The liabilities are divided as 
follows: secured claims, $1,500, and unse- 
cured claims, $7,409.14. Among the largest 
unsecured creditors are: Otto Schanbacher, 
$203; William Schreiber, $897; G. Scoppa, 
$167; Schlesinger & Krauss, $228; S. Sil- 











The 1920 Record 


During the year 1920 The Jewelers’ Circular published 
6,701 pages of advertising, which was 4,143 pages more than 
appeared in any other jewelry journal during the same 
period, and which beat its own best previous record by over 
1,100 pages. For many years The Jewelers’ Circular has pub- 
lished more advertising than the 6 other jewelry journals 


combined. 


This is conclusive proof that the manufacturers, importers, 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity offered for profitable advertising and thor- 
oughly recognize and appreciate the dominant position held 
by The Jewelers’ Circular as the one great medium between 


the buyers and sellers. 








After listening to an instructive and in- 
teresting debate on the gross sales of turn- 
over tax with Meyer D. Rothschild, chair- 
man of the Business Men’s National Tax 
Committee, speaking in favor of it and Dr. 
Warren F. Hickerriell, director of the Busi- 
ness Conditions Bureau of the Alexander 
Hamilton Institute and lecturer on high 
finance at New York University, speaking 
against it, the members of the Merchants 
and Manufacturer’s Association of Mt. 
Vernon, N. Y., recently voted unanimously 
in favor of the sales tax system as opposed 
to the profits’ tax system now in vogue 
and instructed the secretary of the associa- 
tion to notify the congressman from this 
district, the two U. S. Senators from this 
State and the United States Chamber of 
Commerce as to its action. 


In the United States District Court, New 
York, on Tuesday, Dec. 21, Samuel S. 
Meister & Co., Inc., jobbers in jewelry, 37 
Maiden Lane, Manhattan, filed schedules in 


berblatt, $128; Spitzer & Wintraub, $151; 
U. S. Chain Co., $108; P. L. Wolf, $322; 
L. Bass, $527; Chechaslavak Bead Co., 
$1,214; J. Goldberg, $220; N. Heishober, 
$722; Har Ner Co., $144; Hallem-Rice, 
$291; Jeanette Jewelry Co., $158; Koppel & 
Rubin, $155; Lander Bros., $159; Paris 
Pearl Co., $522; Renaissance Jewelry Co., 
$116, and Rosenthal & Kossover, $513. 

The American Jewelers’ Protective As- 
sociation, 452 Fifth Ave., this city, is send- 
ing to each of its members a letter calling 
their attention to the fact that American 
citizens returning from abroad are bring- 
ing in jewelry, especially pearl necklaces, 
without paying the usual customs duty. 
The association states that such practices 
are detrimental to the trade the organiza- 
tion represents, as well as-to retailers. All 
members of the trade are requested to 
notify the association of such cases of 
smuggling. and if, after an investigation, 


(Continued on page 101.) 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer: 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 







- Representative Watch Jobbeis 
Pendant and Bow Patented. are Solidarity Jobbers 


— 


oun we guerwoor SOLIDARITY WATCH CASE CO. ‘tnugnmcnes 


— ‘ (ESTABLISHED OVER GEORGE SALZBERGER 
— > 15 Maiden Lane, New York THIRTY YEARS) Asst. Secretary-Treasurer 








100 Years of Commercial Banking 











Officers We — invite you to — ac- 
count wit 
LOUIS G. KAUFMAN THE 1 us at our main office or 
President (HATH A the branch office best located for your 
Frank J. Hean Richard H. Higgins ° 
Vice-President’ Vice-President AND convenience. 
liam H. Stra Bert L. Haskins ; 
ia” Vice-Pres. and Cashier Branch Offices and Managers 
, : , 434 Broadway 
en ee == Cor. Howard St. W. H. Zabriskie. Mgr. 
H. A. Clinkunt — Bowery and Grand St. 
Vice-President Vice-President H. A. eg ey ba Rac 
George R. Baker Wallace T. Perkins Broadway and 18th St. 
Vice-President Vice-President C. Stanley Mitchell, Vice-Presiderit 
John B. F th William Milne : W. D. Pike, Manager 
Vice-President Vice-President Ninth Ave. and 14th St. «HH. F. Meehan, Mgr. 
Rolfe E. Bolling Joseph Brown 33rd St. and Fifth Ave. A. H. Walsh, Mgr. 
Vice-President Vice-President Third Ave. and 57th St. A. T. Strong, Mgr. 
Vinton M. Norris Walter B. Boice Broadway and 61st St. Jas. V. Boise, Mgr. 
Vice-President Vice-President Lexington Ave. and 86th St. A. J. Nieber, Mgr. 
Henry C. Hooley ay rss : Senne i Broadway and 105th St. H. H. Budleman, Mgr. 
bs t ogee an a t a eg OF THE Lenox Ave. and 116th St. F. B. French, Mgr. 
.H. Robertson elling Seely 
Asee Cashier Ass’t Cashier CITY OF NEW YORK, 67 W. 125th St., near Lenox —_ is 
GEORGE M. HARD Broadway and 144th St. : 
Chairman 











Thos. W. Robinson, Mer. 


MAIN OFFICE, 149 BROADWAY 


Cor. Liberty Street 


150 Million Dollars Resources 








































IRVING NATIONAL BANK 


MARKET AND FULTON OFFICE 





cram,” ttm m tet Futron ano Goin Sracers  PROORESSIVE—COMSERYATIE 
j ese 
ee = cemaat - + Viee-President NEW YORK CITY 


ALBERT D. BERRY - - - - - Assistant Cashier invites the Accounts of Jewelers 
WILLIAM H. MILLIKEN - - - - Assistant Cashier 





Will extend every facility that good banking will justify SAFE DEPOSIT VAULTS 


























December 29, 1920. 


(Continued from page 99.) 


= 
the circumstances warrant it, the goods will 
be confiscated by the government. The as- 
sociation will appear as the informant .in all 








or J. Slansky, a jewelry peddler, 67 Cran- 
berry St. Brooklyn, was recently held up 
and robbed of jewelry worth $100 and $125 
‘1 cash. Following a chase Mr. Slansky’s 
assaliant was arrested. 

S. C. Powell of S. C. Powell & Co., 15 
Maiden Lane, has just returned on the 
Olympic from a purchasing trip from the 
European diamond markets. Harry Miller, 
Chicago, will represent this firm in the 
middle west, making his headquarters in 
Chicago in the Heyworth building. 

The annual meeting of Jewelers 24 Karat 
Club of New York city was held yesterday 
(Tuesday) afternoon at the organization’s 
headquarters, 15 Maiden Lane. The most 
important features of the meeting were the 
reading of President Lee Reichman’s annual 
report and the election of officers. A full 
report of this meeting will appear in the 
next issue of THE JEWELERS’ CIRCULAR. 

Because he appeared below the “dead line” 
Max Levine, alias “Jake Gold,” alias “Max 
Miller,” etc., known as one of the cleverest 
“pennyweighters” in the country, was ar- 
rested on Tuesday, Dec. 21, on John St. by 
Detective Sergeant Howe. The arrest was 
brought about through the efforts of Mat- 
thias Stratton, superintendent of the Jewel- 
ers’ Operative Bureau, who saw Levine in 
the jewelry district. Levine was released 
when it was learned that he is at present 
awaiting sentence on a charge of stealing a 
diamond ring worth $1,000 from Jacques, a 
jewelry establishment at 501 Fifth Ave. 
The two men who were arrested last 
August on a charge of attempting to hold 
up and rob the jewelry store of P. Reiner, 
143 Eighth Ave., will be sentenced today 
(Wednesday) by Judge Wadhams in Part 4 
Court of General Sessions. The men are 
described as Frank Brier and John O’Brien 
and were thwarted in their attempt to rob 
the Reiner store by Samuel Segal, a clerk 
who, after routing the thieves, chased the 

men and then called out the members of 
a nearby fire company, with the result that 
the bandits were caught. 








New Enterprises. 





Max M. Klein has opened a jewelry store 
at Duluth, Minn. 

The S. V. S. Jewelry Co. has engaged 
in business at Mulberry, Kans. 

Henry Fox has engaged in business at 
702 Muskego Ave., Milwaukee, Wis. 

The W. N. Borden Jewelry Co. has en- 
gaged in business at Bradentown, Fla. 

Louis Boisen has engaged in business at 
601 Securities building, Omaha, Nebr. 

G. A. Hayward has opened a jewelry 
store in the Hexall Drug Store at Hugo, 
Colo. 

Lally’s Jewelry Shop is the name of the 
business which has been started at Meriden, 
Conn. 
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The Newark Advertising Men's Associa- 
tion, of which Jean R. Tach is a prominent 
and active member, has passed resolutions 
of sympathy in the death of Frederich N. 
Sommer. 

Incorporation papers have been filed for 
the Morse Mfg. Co., jewelers, whose reg- 
istered office is at 175 Smith St., Perth Am- 
boy, N. J. Jacob L. Klein is the registered 
agent. The authorized capital stock is 
$100,000. The incorporators are Benjamin 
and Harry Morse and Charles Sheer. 

Incorporation papers have been filed for 
the Wolf Smelting & Refining Co., Inc., 
whose registered office is at 810 Broad St., 
Newark. The registered agent is Edward 
R. McGlynn. The authorized capital stock 
is $10,000. The incorporators are Carl H. 
Wolf, S. C. Deixel and Hugo C. Wolf. 

John A. Brainard has been named by 
Vice Chancellor Backes as receiver for the 
Newark Silver Co., manufacturers of silver 
novelties at 14 Emmett St. Application for 
the receivership was made by Harry 1. Tep- 
per, of Braelow & Tepper, representing the 
McKenzie, Walton Co., of Pawtucket, R. I, 
a creditor of the concern. 

J. G. Rindell, a member of the firm of 
Gray & Rindell, manufacturing jewelers at 
20 Lawrence St., contracted pneumonia 
while ttaveling for his concern and died in 
Baltimore on Thursday last. He had been 
broken in health since Charles B. Gray, the 
other partner, died, 10 days ago, after hav- 
ing been ill a week with pneumonia at his 
home in South Orange. Mrs. Edward E. 
Allsopp, daughter of Mr. Rindell, went to 
Baltimore when she heard of the serious 
illness of her father, and brought the body 
back to Newark. Mr. Rindell lived at 17 
Milford Ave. He was well known to the 
trade, having been a jewelry salesman for 
many years. 











TRADE CONDITIONS 


Marked improvement in the jewelry trade of 
New Orleans was noted in the last few days be- 
fore Christmas. During the week preceding 
Christmas a noted impetus to trade was noted. 
Alfred Krower, of Leonard Krower & Son, said 
that he found business better than he anticipated 
it would be. There was a rush of orders that 
indicated that retailers were getting short on stock. 
Mr. Krower said he believed many had been hold- 
ing off buying and then found their stocks low. 
This condition was also indicated as existing in the 
country. Mr. Krower said that on the Tuesday 
preceding Christmas he received 48 telegrams be- 
fore 2 o’clock, all being orders for rush shipment. 
Mr. Krower also stated that he believes that busi- 
ness will be good in the Spring as most of the 
dealers will have their stocks much reduced. They 
had been holding off buying before Christmas but 
the rush caught them. The local newspapers have 
contained special articles stating that in spite of 
general conditions that jewelry was being bought 
extensively for Christmas presents. 





J. Itzkovitch, conducting the Eagle Loan 
Office & Jewelry Store, has on a big holi- 
day auction sale with Jac Stern as auc- 
tioneer. 

Mr. Rosenthal has opened his new store 
on Baronne St., where the Charm saloon 
was formerly operated for years. The new 
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establishment was [ate in getting under way 
because of delay in construction, but 
opened in time to get a large share of the 
holiday trade. 

Winchill & Rosenthal have about sold out 
their entire jewelry stock at auction and are 
now fitting out their place at 1,000 Canal 
St. for a confectionery business. 

Eugene Fisher, clerk in Harry’s Loan 
Office and jewelry store, owned by Harry 
Koretzky, reported to the police that about 
8.15 on the morning of Dec. 23 three men 
entered his place and one asked to look at 
some watches. One of the other men asked 
Mr. Fisher if he was alone. Mr. Fisher 
replied that he was in full charge of the 
store. The man then pulled two guns and 
pointed them at Fisher and one of the other 
men also took out a pistol. Fisher says he 
ducked behind the counter and made his 
way to the rear where he obtained a pistol 
and when he came back into the store the 
men with the pistols left, as did the third 
man of the party who had been standing 
by and doing nothing. 











Horace H. Thoman, Woodbury, was a 
New Jersey buyer noted here last week. 

Max Z. Stein, representing the Finberg 
Mfg. Co., Attleboro, Mass., called on the 
trade last week. 

Earl Gutekunst, of Joseph B. Bechtel & 
Co., has joined the Edge Hill, Montgomery 
county, fire department. 

Local jewelers closed their shops for 
Christmas Day with the knowledge that the 
holiday season had been highly successful. 

F. C. Bechtel and Earl Bechtel, sons of 
Joseph B. Bechtel & Co., 729 Sansom St., 
are home for the holidays from State Col- 
lege. 

Mrs. A. H. Landis, Lansdale; Benjamin 
Dubois, Royersford, and M. K. Lauden- 
slager, Souderton, were buyers in the city 
for some final purchases before Christmas. 











oyes of 
the E. M. Waiting Co., died last week. 

J. J. Sommer, who was in an automobile 
accident several weeks ago, is resting com- 
fortably at his home on Church St. 

Charles A. Whiting, of the Whiting & 
Davis Co., announced last week that there 
would be no reduction in wages in his 
plant. 

The North Attleboro Local of the In- 
ternational Jewelry Workers’ Union held a 
meeting Monday evening in the Hibernian 
Hall. 

Louis D. Barrows, James A. Doyle, 
Frank Ruggles and Clifton Emerson, sales- 
man for local concerns, left last week on 
business trips. 

The North Attleboro manufacturers as 
usual made their annual Christmas presents 
to their employes. Several of the firms gave 
bonuses on the wages for the past year, 
while others gave gold pieces and turkeys. 
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American Standard Watch Case Co. 


MONOGRAM QUALITY 


25 YEARS 
ALSO 


14K GOLD 


Greetings! 


Another year greets us, opening up a Vast Vista of possi- 
bilities. A time for reviewing our past accomplishments— 
a time for planning the conquest of wider fields. 


Somebody has remarked that in planning ahead, the successful man 
takes the abilities of others and ‘“‘harnesses them to his car’—and 
that therein lies the secret of his greatness. Are you with us? 


May happiness and prosperity be yours thruout the coming year. 


American Standard Watch Case Co. 


WESTFIELD STREET 
PROVIDENCE, R.I. 
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Wheeling, W. Va. 





Mrs. E. F. Carroll, who has been living 
in Greensburg, Pa., has returned to Berkeley 
Springs, W Va, to take charge of the 
jewelry business of her late father, P. R. 

er. 

ge" T. Riff, who has conducted a 
jewelry store on 4th St, Parkersburg, 
W. Va., has moved into larger quarters in 
the Lincoln Theatre building, where he will 
install new equipment and stock. 

The R. E. Gill jewelry store at 115 3rd 
St, Clarksburg, W. Va., recently celebrated 
its 14th anniversary. Flowers were given 
the visitors as souvenirs and the affair 
proved a great success. The firm always 
makes its anniversary day a time for open- 
ing their annual holiday display. 

A thousand dollars’ worth of jewelry was 
recently stolen by burglars from the jewelry 
store of Kelly & Bee, Salem, W. Va. En- 
trance was gained through a rear window. 
The articles stolen consisted of watches, 
manicure sets and other merchandise. Fol- 
lowing an investigation by a Burns detec- 
tive, four men, all living in Salem and vicin- 
ity, were arrested. 

Word has been received in Parkersburg, 
W. Va., as to the death in Natchez, Miss., 
of B. H. Barnes. Mr. Barnes was formerly 
engraver at the jewelry store of G. E. 
Smith’s Sons, Parkersburg. Because of ill 
health he moved to Natchez. He is survived 
by his widow and one small daughter, Betty 
Jane. The body was taken to Fayetteville, 
Kans., the former home of the family, for 
interment. 

Mrs. Mary Wise Lee, mother of O. A. 
Wise, well known Huntington, W. Va., 
jeweler, died recently at the home of her 
daughter, Mrs. Jesse Bungard, at Parkers- 
burg, W. Va. She is survived by her hus- 
band, W. L. Lee, of Ravenswood, W. Va., 
two sons, O. A. Wise and O. B. Wise, of 
Huntington, W. Va., and two daughters, 
Mrs. Bungard, of Parkersburg, and Mrs. 
Ella Rise, of Ravenswood, W. Va. 

The jewelers of Clarksburg, W. Va., as 
well as every other prominent store in the 
city to the number of nearly 100, joined in 
the recent united holiday display in that city 
under auspices of the mercantile board of 
the Chamber of Commerce. The windows 
of all the stores were uncurtained at the 
same hour of the evening, 7.30 o’clock, and 
the evening with the streets thronged pre- 
sented a carnival appearance. The Greater 
Clarksburg Band paraded the streets during 
the evening. 

An attempt was recently made to burglar- 
ize the Lockwood jewelry store, corner 7th 
and Juliana Sts., Parkersburg, W. Va., when 
W. C. Lockwood, the proprietor, frightened 
away the would-be robbers after they had 
tossed a large missile through a plate glass 
display window. Mr. Lockwood had 
worked late at the store and was preparing 
to leave a few minutes after 1 a. M. when 
he heard a crash and the noise of falling 
glass. The front of the store was in dark- 
ness except for the night light, and Mr. 
Lockwood started for the front of the store, 
which probably frightened away the bur- 
glars. Nothing was stolen. 

A unique recent event was that in Bluefield, 
W. Va., a Co-operative Sales Day by 50 
business firms who are members of the Mer- 
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chants’ Bureau of the Chamber of Com- 
merce. The affair was given to impress 
upon people otf the surrounding territory the 
importance of Bluefield as a shopping cen- 
ter, and it was liberally advertised. At- 
tractive bargains were offered and the af- 
fair so far exceeded expectations that stocks 
in many lines were exhausted. A commit- 
tee of citizens acted as censors of the bar- 
gains offered and these had to meet their 
approval before they could be offered. The 
purpose of this was to “guarantee” the bar- 
gains in order to build up confidence in 
Bluefield. 








Trenton, N. J. 





All of the jewelry stores in Trenton are 
being carefully watched by details of plain- 
clothes men from the First and Second pre- 
cincts. Acting Police Chief James Culliton 
sent out to the First District six men in 
plain clothes to keep an eye on holiday 
shoplifters and other thieves, while in the 
Second District, Captain Richard Pilger de- 
tailed a number of plain-clothes men to the 
precinct embracing the Chambersburg and 
Wilbur sections in which are located many 
jewelry stores and the extensive plant of 
the Trenton Watch Co. 


Dealing in jewelry of all kinds is among. 
the principal objects of the Grand Food 
and Outlet Co., which has been chartered 
in the office of the Secretary of State to 
operate from 27-31 Clinton St., Newark, 
N. J., with Kraemer & Siegler as agents. 
The concern has a capitalization of $100,000, 
which is divided into 1,000 shares at $100 
each at par, while the amount that will be 
devoted to the starting of business is $1,000. 
The incorporators and the number of shares 
held by each are Joseph Siegler, 8; Samuel 
Dreskin, 1; and Irving Siegler, 1, all of 27 
Clinton St., Newark, N. J. 

Dealing in jewelry of all kinds, plated 
goods, gold and silver ornaments and pre- 
cious stones and operating as gold and sil- 
versmiths, watchmakers, etc., are among 
the principal objects of the May Depart- 
ment Stores, Inc., which have been char- 
tered in the office of the Secretary of State 
to operate from 428 Market St., Camden, 
with David H. Goff as agent. The concern 
has a capitalization of $100,000, which is 
divided into 2,000 shares at $50 each, while 
the incorporators and the number of shares 
held by each are Charles B. Walker, of 814 
N. 4th St., Camden, 8; David H. Goff, of 
428 Market St., Camden, 1; and Thomas P. 
Curley, of 428 Market St., Camden, 1. 

While being held for the want of $200 
bail on a charge of breaking, entering and 
larceny, additional charges of grand larceny 
were made against William Shalvey, 19 
years old, of 333 Park Ave., Union Hill, by 
Andreas Andrew, jeweler, of 147 4th 
St., that city. The prisoner admitted hav- 
ing entered Andrew’s store by way of a 
rear window and stealing a gold watch and 
$40 in cash. The claim, however, was made 
by the jeweler that six watches, valued at 
more than $200, were stolen. The prisoner 
denied having anything to do with the theft 
of the other timepieces. After a hearing 
before Recorder Hauenstein at Union Hill, 
the case was referred to the Hudson County 


grand jury. 















Most Pittsburgh jewelers kept their places 
of business open all of last week until 9 
Pp. M., although a few of the leading shops 
closed at the customary hour, 5.30 Pp, M. 
and then devoted several hours’ time to 
rearranging stocks and getting affairs in 
order for the next day. 

Jewelers in the wholesale quarter were 
pained to hear of the death of William R. 
Blair, referee in bankruptcy in this district, 
since the passage of the present bankruptcy 
act. Mr. Blair died here last week follow- 
ing a short illness of pneumonia. He was 
66 years old and well versed in law, being 
a member of the Allegheny county bar. 
The Pittsburgh Association of Credit Men 
passed suitable resolutions regarding his 
death. 

Considerable interest is being taken here 
in the announcement that the International 
Retail Delivery Merchants’ Association will 
hold a meeting in Pittsburgh, March 14 to 
17, to discuss the delivery question. Some 
of the department stores are especially in- 
terested in this move, as they desire to cut 
down their delivery expenses. Jewelry 
merchants use the parcel post to great ad- 
vantage and this system lessens the cost of 
this particular department of their business. 

No reductions in wages are to be made 
by the department stores here after the 
first of the year. It is stated that there may 
be some difference shown in the matter of 
employing new help, newcomers perhaps 
being offered less than prevailing wages. 
Present conditions, it is stated, do not justify 
any cuts, but greater efficiency will be de- 
manded in all stores and those who do not 
measure up in that respect are likely to find 
themselves out of jobs, and particularly if 
the condition of business does not warrant 
their retention after the coming of the new 
year. 





Presiding Justice Tanner of the Superior 
Court entered a decree the past week for a 
preliminary injunction, restraining | the 
Woonsocket, R. I., Retail Clerk’s Associa- 
tion Local 818, from picketing or displaying 
placards or in any way obstructing, or in 
any way interfering with the business of 
three retail shoe dealers of that city, who 
petitioned for the injunction. The com- 
plainants petitioned the court to grant the 
injunction as a result of a dispute over the 
hour of opening the stores. The union 
issued an order some time ago that the 
retail stores of Woonsocket should open at 
9 o'clock in the morning, but the three 
stores involved opened at 8 o’clock and the 
Union established a picket to attempt tc 
restrain customers from patronizing them. 
The outcome of this petition has been 
watched with considerable interest by the 
retail stores throughout the State from the 
fact that the Retail Clerks’ Associations 
have been conducting a vigorous campaign 
for membership during the past year and 
where they have become organized have 
attempted to dictate to the stores. Woon- 


socket has been the scene of especial activi- 
ties and the case referred to above was 
in the nature of a test case. 














We Take This Opportunity 
To Wish You and Yours a 


Merry Chrishnas 


and a 


Happy ad Prosperous 
New Uear 


ILLINOIS WATCH COMPANY 
SPRINGFIELD 
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Indianapolis. He will be back in the city State and Kentucky State 
John Hillinger is getting around among before the first of the year. Accompanying and is a parole violator from both institu- 
the trade again and is looking well. Mr. Benjamin on his trip were, Frank tions, Judge Stanley Struble was informed 


Edward Lowe, representing Bliss Bros., 
arrived in the city recently and has been 
calling on the trade wishing them a very 
Merry Christmas. = ; 

M. C. Eppenstein of the Illinois Watch 
Case Co., Elgin, has announced the engage- 
ment of his son, I. B. Eppenstein, to Edna 
Eisendrath of Chicago. 

Practically all of the road men from the 
various wholesale houses have come in off 
the road to spend Christmas with families 
and friends in Chicago. 

B. C. Wilkinson, identified to the trade 
in Toronto, Canada, spent several days 
among the trade here recently and has re- 
turned to the Canadian city. 

Max Kling, well known in New York 
iewelry circles, has been spending the past 
two weeks in Chicago on a business trip 
and spent Christmas day with friends in 
the City. 

William Lamb, identified with Geo. H. 
Fuller & Son Co.’s Chicago office, arrived 
in Chicago Dec. 23, after terminating a six 
or seven weeks’ business trip through cities 
of the east. 

Joseph Posner, representing, the Lyons 
Mfg. Co., in Chicago and through the mid- 
dle western States, has just returned from 
a few days’ trip to the factory of that com- 
pany at Providence. 

Among the dealers in the outlying sec- 
tions of the city it has been noted that 
though their business this year is very good 
the sales are being made in the smaller arti- 
cles for gift purposes. 

Louis Eppenstein, sales manager of the 
Illinois Watch Case Co., Elgin, Ill., has 
just returned from a two-weeks’ business 
trip on which he visited members of the 
trade in New York city. 

H. Lipsker, salesman for Goldsmith Bros. 
has just concluded a trip through the 
southern states of 11 weeks and has re- 
turned to the Chicago office where he will 
remain until after the first of the year. He 
reports his trip to have been very successful. 

F. Perry, and Louis Finch, both identi- 
fied with the trade as manufacturers repre- 
sentatives here, with offices in the Heyworth 
building, left the city Sunday, Dec. 26, on 
a business trip of a few days, to Cincinnati. 
They will be back in Chicago for New 
Year’s Day. 

J. P. Benjamin, representing Carter, 
Qvarnstrom & Remington, Attleboro, in 
Chicago and the middle west, left Chicago, 





Moran, of J. F. Sturdy’s Sons Co., and Leo 
Leddy, manufacturer’s representative of 
New York, who has been spending a few 
days here and stopped over with friends 
for Christmas. 

A. D. Wittgren, for the past 16 years 
identified with the trade as manager of the 
jewelry department of Goldsmith Bros. 
Smelting & Refining Co., 29 E. Madison 
St., Chicago, is now identified with Kobler 
& Co., of New York and Chicago. This 
change took place just recently. Mr. Witt- 
gren’s connection with Kobler & Co., will 
be as a member of the firm and his official 
capacity will be as secretary of the com- 
pany. He is in Chicago at the present time. 
Succeeding Mr. Wittgren as manager of the 
jewelry department of Goldsmith Bros. 
Smelting & Refining Co., is J. A. Wittgren, 
a brother who has been identified with this 
department of the company for the past five 
years and is well known in the trade here. 











Phillips and his mother spent 
with his niece and 
nephews. Other relatives also gathered 
there for the family reunion over the holi- 
days. 

Sympathy was extended to Lawrence 
Daniel, Greenville, O., a former Cincin- 
natian, when he returned to Cincinnati last 
week to attend the funeral of his mother- 
in-law, who was buried in Cincinnati. 

Christmas for Mrs. Charles Swigart was 
marred through the accident to her brother, 
Stanley Lindeman, who was injured when 
riding a motorcycle. He was struck by a 
street car and suffered concussion of the 
brain and a broken left leg. 

Jewelers have been warned to watch out 
for two women accompanied by a child who 
have succeeded in getting away with dia- 
mond substitutions at two stores during the 
holiday rush. A description of the women 
has been furnished the police. 

Robert Danneman, 23, is now serving a 
term in the State reformatory, after plead- 
ing guilty to obtaining $889 worth of 
diamond rings from D. Jacobs Sons’ Co. 
by false pretenses. Danneman posed as an 
agent of the Spencer Jewelry Co. in obtain- 
ing the rings. “He said that his brother was 
in the jewelry business in this city. Danne- 


Morris 
Christmas at Canton. O., 


before passing sentence. 

Harry P. Neher, who has represented 
A. G. Schwab & Sons on the road for a 
number of years, will on Jan. 1 become 
associated with Sig. Strauss & Co. The 
announcement of his change has been the 
cause of numerous congratulations from his 
friends, who wish him success in the ex- 
clusive diamond line. 

Both sides of 6th St. for a square in front 
of Richter & Phillips were lined with ma- 
chines Sunday, Dec. 19, representing out- 
of-town customers whose stocks were so 
depleted by the Christmas shoppers. They 
called Mr. Richter by long distance Satur- 
day and he kept the store open for them 
until late Sunday night. Included in the 
visitors were: W. J. Harris, Lexington, 
Ky.; the three Zitsman brothers, Spring- 
field, O.; Charles Deck, Blanchester, O.; 
I. N. Biddle, Lawrenceburg, Ind.; Abe EIl- 
man, Dayton, O.; Lawrence Daniel, Green- 
ville. O., and many others who failed to 
register owing to their haste in getting back 
home. 

Two arrests have been made that clear 
up the burglary at the Edward Mittendorf 
store at 2509 Gilbert Ave. Prisonérs regis- 
tered as Phillip Carpenter, alias “Cummins,” 
23. and Robert Rowders, 24, rooming at 
131 W. Sth St., were arrested in their room 
by Patrolman Raymond Jackson, who 
waited until the men returned home. Both 
men were armed. Much of the jewelry 
stolen from the Mittendorf store was re- 
covered in their room. The prisoners then 
told their story. Rowders said he climbed 
through the transom, seized the only 
jewelry that was available without forcing 
any locks, which was jewelry left for repair 
or alteration, and then got out as he had 
entered. He said “Cummins” acted as 
lookout for him, as the theft was committed 
almost under a street arc light. Federal 
warrants were issued later against both men 
charging violation of the Federal motor 
vehicle act when a chauffeur told police the 
two men had stolen his automobile from in 
front of a house in Newport, Ky. 








Fred F. Burean, Clinton, Ia., has reported 
that burglars visited his store recently 
and secured articles valued at about $2,500. 
The Pinkerton detectives are investigating 
this robbery at the request of the Jewelers’ 
Security Alliance. 














































The retail merchants’ division of the Ap- 
pleton Chamber of Commerce has adopted 
a plan for the establishing of a merchants’ 
information bureau. The service to be 
rendered will be the rating of credit of cus- 
tomers, particularly those who move to the 
city and who formerly had to live here a 
year or two to establish confidence. Former 
connections will be looked up and if satis- 
factory they will be qualified to call on local 
merchants immediately for credit. 

Mrs. O. H. Bingenheimer entertained at 
luncheon at the Tea Shop for her daughter, 
Miss Gertrude Bingenheimer, who is at- 
tending Milwaukee-Downer College. The 
guests included a number of young ladies 
who are spending the holidays at their 
homes in Milwaukee from the various col- 
leges, universities and young ladies’ schools 
throughout the country. Miss Gertrude’s 
father is the well known head of O. H. 
3ingenheimer Co., wholesale jewelers, En- 
terprise building. 

Exquisite window trims which have fea- 
tured the displays of jewelry at the store 
of August H. Stecher Co., 276 3rd St., have 
been even more delightful this season by 
the fact that the windows were recently re- 
built. The background is of a beautifully 
grained circassian walnut, with inlaid fig- 
ures, and the base covered with rich velvet. 
This combination adds materially to the 
striking effects which have caused passers- 
by at this prominent location to stop and 
inspect the Stecher lines. 

Outside of the usual callers on the local 
trade from among the local retailers and 
those of nearby cities, wholesalers report 
that jewelers from distant cities did not 
visit Milwaukee during the past week. How- 
ever, this is the usual situation, according 
to the Boszhardt-Possin Co., 209 Grand 
Ave., because the holiday rush compels the 
jewelers to remain at their business. A 
noticeable increase in mail orders results at 
this time of the year for such jewelry as 
may be required for the holiday business. 

A prominent location on the principal re- 
tail business street of Cudahy, Wis., is now 
the home of the jewelry store of John 
Behely, for a number of years located at 
630 Barnard Ave. The new quarters are 
located on Packard Ave., just north of the 
Majestic Theater, ideally situated and of 
modern construction. The building has just 
been completed and the interior arranged 
and equipped with modern appointments. 
The change also allows Mr. Behely ad- 
ditional space which the growth of the bus- 
iness has made necessary. 

Superior, Wis. jewelers are interested in 
the plan to establish a new retailers’ credit 
bureau which will include practically every 
line of retail merchandising and consolidate 
the work of all existing organizations of a 
similar nature. The nucleus of the new 
organization is the Merchants’ Credit 
Bureau, which recently was affiliated with 
the Retail Merchants’ Association. - It is 
planned to operate under a change of name 
so as to include various lines of retailing 
and to eliminate the idea that the bureau is 
only for merchants in dry goods, shoes, de- 
partment stores, etc. 
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The Hannon Jewelry Co., Waupaca, Wis., 
was one of the principal exhibitors of a 
“Made in Wisconsin” fair which was con- 
ducted last week by the local Woman's 
Club. The organization selected as topic 
for study for one week in December the 
facts pertaining to goods on sale in 
Waupaca which are made in this State. The 
Hannon Co. featured a display of umbrellas 
made by the Clark Umbrella Co., this city. 
The Fremont Pearl Button Works of Fre- 
mont, Wis., also had an interesting display 
of pearl buttons, manufactured by this firm 
which is owned entirely by residents of 
Waupaca county. 

Although the time is yet a long ways off, 
Ik. H. Warnke, of E. H. Warnke Co., is 
already planning on visiting a large number 
of retail jewelers of cities and towns in 
Central and Southern Wisconsin, Northern 
Illinois, Northeastern Iowa and Southeast- 
ern Minnesota on the booster trip of Mil- 
waukee jobbers in June. An_ itinerary 
covering about 1,000 miles has been outlined 
by the jobbers’ division of the Association 
of Commerce, in charge of the trip. Mr. 
Warnke has accompanied the jobbers on 
these trips for many years and takes this 
opportunity to renew acquaintances among 
jewelers enroute by personal calls. 

Although still somewhat early to get any 
accurate figures on the volume of Christ- 
mas business for 1920, retailers report that 
this year will equal that of 1919, which was 
by far the largest in the annals of the 
jewelry trade in Milwaukee, according to 
William H. Upmeyer, of Bunde & Up- 
meyer Co., 101 Grand Ave. Reports are 
again current in jewelry circles of the pur- 
chases of graduated pearl necklaces, large 
diamonds, expensive wrist watches and other 
jewelry, ranging in prices up to $25,000. 
None of the jewelers, however, are willing 
to confirm these reports, although admit- 
ting many sales that have run into large 
volume during this season. 

A new jewelry store has been added to 
the retail business section of the south side 
in the vicinity of Muskego Ave. and Mit- 
chell St., by Henry Fox. This new estab- 
lishment is located at 702 Muskego Ave., 
and is equipped with a stock of jewelry, 
cutlery, novelty copper goods, electric lamps 
and merchandise to make it complete. Mr. 
Fox is no stranger in Milwaukee, having 
been located for a number of years at 707 
Walnut St., where he continued in business 
up to the time he was ready to formally 
open the new store on Muskego Ave. For- 
mal announcement of the opening of the 
store with jewelry and optical goods ap- 
peared in the local daily newspapers. 

The sale of the entire stock of the Tan- 
ezer & Ninneman jewelry store, 523 12th 
St., is progressing satisfactorily. The 
firm has made an extensive trade promo- 
tion campaign with the assistance of daily 
newspaper space, offering its $65,000 stock 
at reductions to close out by Jan. 1. The 
firm states that having made a success of 
the retail jewelry business through honest 
dealing with its customers, it has decided to 
go into the wholesale jewelry business. 
Present quarters will be vacated the first 
of the year and the sale of the stock at re- 
tail will be continued until that time. No 
information: is as yet available as to the 
plans of the firm in the jobbing business. 
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While many retail jewelers have 
anxious to offer their customers Price 
ductions on their merchandise, it has fies 
generally conceded that because of the smal] 
increases in recent years it is impossib| 
follow other lines in the price cutti re 

; Ing cam. 
paign. Local wholesale houses report tha 
reductions of ore kind or another are = 
ually overcome by increases in another di. 
rection. One of the latest increases in the 
cost of doing business, according to James 
Havlista, of O. H. Bingenheimer Co, Rp. 
terprise building, is the increase to 36 
cents a mile in the rate for intrastate pas- 
senger service in Wisconsin. The increased 
fares vary in amount from 46 cents to $2.51 
in traveling from Milwaukee to Principal 
points in all-parts of the State. Wisconsin 
formerly enjoyed a 2 cents a mile fare pre- 
vious to the time the roads were turned 
over to the government. 

Retrieving a horse and buggy from the 
police armory at 11 o'clock at night and 
setting out on a “wild” ride to return the 
outfit to the home of his parents, was the 
“thrilling” experience of Fred J. Theleman, 
133 2nd St. Mr. Theleman’s mother, living 
at Greenfield and eighty-secon’ Ave., West 
Allis, drove to Milwaukee in the morning to 
do Christmas shopping, but at 2 o'clock she 
found the horse missing from where it had 
been left on 4th St. At 9:30 p.m, a 
patrolman arrested the nine-year-old “chauf- 
feur” and two 12-year old passengers of a 
horse and buggy at a downtown street in- 
tersection. The boys had started out to see 
the world during their Christmas vacation. 
However, they spent the night in the De- 
tention Home. Mr. Theleman, whose work 
at getting out Christmas jewelry orders was 
badly delayed as soon as the loss was dis- 
covered, was notified of the recovery and at 
11 o’clock started on his lonesome journey 
back for West Allis. All purchases were 
still under the seat, except thac the Christ- 
mas cake and candy were gone. Although 
this was his first opportunity in several 
years to drive a horse, Mr. Theleman says 
he has had enough of it for sometime to 
come and that he would not trade his 
“flivver” for any number of horses if he 
ever expected to get anywhere. 

Antone Klein, Ripon, Wis.,, jeweler, has 
been receiving wide publicity in the news- 
papers of the country to the effect that 
Efrem Zimbalist, noted Russian violinist 
had made him a standing offer of $10,000 
for a rare old violin. Mr. Klein, it was 
said, refused the offer, contending that it 
was impossible to replace the instrument 
at any price, and also stating that personal 
sentiment prompted him to hold the violin 
in high regard. The offer came at a dinner 
which Mr. and Mrs. Klein tendered to Zim- 
balist at the close of a concert here, it was 
An elaborate luncheon had been pre- 
pared, and at its close the conversation 
naturally drifted toward music. When Mr. 
Klein produced his cherished violin, the 
noted artist is said to have made the offer 
immediately upon examination of the instru- 
ment. As an expert musician Mr. Klein 
has more than a local reputation. He is an 
instructor of violin and also well known 
as an orchestra leader. However, with due 
respect to his valuable violin Mr. Klein has 
issued a statement branding the $10,000 vio- 
lin report as absolutely untrue. 
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H. P. Nielsen, of H. P. Nielsen’s Sons, 
Lorain, has left for Florida to take an ex- 
tended vacation following his recent illness. 

J. A. Wolf, of the Joseph Wolf & Sons’ 
Co., is the first member of the retail jewelry 
trade to become a member of the Business 
Exchange Club. 

Gehring & Ruhlin have purchased the 
Lyon & Co. business at Wauseon, O. Mr. 
Lyon will take over the watch repair de- 
partment, and continue in business at the 
old stand. 

Jack Raphael, manager of Roberts & Co., 
is planning to leave for Europe on the 
Olympic on April 7, to visit his mother and 
relatives, whom he has not seen for eight 
years. While abroad, Mr. Raphael proposes 
to obtain some first hand information on 
the diamond situation. 

Search for robbers in a daylight holdup 
is being made, following an attack upon 
Max Chait, Prospect Ave. and E. 12th St., 
who was beaten with a club by two men 
who entered his place shortly before closing 
time, and escaped with cash and about 30 
watches. The attack was so quiet that it 
was not known by pedestrians until Mr. 
Chait crawled to the door, when his plight 
became known. 

Three youths, one of whom at least ap- 
parently has made a practice of doing 
Christmas shopping early, were caught with 
the goods, the detectives say, when they 
were found in a jewelry store, helping 
themselves to small wares. It appeared 
they had entered the store through a coal 
chute in the sidewalk. The oldest of the 
group is 14 years old and the youngest 10. 
They pleaded they were looking only for a 
place to sleep—and found it at the detention 
house. 

There are few persons in Cleveland or 
elsewhere that know that Al Herman, black- 
face comedian, now with Greenwich Village 
Follies, was once in the jewelry business. 
Jack Raphael, manager, Robert & Co., let 
that fact be known to Cleveland this week 
when Al was here with the Follies, and got 
the funny fellow to go behind the counter 
and sell jewelry for a couple of hours. And 
Al did, showing, reports the genial Mr. 
Raphael, that he has not forgotten his early 
salesmanship. Mr. Herman was formerly 
with Mr. Raphael in Kansas City. 

The most unique clock in Cleveland, and 
one of the oldest, celebrated its 55th birthday 
late this month. It is the official timepiece 
of Union Station. The clock is one of the 
few in these parts to have been made in 
the original factory of the now E. Howard 
Clock Co., Boston. Webb C. Ball, official 
timekeeper for railroads out of Cleveland, 
has wound the clock once a week for the 
last 30 years and in that time he says it has 
not varied more than two seconds a month 
in timekeeping. It is his opinion the clock 
is good for 300 years’ service all told. 

New ordinance, to regulate the resale of 
platinum, gold, silver and other metals, is 
being prepared by Law Director William B. 
Woods. The proposed law is designed to 
regulate the second hand dealings in the 
material. Heretofore police have lacked 
authority to check up the work of second 
hand operators. The contemplated ordi- 
nance will affect persons buying at retail 
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material for smelting. A license and in- 
spection plan is incorporated in the ordi- 
nance. While manufacturing jewelers will 
not be affected directly by the proposed 
measure, and while they are neutral in their 
attitude toward it, ‘leading manufacturers 
here point out that such a step is in the 
right direction toward stabilizing this 
branch of the jewelry business. 

Mrs. Rudolph Deutsch, wife of one of the 
prominent manufacturing and wholesale 
jewelers of Cleveland, was robbed of $7,000 
worth of jewels she was wearing when at- 
tacked by two masked robbers in her home 
in the East End. A maid, at work in the 
basement, did not hear the thugs as they 
stripped the jewels from Mrs. Deutsch’s 
person, and ransacked the entire apartment. 
Absence of the maid caused Mrs. Deutsch 
to answer the ring at the door bell. Upon 
opening the door the men pushed their way 
in, threatening her with a pistol. After 
taking rings and other jewels from Mrs. 
Deutsch, they thrust her into a closet and 
locked the door, proceeding with their ran- 
sacking of the house. As a result of the 
encounter, Mrs. Deutsch, who is well along 
in years, has been under the care of a phy- 
sician. It is believed the thieves would 
have obtained much more loot but for the 
arrival in the house of Mrs. Elise Corday, 
a daughter of Mrs. Deutsch, who lives in 
the apartment above. She knew nothing of 
the robbery until she heard the thieves de- 
parting noisily, when she investigated, but 
too late to intercept them. 

Recovery of at least some of the $7,000 
‘loot of the Isaac Miller robbery, in Colonial 
Arcade on the evening of July 10 last, is 
promised by police following an alleged 
confession by one of the bandits. Arrests 
already have been made, and search for the 
jewelry, and much other loot the band is 
charged with stealing, has started. A good 
deal of the Miller jewelry and precious 
metals is believed to be in Pittsburgh. A 
trip to the “Smoky City” is being planned 
for Mr. Miller by Cleveland detectives. 
Mr. Miller has only recently recovered from 
the attack upon him last Summer, when he 
was. beaten into insensibility and bound 
and gagged while his office and workrooms 
were ransacked. While commendable work 
has been done in the Miller case, the police 
still are at sea regarding the robbery of the 
Charles Sands store on Lower Superior 
Ave., in the heart of the downtown district. 
A brick was used to break the window and 
gain access to valuables. Mr. Sands waited 
several hours after he opened the store to 
see what the police knew about the robbery, 
and then informed them himself. This, it 
appears, was the first they knew of the 
theft. Shortage of policemen may account 
for this. situation, as only one policeman 
was patrolling the beat, covering a territory 
of one square mile. 

Consideration to the controversy between 
Webb C. Ball, head of the Webb C. Ball 
Co., and watch inspector for railroads 
operating out of Cleveland, and H. S. 
Montgomery, general watch inspector for 
the Santa Fe Railroad, is being given by 
jewelers here. The argument is over the 
invention of a new watch dial by Mr. Mont- 
gomery, which, he claims, is superior to the 
regular watch dial to which most persons 
have become accustomed. The Montgom- 
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ery dial is so arranged as to give precedence 
to minute over hour figures, while the regu- 
lation watch dial, advocated by Mr. Ball, 
of course, “plays up” the hour numerals. 
Large plain hour figures makes the time 
more easily read, according to Mr. Ball. 
Mr. Montgomery contends that the chances 
for making mistakes in time are reduced 
by the use of his dial. He admits that for 
those who wish the approximate time the 
old way is best, but for railroad operatives, 
to whom minutes are essential factors,’ the 
new way is the right way. It also is Mr. 
Montgomery’s contention that the new dial 
leads people to read time correctly, as it 
passes, not as it approaches, for, he says, a 
future hour may never arrive. The Mont- 
gomery dial has been adopted by some rail- 
roads, and is barred from use on railroads 
under the jurisdiction of Mr. Ball and his 
railroad inspectors. 








Umaha. 





Among the jewelers who were in the 
city during the week were Earl Roscoe of 
Denison, Ia.; Mr. Curtis, Red Oak, Ia.; 
Claude Myers, Logan, Ia.; Mrs. ‘Tinsley, 
Harlan, Ia.; John Morris, Carson, Ia.; 
Harry Dinsmore, Hamburg, Ia.; George 
Kohles, Earling, Ia.; John Levin, Wahoo; 
John Crabill, Plattsmouth; O. C. Larsen, 
Neola, Ia.; Ed. Wolff Blair, N. C. Brorson, 
Blair; J. W. Kegrice, Ida Grove, Ia.; C. W. 
Sawyer, Silver City, Ia.; L. S. Robinson, 
Glenwood, Ia.; Eggers Bros., Atlantic, Ia.; 
Ed Mallau, Louisville; Charles Stenlein, 
Waterloo. ; 

Christmas business was very satisfactory 
to the jewelers of Omaha and this territory. 
T. J. Bruner, head of the T. J. Bruner Co., 
Omaha, said, “Business in medium priced 
merchandise has been exceedingly heavy, 
and we worked a night force three weeks 
before Christmas to get out orders in this 
class of goods.” Charles Duff, of the 
Byrne-Duff Jewelry Co., Omaha, said, “The 
11th hour business kept us exceedingly busy 
right to Christmas to get out the orders to 
the dealers in the territory. While the very 
large diamonds were not in as great de- 
mand as last year, other lines of jewelry 
made up for the difference, and we are well 
satisfied.” A. F, Smith, head of the A. F. 
Smith Co., Omaha, said, “Pearls have had 
a wonderful sale: Imitation pearls running 
as high as $150 have been in good demand. 
We had an unusually large stock and we are 
practically cleaned out of pearls. The sale 
of rings was comparatively light. Cameos 
were light. Silverware had a wonderful 
run, so that we could hardly fill the orders. 
Bracelet watches were again in strong de- 
mand for the holidays, and the better grade 
of men’s watches had-a big run. - We have 
been working nights to take care of the 
Christmas rush, and taken all in all, the 
jewelry trade is pretty well satisfied. If 
they all use good judgment, they will -all 
come along fine.” 





B. D. Bubb, Montgomery, Pa., reports 
that a window in his store was smashed 
recently with a loss .of about $150. and 
that Herbert Miller and Boyd Stewart have 
been arrested, one of the men confessing to 
the robbery. 




















Burr W. Freer, president of the Burr W. 
Freer Co., has returned from the south. 

H. J. Gute states that Lester Kahlert will 
join his sales force about the first of the 
year. 

M. L. Levy, of the Mutual Bank building, 
is now devoting considerable time to his 
Oakland store. 

Joseph Heermance, a leading Tacoma 
jeweler, spent a day in town last week, call- 
ing on the trade. 

W. E. Phillips and David Pudlin, of Phil- 
lips & Pudlin, are soon expected back from 
a tour of the Coast territory. 

Charles Weinshenk, Jr., of Charles Wein- 
shenk & Son, has returned home for the 
holidays, after a successful trip through the 
northwest. 

Jack Lewis, who has been jumping from 
city to city, along the Coast, is back for the 
holidays, bringing the report that things 
are fairly satisfactory, in jewelry circles. 

Miss Mabel Heininger, of the office and 
sales department of Edward G. Morris, the 
Kamm building, will leave for Honolulu 
about the first of the year, carrying a line 
of jewelry. 

Among California jewelers visiting the 
trade here last week are: Dave Glickman, 
Santa Rosa; W. Marvin, Santa Rosa; E. 
Opplinger, Napa; A. G. Prouty, Napa, and 
L. C. Koberg, Healdsburg. 

M. Mayer, H. Weinshenk and S. Wein- 
shenk, of Mayer & Weinshenk, have re- 
turned from their Fall trips. Members of 
the firm’s sales force who have also re- 
turned are J. L. Miller and Stanley Beard. 

The National Jewelers Board of Trade, 
Manager A. V. Davidson, is now established 
in its new offices, on the 10th floor of the 
First National Bank building. This is at 
Post and Montgomery Sts., in the heart of 
the business district. 

Charles Webber, well known to the retail 
jewelry trade in California, has joined the 
sales force of J. H. Spiro. The salesmen 
for this firm ‘have returned home for the 
holidays. Mr. Webber will take the road, 
in conjunction with Clyde J. Schoenfeld, 
early in the year. 

Louis Katz, old-time jeweler of Sutter 
Creek, Cal., died recently and was interred 
at the Home of Peace Cemetery here. Mr. 
Katz had retired from active buciness over 
five years ago. He was well known, espe- 
cially to the older members of the jewelry 
trade, and was highly respected. 

J. O. Kingstone, who recently enlarged 
his offices in the Kamm building, is taking 
stock and preparing to put in several novel- 
ties, among them the whitestone goods. He 
expects to add to his sales force, the mem- 
bers of which will begin calling on the trade, 
with novelty jewelry, about the middle of 
January. 

The Imperial Potentate of the Mystic 
Shriners has been visiting this city, from 
Tacoma. A ceremonial has just taken place 
at Islem Temple at which over 400 new 
shriners were assisted across the sands. 
As a result, local jewelers have been doing 
a flourishing business in diamond Shrine 
emblems. Scottish Rite and Knights Tem- 
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pler emblems have also been sold in such 
quantities that most of the jobbers have 
disposed of all they have on hand. 

J. H. Spiro, 704 Market St., states that 
retail jewelers, from the northern part of 
California, are reporting, in some cases, 
50 per cent bigger business for the month 
of December than last year, owing to the 
fact that the farmers have had big crops 
and have obtained good prices for them. 
The percentage of sales is bigger in the 
north than in the south of the State. 

Surprise was expressed here when an 
auctioneering firm announced the sale, by 
auction, of $40,000 worth of elegant store 
fixtures and jewelry, with the statement ap- 
pended that it was formerly owned by one 
of the best-known jewelers in California. 
The name of the jeweler was given. Yes- 
terday the name was withdrawn from the 
advertising. It is stated here that the 
jewelry firm, which recently bought costly 
new fixtures, had sold its old fixtures only. 








Pacific Coast Notes. 





Richard Vaeth, one of Tacoma’s leading 
jewelers, had intended to close out his busi- 
uess. It is now understood that he has 
leased a new location and will continue in 
business as heretofore. 

In Seattle, as elsewhere on the Coast, 
desirable business locations are difficult to 
obtain. On that account sympathy is felt 
with Mrs. Richardson, widow of the late 
M. H. Richardson, who, with her son, has 
been carrying on the jewelry business of her 
late husband. It is understood that a lease 
to her present location has been secured by 
a Butte, Mont., firm, which intends to open 
in Seattle. 








Evansville, Ind. 





TRADE CONDITIONS 


The holiday trade with the local wholesale and 
retail merchants was very good, but for the next 
month or six weeks it is not expected business will 
be very brisk, as it generally is rather dull for a 
few weeks after the holidays. Collections are re- 
ported good. The past year, taken as a whole, 
was a very good one for the local retail jewelers, 
as well as the wholesalers. While general trade 
conditions at this time are not promising, it is 
believed there will be a change for the better after 
a while. Many of the large manufacturing plants 
in Evansville continue to operate on part time and 
there are a good many people in the city out of 
work at this time. 





T. C. Basye, leading jeweler at Rock- 
port, Ind., was a recent business visitor in 
Evansville. 

J. Harry Poole, former owner of a pearl 
button factory at Rockport, Ind., was in 
Evansville shopping last week. 

A mussel digger named Wilson found a 
pearl in the Wabash River, near Sullivan, 
Ind., a few days ago that is valued at $100 
or more. 

Mr. Vollmer, well-known retail jeweler 
of Princeton, Ind., and prominent in State 
association work, was a visitor in Evans- 
ville recently. 

John Rholander, former Main St. jeweler 
who retired some time ago because of his 
health, is in better health now than he has 
been for the past year or two. 

A gold watch chain and cameo ring were 
among the articles taken from the jewelry 
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store of Frank J. Naegle, Main St, on Sy 
day night, Dec. 19, when a brick was seneti 
through the plate glass window. The poli 
have no clue to the robbery. ” 

Bert Sisson, for many years en : 
the pearl-buying business > Hace Bat 
and Decker, and who afterwards eames 
city editor of the Courier, of this City, a 
return from Pittsburgh, Pa., within a dan 
time, where he is now night editor of the 
Dispatch. He may re-engage in the news. 
paper business in Evansville. 

A general store at Freetown, Ind., owned 
by John Sprague, with all the contents, con- 
taining clothing, jewelry, dry goods, ete. 
was destroyed by fire on Dec. 21, and the 
loss is estimated at $35,000, with only $5,000 
insurance. It is believed the fire was the 
work of incendiaries, and the State fre 
marshal is making an investigation. 

Charles F. Artes, of the Charles F. Artes 
Co., Inc., of 321 Main St., will go to In- 
dianapolis early in January to attend the 
inauguration of Warren T. McCray, Kent- 
land, Ind., as Governor of the State. Mr. 
Artes was one of the right hand lieutenants 
of Mr. McCray in his campaign, and took 
a prominent part in the organization work. 

Several of the pearl button factories in 
southern Indiana and southern Illinois have 
a fair supply of shells on hand, while others 
report their stocks are running low. Many 
of the mussel camps along the lower Ohio, 
White and Wabash Rivers are closed down 
now and will not resume operations until 
early next Spring. This has been a pros- 
perous year for the mussel diggers and big 
prices have been paid for shells. 

Local jewelers will assist in the Elks’ fun 
festival that will be given at the Soldiers’ 
and Sailors’ Memorial Coliseum, here, Jan. 
uary 20 to 22, it is announced. Among 
those who will assist in the affair are Theo. 
dore Bitterman, of Bitterman Bros.; Ar- 
thur Bitterman, of A. Bitterman & Son; 
Oscar Esslinger and Mark Salm, of Esslin- 
ger & Salm; Ben Kruckemeyer and David 
Cohn, of Kruckemeyer & Cohn, and others, 
The festival promises to be one of the big 
local events of January. 

A business that has grown from a small 
number of sales monthly to one of enormous 
size is that of the Kluga Novelty Co, 
Cleveland, Ohio. Several years ago Sam 
Kluga, son of Mr. and Mrs. Henry Kluga, 
deceased, of Mt. Vernon, Ind., entered the 
jewelry novelty business with two partners. 
Mr. Kluga took up the selling end, with the 
result that each year showed a nice in- 
crease in the business. The firm had not 
operated many months until Mr. Kluga pur- 
chased the interest of one of his partners, 
and since that time the firm has been known 
as the Kluga-Feder Co. Several days ago 
cards were received in Evansville and Mt. 
Vernon announcing that after Dec. 20 the 
name of the firm will be the Kluga Novelty 
Co. Mr. Kluga has just purchased the in- 
terest of his remaining business partner. 
His merchandise is carried by several busi- 
ness concerns in southern Indiana towns 
and cities. 





An involuntary petition in bankruptcy 
was filed recently against the American 
Merritt Co., of Toledo, O. The action was 
brought by three Detroit, Mich., creditors. 
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TRADE CONDITIONS 


+1 tewelers in Indianapolis proper staged 
a ae suainn rally on the holiday business and a 
day before Christmas practically all of them ad- 
mitted the holiday trade was more than normal 
and was greater in volume from a dollar and 
cents standpoint than they expected. The holiday 
trade in Indianapolis held off until the last min- 
ute and for a time it looked as though jewelry 
was going to be cast aside for presents in other 
lines, but about two or three weeks before Christ- 
mas the trade livened and the last week was one of 
the largest ever experienced here. The jobbers 
have had good trade since the retailers through- 
out the State began laying in their Christmas 
supplies. Retailers in the smaller communities 
have had good business for the past six weeks, 
practically all of it being of the holiday variety. 





A. P. Wood, a jeweler of Kirkland was 
an Indianapolis visitor last week. 

K. W. Kern, a jeweler of Kokomo, was 
in the city visiting wholesale houses re- 
cently. 

George Homrighouse, a jeweler of Rich- 
mond, Ind., was an Indianapolis caller last 
week, as was D. Bixler, of Berne, Ind. 

Among other out-of-town visitors this 
week were J. E. Rhorer, Bloomington; Ray 
Wingart, Bloomington; Walter Buhrman, 
Newcastle and N. L. Highsmith, Bicknell. 

W. E. Campbell, a Lafayette, Ind., 
jeweler, was in lidianapolis last week and 
stated that his trade of emblem goods to 
the students at Purdue University was 
larger this Christmas than ever betore. 

Allen Jay, a jeweler of Richmond, Ind., 
was in the city last week buying goods. 
His store has been robbed twice this year 
and he said he wanted a good stock on hand 
the next time the visitors arrived. 

George Morgel, a jeweler of Brazil, Ind., 
was in this city last week and stated that 
because of the phenomenal mine production 
in the Brazil district the miners have plenty 
of Christmas money and are spending it 
accordingly. 

W. J. Hoffman, of Hoffman & Co., 
jewelers’ supply dealers, is getting back 
to normal after a prolonged period of ill- 
ness. He is abie to spend considerable 
time in his office during the busy Christ- 
mas holiday days. 

The Sebel & Gelman Co. has found it 
necessary to expand its quarters on the 
ninth floor of the State Life building and 
has annexed room 916 to its suite. The 
company plans to put two more men on the 
road in the spring. 

George Kamman, a jeweler of Seymour, 
Ind., who was in the city last week, said 
were it not for the fact that some men had 
been laid off by the railroads in the shops 
in his city, no one would know there was 
any depression of any sort. 

Howard White, formerly with the Bald- 
win-Miller Co. here, but more recently with 
the National Importing Co., Chicago, im- 
porters of white ivory, now is connected 
with Depres, Bridges & Noel of Chicago. 
He will have the western territory, it has 
been learned here. 

L. E. Heaps, of Danville, Ind., who has 
been ill in an Indianapolis hospital for sev- 
eral weeks, was able to be moved to his 
home last week. He has been ordered by 
his doctor to change climate and is dis- 
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posing of his store in Danville, which is the 
only jewelry store in that place. 

Two unmasked bandits entered the 
jewelry store of E. Shipley on the public 
square at Greencastle, Ind. recently and 
after one held up Mr. Shipley at the point 
of a gun the other man walked behind the 
counter and picked out a half dozen of the 
best watches in a show case and the two 
walked out. Once outside the store the 
men walked west a half block and disap- 
peared around a corner. Police have found 
no trace. of the men. 

Officials of the Baldwin-Miller Co., whole- 
sale jewelers, say that since the Christmas 
rush opened in earnest, the long distance 
telephone has been going night and day, the 
retailers preferring to use the telephone for 
their orders rather than making a trip to 
Indianapolis or waiting for a salesman. 
This establishment, as well as almost all the 
other jobbers, has remained open on Sun- 
days for nearly a month and at night in 
order to give service to the retailer who had 
held off buying earlier in the year. 











Miss Bessie Hunter, of the Edwards, 
Ludwig, Fuller Jewelry Co., was struck by 
an automobile Dec. 10, while alighting from 
a street car. One of her ankles was severely 
hurt and she is now getting about on 
crutches. 

The Porter & Wiser Jewelry Co., has 
completed an order for two gold-filled 
crowns for the Church of the Holy Rosary. 
The crowns are composed of 12 stars, each 
with a space in the center of each star for 
a very small electric light. 

Among the Christmas sales made by the 
Cady & Olmstead Jewelry Co., was a ring 
and wedding band amounting to $20,000. 
The ring was valued at $18,000. lt con- 
tained a nine and a half carat stone, and in 
the mounting were about 80 small diamonds. 

All of the electric lights in the downtown 
section of the city went out Monday eve- 
ning about 5:30 o’clock, due to an accident 
in the main power plant of the light com- 
pany. Forces in the wholesale jewelry 
houses who have been working every night 
the past few weeks, were greatly inconven- 
ienced. Most of the firms keep a supply of 
candles on hand for such emergencies and 
these had to be used until nearly 9 o’clock 
when the power was restored. 

Lack of nerve on the part of the robbers 
spoiled an attempted hold-up in the store 
of the T. A. Craig Jewelry Co., 1105 E. 
31st St., Dec. 15. Two men entered the 
store about 9 o’clock in the evening and 
ordered W. B. Craig and his brother-in- 
law, H. T. Tibbs, to hold up their hands. 
One of the strangers then walked to the 
back of the store and repeated his com- 
mand to T. A. Craig. Then the plot failed. 
As one of the robbers pulled the trigger 
he seemed to be nervous. He shot twice 
at Tibbs without hitting him. His com- 
panion shot at W. G. Craig and missed him 
and then the pair fled. 





A. T. Goodwin, formerly located at Vic- 
toria, has moved to Viola, IIl. 





TRADE CONDITIONS 


Other than that the Louisville jewelers had a 
very good holiday business, there is not much to 
report concerning local conditions this week, as 
everyone was kept close to the stores, there were 
no travelers in, and nothing except business and 
more business. While a number of the jewelers re- 
ported that sales were not quite up to last 
season’s figures, others reported better sales than 
ever before. It is no open secret that last 
three days’ business fell off a little with some of 
the stores, but the Market St. stores had an 11th 
hour rush. In fact it is claimed that people this year 
did a lot of shopping around, and in an effort to 
get under the high prices of Fourth Ave. stores, 
went to the Market St. stores. One Fourth Ave. 
retailer said: ‘“‘Everyone has had a good season, 
but there was a lot of Fourth Ave. business this 
year which went to Market St., and the larger re- 
tailers over there did an unusually heavy business.’’ 
George Rieger reported that he had completed his 
47th Christmas business on Fourth Ave., 30 years 
of which was spent with the old house of George 
Wolf, and the last 17 for himself. Will Irion of 
Matt Irion & Sons, said: ‘‘We’ve had the largest 
holiday business in our history, due in part to free 
advertising, and the fact that trade came over to 
Market St. strong this year, and then again we 
are only a door or two from the corner of 4th 
St., and catch it both ways. I don’t believe there 
was as much high priced merchandise sold this 
year—that is single items running $2,000 and up- 
ward, although we sold a number of items run- 
ning over $3,000, principally in fine platinum bars, 
etc. Silverware, both flat and hollow, went well, 
and platinum goods, watches, gold jewelry and 
other lines showed up well. We are more than 
satisfied ith resuts. 





Albert H. Williams, 68 years of age, re- 
tired optician, died on Dec. 20. He was a 
native of Muncie, Ind., but had lived in 
Louisville for 20 years. 

Clint Pierce, 34 years of age, white, was 
captured by four policemen, and it took 
their united efforts to subdue him, after 
catching him in the act of robbing the 
jewelry store of Miss Ida G. Hotopp, 330 
E. Market St. A pane of glass had been 
removed when the officers arrived. He 
practically had the first two officers licked 
when the reserves came up, having crippled 
one with a kick on the shin, and having 
kicked the other in the stomach. 

Two strangers entered the home of W. G. 
Buschemeyer St., Louisville jeweler, on Dec. 
23, under a pretense of looking at the house, 
with the idea of buying it. Mrs, Busche- 
meyer was alone. After looking over the 
house they suddenly grabbed her, and de- 
manded all valuables. They ransacked the 
house and took about $150 worth of jewelry, 
locked Mrs. Buschemeyer in the basement, 
and fled. She later escaped from a base- 
ment door, and notified the police and the 
store, from the home of L. C. Seng, a manu- 
facturing jeweler who lived next door. 








Quite a novelty was displayed last week 
in a show window of Ezra F. Bowmans’ 
Sons, Lancaster Pa, in the shape of 
a pair of cuff links belonging to an English 
visitor. They can be “cashed” anywhere 
in England, or its provinces, for 20 pounds. 
Of metal, with white enamel face; on this 
is a reduced sized draft of the Bank of 
England, reading as follows: Bank of Eng- 
land. I promise to pay the bearer on de- 
mand the sum of 20 pounds. London, April 
12, 1877. For the Governor and company 
of the Bank of England. J. May, chief 
cashier. (Seal.) 


- 
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Full Speed Ahead 
For 1921 


We congratulate the jewelers of America on their 
achievements during 1920. 


With confidence of thought and enterprise of ac- 
tion you finished a successful year in spite of ad- 
versities which slowed down general business for 
a time. 


The same confidence and the same enterprise will 
bring you fresh laurels in 1921 if you will “keep the 
faith.” 


The best informed business analysts see pros- 
perity ahead. Now is the time to think sanely, to 
plan wisely and to act courageously. 


For ourselves, we have arranged for the largest 
production in our history and hope to be able to fill 
all orders though already we have received a great 
many advance orders for 1921. 


Our advertising plans call for the most extensive 
national campaign we have ever run ;—the most ef- 
fective advertising help we have ever given to jewel- 
ers. ' 


Our motto is “Full Speed Ahead” and we be- 
lieve that we will need that speed to keep up with 
the watch selling progress of the jewelry trade. 


SOUTH BEND WATCH COMPANY, 
SOUTH BEND, INDIANA. 





For Years, Makers of Standard 
Railroad Watches 
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That this department shall prove mutually bene- 
ficial to eg readers, it is desirable that the mem- 
bers of the trade generally communicate with Taz 
Jeweters’ Circular regarding any advantageous 
device or plan which they are utilizing in con- 

















nection with their business. 























The Art of Making Customers Like You 





Written Expressly for The Jewelers’ Circular 


(All rights reserved) 














Fr you are going to be successful in sell- 
ing, it is important that you make buyers 
and possible buyers like you personally. It 
is not enough merely to keep them from dis- 
liking you just because you do nothing to 
affect them disagreeably. You need positive 
action rather than merely negative action. 

Of course, you want to make people like 
your goods, but if you are going to score 
a hundred point success, you should make 
people feel friendly toward you as well as 
toward what you sell. You cannot get a 
full opportunity to make people like the 
goods unless they like you or feel agree- 
ably disposed toward you. 

The value and the quality of what you 
want to sell a man is in no way dependent 
upon his liking you, but his willingness to 
listen to your selling talk, and even his 
disposition to buy, will hinge to some extent 
upon his friendliness toward the salesman. 

Making customers like you gives you 
the chance you want to make them like 
what you have. to sell. Making them like 
you predisposes them in favor of what you 
have to sell. The person who likes you 
will come to the store where you are em- 
ployed instead of going to some competi- 
tor’s, even though there may be some dif- 
ferences in favor of the other place. A 
good personality counts for more than we 
realize and it will offset considerable ad- 
vantages in location, equipment and stock 
possessed by a competitor. 

When vou meet a prospective purchaser 
whose feelings toward you are known to 
be friendly, you feel sure of a favorable 
reception for what you have to say about 
your line. The customer who likes you 
listens to your selling points without an 
inclination to doubt or distrust you. 

What chance have you of making im- 
portant sales to a man who dislikes you? 
What is your chance of getting and keeping 
the business of those who are neutral and 
care nothing about you one way or an- 
other? These neutrals are likely to have 
friends elsewhere against whom that neu- 
tral feeling toward you will not pull suc- 


cessfully. Any man or woman who has no 
feeling about you will be drawn toward 
someone else for whom there is a friendly 
feeling. 

It is nct my idea that you want to de- 
velop intense friendships with every pos- 
sible customer. What you want to arouse 
is a friendly feeling and that in turn will 
tend to bring about such a friendship as 
people feel for those with whom they like 
to do business. Many of the people you 
meet in a business way are people you never 
see outside and you have nothing in com- 
mon with them, but you can still make 
them like you. 

It is all very well to say that buying and 
selling is a strictly business proposition and 
that the purchaser is going to buy when 
and where the best values are offered, that 
he will not accept poor values just because 
they are offered by someone he likes. That 
is true to a certain extent. The fact re- 
mains that, everything else being equal, 
people will patronize those whom they like. 
And they will patronize those whom they 
like, even if everything else lacks some- 
thing of being equal. You probably know 
stores where you or some members of the 
family buy in spite of the fact that other 
stores are better in some respects. The 
dealer you like holds your trade, some of 
it at least, in spite of his disadvantages. 

Some purchasers. pay closer attention to 
quality and price than others do. Some 
buyers think more of the dollars and cents 
involved than of the personality of the 
seller. That is right enough, of course. 
But there are those who go to the other ex- 
treme and buy from people they like, al- 
most regardless of competitor’s values. 

So it is plain enough that it is going to 
pay well to make purchasers like you. To 
be a friend of a prospective buyer does give 
you an advantage you cannot afford to 
discard, even though you do know yours 
is the best line of goods and the best store 
in the city. 

The first thing that is going to impress a 
person favorably or unfavorably to like or 


to dislike you is your natural manner, your 
first sight appearance. I will not begin 
back as far as your physical appearance; 
clear complexion, clean shave, well combed 
hair, neat hands and nails and linen. You 
know what is correct in such matters and 
you know its importance. By first influ- 
ences, I mean those exerted by an agreeable 
manner and such .ease of address and cun- 
versation as may accompany the manner 
of any high class business man who takes 
time to be polite and agreeable, though 
wasting no time in non-essential frills. 

There are some customers who like to 
have a salesman or the proprietor stop and 
visit with them when they come in. They 
are in no hurry and they like to accompany 
their purchasing with visiting. Such 
people may be humored as far as is possible 
without detriment to one’s work, but the 
breed should be recognized and classified. 
Most customers like to have their buying 
expedited to the end that they get it done 
in the least possible time. 

In meeting a customer who is a stranger 
you should particularly cultivate a manner 
that will create a favorable impression. If 
you have an ingratiating way with strang- 
ers, a taking smile, the manners of a gen- 
tleman, the first impression of you cannot 
be unfavorable. If you yourself have the 
manners of a gentleman you are not likely 
to be troubled with discourtesy on the part 
of customers. 

Study the men and women you meet to 
see just what it is in their manner that 
creates in your own mind a feeling favor- 
able toward them. You know what a dis- 
like you take to some people off-hand when 
first meeting them. Why do they affect 
you in that way? Why do others arouse 
friendly feelings. Consider these things 
with a view to making your own personality 
create the favorable kind of an impression. 
There is no mystery about the cause of 
first impressions. You can figure it all out 
with a little thought. 

Whenever you find a person arousing in 
you at first acquaintance the friendly kind 
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Announrement 








We take pleasure in advising the 
Trade of the Opening of our New 
Pottery and Show Rooms at Trenton, 
New Jersey, February 1. 


The Annual Spring Exhibit in New 
York will be discontinued. 


We extend to the Trade a cordial 
invitation to inspect our. New Plant 
and view our complete line for 1921. 


Lenox, Incorporated 
Trenton, N. J. 
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Storekeeping Department. 
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of feelings, see what that person’s qualities 
are that act in that way and see how you 
can reproduce them. Pick up manners and 
even mannerisms of the winning sort wher- 
ever you find them. You can develop the 
same sort of an expression or smile that 
aroused your interest when you first met 
some stranger; you can adopt phrases and 
gestures and postures. 

If your personality as it is now is not one 
to please newcomers and to make them 
like you, don’t give up to your shortcom- 
ings and say, “Oh, well, I’ve always been 
that way. It’s my natural way and I can’t 
help it.” You can help it, and you can 
change your natural way if you will try, 
and it is certainly worth while to try. 

Whenever there is a chance to show a 
customer a little favor, there is a chance to 
develop a feeling of friendliness. I do not 
mean to show one customer favors to the 
extent of doing better by some than by 
others, but little favors of the sort you 
can show any customers, all customers. 

The better you know each customer’s 
individual situation, financially, socially and 
otherwise, the better your chance of mak- 
ing yourself agreeable to that customer and 
interesting him in a general way. 

Those buyers whom you know well, 
whose acquaintance is of long standing, 
may be influenced by the development of 
more personal relationships. You may 
have personal or business information for 
such people, information they will be glad 
to get. You may even have a few words 
of interesting gossip that will make the 
conversation more intimate and help them 
to forget your competitors. And you al- 
ways have the opportunity to inform your- 
self so well that you can talk interestingly 
and intelligently about the sources of your 
goods, their production, their ultimate 
uses. People like to buy from salesmen 
who know all about their line. 

Anything you can say that conveys an 
agreeable compliment regarding the cus- 
tomer’s business or social standing may 
operate to develop a friendly inclination. 
People like to be complimented and they 
cannot resent such compliments as having 
the fault of being too barefaced. 

It is natural to us all to like to be com- 
plimented and many people are susceptible 
to flattery. I am not sure but we might 
say that all people are susceptible to flat- 
tery, only there are some who insist that it 
be covered so they can accept it without 
appearing to notice its presence. 

We all have a friendly feeling for the 
man who says pleasing things to us. A 
man may think he is above such things 

and he may not want you to see that they 
influence him, but for all that, he will react 
favorably to their use. 

One of the things that makes a customer 
like the salesman is to see in him an atti- 
tude of fairness to competitors. Many a 
salesman has got himself disliked just by 
stooping to say something mean about the 
other fellow. All you get out of the jab 
at a competitor is credit for being jealous. 

It is a little thing in helping make people 
like you, but just calling them by name 
counts. When you great a customer, “Good 
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morning, Mr. Hixon,” he cannot maintain 
the same aloofness he can if you merely 
say “Good morning.” 

You need to be friendly with people to 
get them to try your store. You need to 
be friendly to keep them coming. You 
need to be friendly in order to develop some 
personal following. Friendship for the 
store is important, but for your personal 
success, you need to develop friendship for 
you. You have known salesmen so suc- 
cessful at getting a personal following that 
their customers would follow them in 
changing to another store. 

There may be many good customers you 
will not really like personally. They may 
be disagreeable, crabbed, cranky, crooked. 
Don’t indulge in thinking about them that 
way, or it will be doubly hard to make 
them like you. It will be hard work for 
you to try to make them like you. It is 
hard to get people to like you when you do 
not like them. They sense your dislike. 
Make it your business to like your custom- 
ers, to overlook their defects, to seek out 
their good qualities. The chances are that 
you are not such a perfect wonder yourself 
that you are in a position to throw stones. 
Like people right from the first just as a 
matter of principle. Then you will be in a 
position to go ahead and make them like 
you. 





The Man Who Pays 





7 HE will to pay is hereditary, just as much 

as red hair or buck teeth. It isa common 
fallacy that a man pays his debts because 
he has money. This is not necessarily true. 
On the contrary, the matter of paying has 
only a remote relation to money. 

On the one hand is your friend with 
abundance of money, who can not be ca- 
joled, threatened, beaten or gassed into 
paying the most ordinary debt. 

On the other hand, the poor fellow with- 
out a visible dollar—you know him—who 
is Johnny on the Invoice. Money has little 
to do with either case. It is the breed of 
the man. 

The man who pays is the man who thinks 
in advance. He never flashes a roll; he 
does not drive a car and carry a mortgage 
at the same time; he does not hang up the 
butcher, or the grocer, for food that he 
cannot afford to eat; he never lights the 
fire without wondering where the coal man 
gets off. He never throws the Bull, nor 
pitches the Bluff, nor gives notes, nor writes 
checks dated tomorrow, but when the bills 
come in, he is there with the coin of the 
realm, God bless him. 

Sometimes he feels sore at the rest of us. 
He does not see that he gets on any better 
than the fellow who skins as he goes. Still 
he goes on and on, pays and pays, simply 
because it is in the breed. 

And after all, the World does think a 
lot of his breed. The man who pays is 
the bulwark of Society. He is the balance 
wheel of civilization. He is the mainspring 
of commerce. Business blesses him and he 
has honor among men for all time—W. H. 
MacKe tar, in Roycroft Magazine. 








Max Rabin, formerly located at Bristol, 
Conn., has moved to Allentown, Pa. 
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The Time to Give ’er More Gas 





WHEN trade is naturally slow it is all the 
more important that you make people 
want what you have to sell. Feature goods 
in display and in advertising in the way that 
will most strongly appeal to people’s self- 
interest, to their desire to have the things. 
Part of the dullness of trade in a dull 
time does come from a lack of money in 
some quarters, but much of it, most of it 
perhaps, comes from indiflerence to ordi- 
nary appeals to. buy and to a sort of con- 
tagious feeling of hesitancy or economy. 
If merchants reduce their advertising ap- 
peal at such times, it looks to the con- 
sumer like an admission that economy is 
a prevalent habit. He thinks he is doing 
the right thing in holding back because he 
believes that everyone else is doing the same 
thing. 

So, if you cut down on advertising, 
slowing down your efforts to get business, 
you encourage the development of just the 
condition you deplore. In the same way, 
if you do not increase your advertising 
appeal, you get the same effect in some 
degree. The only thing to do is to speed 
up your publicity, give it more snap. Do 
more advertising and make it look as if 
business must be good and as if other people 
are buying. That influences those whose 
inclination is to refrain from buying. Noth- 
ing is more deadly in its influence upon 
the condition of business in a community 
(or in a country) than to have all the busi- 
ness people begin to retrench on their ad- 
vertising and other efforts to get business. 
With business going at its normal gait, 
a general retrenching by the merchants 
all along the line would of itself create 
a trade slump. It is not merely that the 
lessening of advertising lessens business 
because there is less to interest people in 
the goods. It is that lessening the appeal 
creates a feeling that there is a reason 
for that change of front and the buying 
public becomes wary and afraid to spend 
its money for fear of what may happen. 
You know, we all suffer more or less 
fear of what may happen. If we never were 
worried over any troubles save those that 
actually materialize, we would have very 
little to bother us. 

The shattering of the indifference and 
the reluctance that restrain the buying pub- 
lic in some places this winter is largely 
up to the local advertisers. General ma- 
gazine advertising has its value, but the 
local business men are the ones whose ad- 
vertising must produce the big influence. 

Merchants of all classes should confer 
together upon this important topic. When a 
merchant in one line or when the merchants 
as a class in some line of business exhibit 
a tendency to cut down on their advertis- 
ing and wait for business to get better, 
the rest of the merchants ought to call on 
those who are showing cold feet and urge 
them for their own good and for the good 
of the community, for the sake of an earlier 
return to normal conditions, to get on with 
their advertising, increasing it and making 
it look to the public as if business was going 
on as usual. 

It is a great mistake to advertise and to 
promote dull times by showing by your ad- 
vertising retrenchment that you believe they 

























114 

















THE JEWELERS’ 


CIRCULAR 








WARDROBE TRUNK 


In stock in rawhide bound finish. Two 
locks. Space will carry either one or two 
of the two stack cases. Four drawers for 
linen, shoes, etc. Clothing space for 5 
suits, umbrella, etc. Wardrobe Trunk to 
carry telescope cases or boxes, to order. 


Regulation 
Trunks 


and 
Telescope Cases 


Descriptive Circular on Request. 





Crouch & Fitzgerald 


177 Broadway 
at Maiden Lane 


14 West 40th St. Opposite Library 
New York 





The Stock Size 


is admirably adapted for the ex- 
clusive lines of jewelry, watches 
or mountings. Packed to capa- 
city it rarely exceeds 150 lbs. in 
weight. 


It Eliminates 


Excess Charges. 


Carrying charges of an extra per- 
sonal trunk. 


Delivery delay, as the size per- 
mits it to be carried on a taxicab. 


Carriers’ expense, as the cases 
are light and extremely com- 
fortable to carry. 


Wear, tear and tailors’ expense 
on clothing. 


It Is Safe. 

The Cost Is Paid for in One Trip. 
The Value of Your Line Demands 
the Best Trunk Made. 





December 29, 1920, . 
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Storekeeping Department 


=o 
have come. Go after trade this winter 
harder than ever and then when, after a 
month or two, the slump ends, you will 
be one of the first to cash in on the reaction 
to free buying. Your business this winter 
is going to be what you make it and if it 
is unprofitable, it will be due to your own 
failure to put some snap into your 


efforts. 

















Claiming the Superlative 





F I were a jeweler I think that I would 

be careful about claiming the superlative, 
as it might be put. In other words, in all 
my newspaper advertising and in my win- 
dow displays I would hardly have the au- 
dacity to continually assert that my goods 
were better than any other on the market. 
The average buyer should be given credit 
of having enough gray matter to know 
that Bill Spivens, or any other dealer who 
has the necessary money, can go into the 
jobbing market and buy just as good wares 
as I. In fact, if I should continue to make 
the assertion that my stock was the very 
best in the community he might begin to 
doubt my veracity after he found out that 
some of my competitors carried identical 
goods as my own. It is all right to assert 
that your stock is a good one, and possibly 
it will do no harm to assert that it is better 
than the majority, or words, to that effect, 
for there isn’t so much of a come-back 
when you use the comparative. Have faith 
in your own goods, to be sure, but do not 
always be claiming the superlative. Re- 
member that the absolute superlative leaves 
no room for anything better or above it, 
and we must be modest enough to admit 
that sometimes, somebody else may have 
as good as we. If we advertise “supreme 
watch values,” as I saw not long ago, we 
make an assertion which we cannot prove, 
and some day the “truth-in-advertising” 
committee may, like the bogey-man, “catch 
us if we don’t watch out.” A. H. W. 





Smile Awhile 





New Nurse—“Have you seen Ethel Bar- 
rymore in ‘A Country Mouse’ ?” , 

Veteran Nurse—‘Yes, but she isn’t so 
good as Ethel Chloride in Local Anzs- 
thesia.” 

New Nurse—‘Really? 
—Texas Med. Jour. 

a 

“Do you notice any change in me?” 

“Why, I don’t know. Why?” 

“I just swallowed a dime.”—Hamilton 
Life. 


I must see her.” 


* * * 
Our esteemed fellow citizen, James L. 
Brown, will go to the hospital tomorrow to 
be operated upon for the removal of his 
appendix by Doctor Jones. He will leave 
a wife and two children—Lonelyville 
Herald. 
x * * 
Lowe—“Why do the leaves of this book 
stay together?” 
Downe—“Oh, they’re bound to do that.” 
—Stanford Chaparral. 
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Direct Mail Methods That Stimulate 
Business 











Written Expressly for The Jewelers’ Circular 














66 HAT is direct mail advertising?” 
asked one jeweler of another. 

“Direct mail advertising,’ came the re- 
ply, ‘“‘why it’s singing ‘Home Sweet Home’ 
to the wandering dollars in the most ef- 
fective key!” 

His words—even if a bit facetious— 
rather appropriately describe the why and 
wherefore of direct mail advertising. It 
is advertising employed to gain business 
through the medium of the mails or di- 
rect. 

These words of explanation tendered to 
one jeweler drew forth this reply: “You 
mean the mailing out of circulars?” 

The answer was—‘Not entirely by any 
means.” 

Direct mail advertising has been made 
a science by some firms and individuals, a 
profession by others and an entire business 
by many more. Mailing circulars is but 
a small portion of direct by mail advertis- 
ing. And the promiscuous circulating of 
circulars without any thought or plan is 
something not even to be included in direct 
mail advertising as it is today recognized. 

Direct mail advertising represents a 
plan, well founded and administered, for 
the purpose of increasing business in the 
most efficient manner possible. Some 
jewelers use direct mail methods as a sup- 
plement to general advertising. Others as 
a supplement to personal salesmanship. 
Nearly all firms employ direct mail meth- 
ods to aid their dealers and distributors. 

Jewelers can use direct mail methods in 
many ways and for various results. ‘Fol- 
lowing are a few of the things direct mail 
effort can accomplish: 

To gain more customers. 

To get inquiries. 

To announce special sales. 

To supplement newspaper and other ad- 
vertising. 

To effect collections. 

To follow up sales made. 

To stimulate special campaigns. 

To render service. 

It is not suggested that the jeweler use 
the mails entirely for results, although in 
several special instances this has been ac- 
complished. However, the very nature of 
a jeweler’s calling demands personal con- 
tact for when making sales which involve 
not only large sums of money but also a 
guarantee of faith and an evidence of high 
grade training the personal counsel of the 
jeweler is aS necessary as it ever was—if 
not more so. 

By means of a planned mail campaign 
the jeweler can increase his business 
through the added efficiency so introduced 
into the selling plans of the store. Through 
direct mail methods customers can be found 
more quickly.. Special sales can be di- 
rected with a more accurate knowledge. 





Through planned mail campaigns the jewel- 
er can many times win back old customers 
and increase the sales made to present 
ones. In fact, direct mail methods, as 
well as general advertising, can help every 
jeweler in innumerable ways. Hardly a 
retail organization exists which does not 
in some measure add to its sales with 
direct mail advertising. Salesmen, mer- 
chants, jewelers and executives have found 
that direct mail advertising permits them 
to reach twice as many people with only a 
slight added cost. 


The small jeweler, as well as the large 
jewelry store proprietor, can apply direct 
mail methods with good results to the stim- 
ulation of business. This effort can take 
the form of soliciting and advertising by 
mail through the medium of individual 
letters, circulars, folders, broadsides, pic- 
tures, cards, booklets, envelop enclosures 
and other direct appeals. In addition, the 
jeweler can also stimulate results with gen- 
eral advertising in newspapers, programs, 
street car signs, billboards and the like 
However, the purpose of this article is to 
show the jeweler ways and means by which 
he can profit through direct mail advertis- 
ing as a special means of endeavor by it- 
self. 

The first endeavor in arranging a direct 
mail campaign is to secure proper mailing 
lists. Unless the persons to whom you are 
to appeal are accurately and _ intelligently 
compiled all effort is haphazardly directed. 
Not only should the names be accurate as 
to the spelling, addresses, initials and the 
like but also properly classified. Why 
waste stamps and time soliciting employees 
of other jewelry stores? And why invite 
embarrassment in soliciting names of people 
whom you have already sold? Too much 
cannot be said as to the importance of a 
well compiled mailing list. 

In mailing out material care should be 
given to the mechanical features of all 
material addressed. This includes not only 
the appearance of the outside of an envelope 
but also the margins of a letter, the “fill in,” 
the signature, manner of folding and so 
on. Evidence to the importance of little 
things is found in the success of one com- 
pany which sent out 5,000 test letters. In 
the first batch of letters all enclosures were 
clipped to the letter itself. The remaining 
2,500 were sent out-loose. A tabulation of 
the returns shows that the first 2,500— 
where the material was clipped on—pulled 
20 per cent. better! 

A planned direct mail campaign calls for 
attention to all these things. It also de- 
mands good thought to the preparation of 
the right kind of sales letters. Some of 
these letters mailed out require “follow 
ups.” Others can be used merely to pave 
the way to a general announcement. Still 
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Manufactured by 
Breslavsky Bros., 41 Maiden Lane 
Skaletzky & Schutte J. Levine & Bro. 
61 Beekman St. 106 Fulton St. 


Goldfarb & Friedberg F. Koshers 
336 Canal St. 10 Kenmare St. 


New York 








Matchless | OUR SPECIALTIES—BELTS 
Beauty |i i 


Prominent Jewelers everywhere are taking 
advantage of the current vogue in Ostrich 
Feathers by displaying STEINMAKE 
Ostrich Feather Fans. Their matchless 
beauty attracts instant attention. There is 
a grace, a French smartness about Steinmake 
Fans that makes them irresistible. 


LSI Ke V po) J 


Exquisitely colored. Unlimited variety of 
novel styles. Individual handles of real 
amber, shell and pearl, plain or jeweled—a 
Steinmake specialty. Color dyeing to. suit 


individual requirements without additional ; _ Smooth Split, 2 Buttons 
charge. i emcee om 
" ; Walrus Split, 2 Buttons 
Send for an Assortment . Baby Walrus, Lined, 2 Buttons 
Y Smooth H. §S. Tubular, 2 Buttons. . 
J. A. STEIN 


7 East 37th Street, New York I ae The “Superior” Line is a 
Pstablished since 1882 ( Sh i Se superior line. Our values 
are unequalled. Ask your 


jobber for Superior Belts 
and Bags. 


Superior Belt & 
Novelty Co. 


Seal Grain Collar Bags, 308 So. Canal Chicago 
from $12.00 a dozen up. 


me ae Lone. 
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Storekeeping Department. 


—_—_ 
more can be employed to develop special 
sales. , , , 
The success of a direct mail campaign 
resolves down to the thought given in plan- 
ning the appeal and the care in which the 
drive is carried out. Even the jeweler 
using but a few form letters or an occa- 
sional distribution of circulars to stimulate 
results should pay the best of attention to 
details such as an accurate mailing list, well 
addressed mail matter, good appearance, 
sound message and other features. By 
holding in mind that direct mail methods 
should be founded on quality not quantity 
this plan of publicity can be made an in- 
vestment instead of an expense. 
Got: 

















Believes in Contests as a Selling 
Stimulant 





ores} J. BROTHERLY, retail jewel- 
er at Springfield Ave., Newark, N. J., 
believes in contests as a means of attracting 
attention to his wares. He recently placed 
148 cheap watches in one of his windows 
and gave free opportunity for passers-by to 
estimate how many watches there were in 
the window. Several said 150, but only two 
of the thousands who made estimates during 
the time the watches were in the window 
gave exactly the right number. A watch 
was given to both of these. 

“Many jewelers object to handling a cheap 
watch,” said Mr. Brotherly to a representa- 
tive of the JEWELERS’ Circucar, “but I know 
that there is a demand for such watches, 
and am ready to do my part toward sup- 
plying the demand. One will often hear 
jewelers say that the sale of cheap watches 
hurts the sale of better and higher priced 
watches. 

My contention is that just as the 
cheap Ford automobile creates the desire 
for a better car and has served to increase 
the number of owners of better cars rather 
than the opposite, so the cheap watch ‘has 
served to form the habit of carrying a time- 
piece among many thousand people who 
never carried one before, and in the same 
way creates a desire to own a better watch. 

“During the time the cheap watches were 
on display, I had a display of high-grade 
watches in the opposite window, and had a 
satisfactory sale of these watches at that 
time.” 








Harry Levinson, who was formerly en- 
gaged in business at 101 W. Federal St., 
Youngstown, O., has moved to his new 
jewelry store at 102 W. Federal St. The 
new home of the business was opened to 
the public a short time ago. The store is 
modern in every way and is finished, in the 
interior, in mahogany and Italian marble, 
and presents a pleasing combination of ar- 
tistic coloring and architectural beauty. 
The showcases, lighting system and other 
equipment in this store are up sto date in 
every way. Harry C. Berdan, for 23 years 
with the Gorham Co., has associated him- 
self with Mr. Levinson, and floral pieces 
from Youngstown business men were pre- 
sented on the opening day. 
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“Over the Garden Wall,” the Theme 
of This Display 
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THE background to a window display is 
like the frosting on a cake—it is the 
attention-getter. Many a perfectly good 
cake has been “passed up” simply because 
its goodness was not proclaimed by a frost- 
ing. And likewise many a good display of 
jewelry has been passed by because it lacked 
the proper background appeal. 
A novel and attractive background for 
the jeweler’s show-window was recently de- 








pended between the two heavy iron chains 
was made of wood and gilded, after which 
the lettering “Over the garden wall for dis- 
tinctive gifts” was put on with black paint. 

The jardinieres holding the black-eyed 
Susans were also made of wall-board, which 
was sanded and painted to match the wall, 
and the dividers were also made by the 
same process. 

The flowers and hanging vines were arti- 


ee 


DISPLAY MADE BY JEWELERS OF BEVERLY, MASS., DURING CARNIVAL WEEK 


vised by H. P. Brett & Co., Beverly, Mass. 
They have a live Merchants’ Association 
in that city and to stimulate Fall business 
they inaugurated a Merchants’ Carnival. 
This was of one week’s duration with spe- 
cial attractions for each day. All the store 
windows were trimmed for the occasion 
and competition along these lines ran pretty 
keen. The illustration shown herewith 
proved“a great drawing card for the store 
and it was easily the most talked of display 
in the city. 

No outside help was employed in making 
this background, and any jeweler with a 
saw, hammer, pocket knife and a paint 
brush could make it. 

“Over the Garden Wall” is the theme. 
The “wall” is five and a half inches thick, 
and looked like huge blocks of granite. It 
was made entirely of composition wall-board 
and lengths of five-inch pine boards, to 
which the composition board was _ nailed. 
The granite effect was produced by coating 
the surface with hot glue and_ then 
sprinkling on sand. The plain marginal 
outline and the lettering was gotten by tack- 
ing on strips of cardboard before applying 
the glue, and then removing them while it 
was still hot. It is obvious that the surfaces 
protected by the cardboard were left smooth 
because the glue did not reach them. 

The lettering was emphasized by filling 
in with gold paint. Then the entire wall 
was painted a French grey, which gave it 
an excellent granite effect. The sign sus- 


ficial. The bottom of the window was cov- 
ered with a fine quality of grass-green crepe 
paper. 





Another Means of Creating Good 
Will 


EVERY jeweler, like every other merchant 

and business man, daily receives more 
or less correspondence not always pertinent 
to the business of the day. In fact, each 
delivery of mail generally brings to most 
jewelers an assortment of form letters and 
circulars from concerns in other lines. Per- 
haps the jeweler is solicited for his mem- 
bership in a local club or, possibly, a local 
investment house is endeavoring to make its 
issues of interest. These and numerous 
other requests find their way to the jewelers’ 
desk. Sometimes they produce a response 
and many other times they find a quick 
course to the waste basket. A deviation in 
this direction, however, is practiced by one 
thoughtful jeweler who makes it a point to 
answer each letter received in his daily mail 
whether it be an individual letter, a form 
letter or a circular appeal. In this way 
he not only practices utmost business cour- 
tesy but he also establishes further good will 
on behalf of his store as his attention to the 
letters sent is appreciated by all other busi- 
ness men. Incidentally when this jeweler 
has occasion to circulate any matter of his 
own he is pretty well assured of attention. 
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IVE a man a motive and he can 
span great rivers and tunnel 
under them. 


The motive may be ambition, money- 
hunger, a normal desire for success— 
but whatever it is, it works. 


Wadsworth national advertising gave 
men a motive to buy a new watch, the 
motive force being the suggestion that 
the owner of a beautifully designed 
watch case of the newer kind is thereby 
labeled as a man of good taste. 


Thousands have evidently wanted to be 
considered men of good taste. Increased 
watch sales prove it. 


THE WapswortH WATCH CASE Co. 
DAYTON, Ky. 


New York OFFICE CHICAGO OFFICE 
17 MamweEN LANE 31 N. Strate St. 
























































Sporting Chronometry of Great Accuracy 
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M* duties as chronometrist of the A. C. 
S. and of the U. M. S., made it neces- 
sary for me to experiment with and study 
chronometrical instruments capable of em- 
ployment in the control of sporting tests, so 
that I have the advantage of an arbiter. It 
is first of all necessary that I classify these 
experiments under the head of precision 
The second point to be acquired is auto- 
maticity of observation, for the purpose of 
economy impartiality. I add to these im- 
portant factors, the elimination of error. 

Thanks to the courtesy of M. Paul Diti- 
sheim, manufacturer of chronometers at 
la Chaux-de-Fonds, I have been able to ex- 
periment at Eaux-Mortes with one of his 
best instruments. 

This chronometric apparatus is similar to 
the electric chronographs used in observa- 
tories and for geodesic work, instruments 
calling for the employment of astronomic 
clocks for opening and closing, at each 
second an electric current, the interruptions 
of which are registered on a paper tape 

‘hich is unrolled by means of an apparatus 
resembling the Morse telegraphic receiver. 
The observations are recorded on the same 
strip of paper and in relation to the record 
of the second’s interruptions. It suffices, 
consequently, to count the number of seconds 
recorded on the tape, from the commence- 
ment to the completion of the operation and 
measures, micrometrically, the distance be- 
tween the registration of the commencement 
of the operation and the first second and 
the distance between the registration of the 
termination of the observation and the last 
second, to obtain the result to a valuation 
of 1/100 of a second. 

These contrivances, serving to register a 
second electrically, are usually heavy and 
cumbersome and difficult of transportation 
away from the observatory; they could only 
be transported for field service, for instance, 
with the aid of porters. Paul Ditisheim’s 
chronometric register, on the other hand, 
is readily portable. It consists of two 
boxes that can be separated for carrying, 
one containing a pocket chronometer and 
the registering apparatus, the other the 
source of electric current, either cell or 
Storage battery. 

One of the two boxes is provided with a 


hinged cover with closure and lock, on 
which is attached a handle for convenience 
of transportation. This first box contains 
the registering mechanism, consisting of 
a winding and unwinding drum and the 
paper ribbon, operated by a _ clock-work 
mechanism, similar to the style controlled 
by electro-magnets, 

The box also included a watch holder, 
screwed onto the box of the clock-work 
mechanism, in which is deposited the 
pocket chronometer, from which an appar- 
atus, which will be described later, effects 
the closing of the electric circuit of the 
electro-magnet, every second. 

An opening in the lid, provided with a 
glass, allows of the reading of the time on 
the chronometer, without making it neces- 
sary to open the lid. 

The second box contains the elements of 
an electric battery, connected by conductors, 
to the electro-magnets and to the contact 
posts, communicating with the commutator 
of the chronometer. This second box 
serves as a base for the first, when making 
an observation; it is also equipped with one 
or more attachments to facilitate its ready 
transportation. 

The commutator of the chronometer is 
composed of a plate of non-conducting sub- 
stance, attached to the plate of the move- 
ment of the chronometer. To this plate 
there are screwed two metallic pieces, one 
being provided with a contact screw and 
the other with a very flexible spring that 
tends to press constantly against the contact 
screw first mentioned. At the free end of 
the spring there is pivoted a small roller of 
hard stone, which under pressure of the 
spring tends to press constantly against a 
star with six teeth. This star is affixed at 
the end of an arbor, bearing a pinion which 
engages with the wheel connected immov- 
ably with the second’s hand, making one 
revolution in a minute. This arbor is pro- 
vided with a finger, which, at each revolu- 
tion of the arbor, acts on the roller of the 
spring. A lever devised to pivot on the 
plate, carries a steady pin capable of acting 
on the spring and of keeping this remote 
from the star and from the contact screw, 
so as to obviate all useless friction when 
the chronometer is not used with the regis- 


ter. This lever is operated from the out- 
side of the chronometer box by means of 
a press button. 

The dial of the chronometer is provided, 
over the contacts, with a small opening, 
through which the contacts may be cleaned, 
should this be necessary, by means of a slip 
of paper or other suitable substance. 

Each of the contact pieces mentioned is 
connected electrically with a terminal, in- 
sulated from the box and not passing beyond 
it. These terminals are perforated and hold 
the binding posts. 

The electric connections being made and 
the apparatus started, each passing of a 
tooth of the star on the roller removes the 
spring of the contact screw and opens the 
electric circuit, which is closed as soon as 
the roller is between two teeth of the 
star. At each revolution of the wheel 
attached to the second’s hands, the finger 
carried on its arbor also comes into 
action and closes the electric circuit in 
such a manner that the tracers mark on 
the paper ribbon unrolling under them, 
marks denoting the seconds, and at each 
minute a more pronounced mark, which per- 
mits the recognition of the minute. 

The chronometer employed for the ap- 
paratus experimented with at Eaux-Mortes, 
was of the type known as a deck chronom- 
eter. 

It seems to me superfluous on my part to 
attempt to characterize here the accuracy 
of this instrument, for the name of the 
house that made it is universally known. 

Since 1908 this establishment has not only 
retained the chronometric record, obtained 
at that time at Kew, but has beaten it at 
several repetitions since then; at Tellington, 
with a deck chronometer, they have sur- 
passed all possible expectations. 

In closing these few references to tri- 
umphs achieved by this well-known horo- 
logical inventor, I recall that at the session 
of August 2, 1920, the Academy of Sciences 
of Paris recorded the account of experiments 
conducted by an eminent chronometrist for 
the determination of the difference in longi- 
tude between Greenwich and Paris by car- 
rying the time by avion. 

Instruments identical with that used at 
Eaux-Mortes have already been employed 
for several years and the service they render 
is appreciated by the geodesic section of 
the geographical service of the French army 
and by the observatory of the federal Ecole 
Politique at Zurich. 








J. F. House has moved his place of busi- 
ness from Alexis to Lincoln, II. 
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WATCH MATERIALS & | SOLDERS 


JEWELERS’ SUPPLIES GOLD & SILVER 


In connection with our WATCH CASE REPAIRING 
AND SPECIAL ORDER DEPARTMENT, we are pre- 
pared to fili, promptly and precisely, all orders for 
watch materials and jewelers’ supplies. We also 
strongly recommend our solders for all grades of new 
and repair work. Over 50 years of constant experi- 
menting has produced an unequalled solder. 


N. J. FELIX & SONS 


(ESTABLISHED 1865) 


51 MAIDEN LANE, N. Y. 








Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


SMELTING WORKS: 


MAIN OFFICES 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK ‘ 280-290 Chestnut Street, NEWARK 














“We Do What We Promise’ 
Accurate Results. 
W ° Prompt Service. 
€ Promise You Courteous Treatment. 
Honest Returns. 


Give Us a Trial on Your Next Shipment 
of Old Gold, Silver, Platinum or Sweepings. 


KILGALLON & COMPANY 


Works Refiners—Assayers—Chemists Office 


5801-5803 Wentworth Ave. and Workers of 31 N. State St. 
CHICAGO Gold, Silver and Platinum CHICAGO 





























an Writes of His Experience 


La 
‘ with Incapable Repairers 





HEN the platform traveler’s watch 

W goes lame, how can he know the 

competent man to fix it? Experimenting 

; nsive, as note: 

7 The writer carried a standard watch for 

five years and it gave perfect satisfaction. 

You know how one gets attached toa good 
watch. It becomes a part of him, like his 

ats. 

<< it stopped running. He took it to 
the local watch-doctor in the town, who 
said the spring-regulator had broken. He 
drove a wedge in to hold the regulator at 
its regulating job, while the bereft owner 
sent to the factory for the new part, which 
none of the local jewelers in the towns of 
the next few days could supply. 

As soon as the new part came along the 
route he hurried to the best looking watch 
place in the town he was in, for “anybody 
can put in the part,” he was told. The new 
spring-regulator was installed, price $1. 

That night the watch ran wild, an hour 
late next morning, and the owner missed 
his train. In the next town he hurried the 
watch to the local timetagger, who gave it 
the once-over microscopic stare and re- 
ported that the new regulator was fudging. 
“Come back this evening, price $1.” 

Next morning the watch was a half-hour 
behind, but the owner had lost faith and was 
going by outside time. Isn’t it a hard bump 
when your trusted watch lies to you on 
two different days? When you lose faith 
in your watch you lose faith in humanity. 
It would run a few hours like it meant busi- 
ness; then turn bolshevik. The horologist 
in that town breathed into its vitals and 
said now it was restored. Price $1. Just 
a slight operation. 

Next day it was 15 minutes behind, and 
the town watchhound said it only needed 
regulation and perhaps truing-in. It was 
plain to see truing-up was needed. Price $1. 

Then we got it so it would only lose 10 
minutes a week. In town after town the 
owner would sadly carry it to the jewelry 
store to have it looked at and regulated to 
run faster. But it got so regulating didn’t 
regulate. It would run a day or two lag- 
ging, then wake up and scorch ahead of 
time. 

Finally the hopeless owner of a watch he 
once believed in as he believed in his own 
life, flipped coppers to see whether to throw 
the watch in the well and never again buy 
that brand of watch or take it again to the 
golden garage. The toss-up took him to a 
real watchmaker. He heard the sad story. 
“Well, well, look! Leave it here and I think 
I can finish it.” We had no hope, but when 
we went back (price $2), we found he was 
on the job. The balance-wheel was out of 
plumb, the hair-spring needed combing, the 
bearings were roughened, and there were a 
few other things the matter—all done by 
the man who evidently put in the new part 
with a hatchet and crowbar. 

Is there not some way good watchmakers 
can protect their good name and goods 
against such botchwork? Incompetents are 
the costliest members of society. In this 
case they cost the writer five dollars, a 
dozen trips to shops, his time, temper and 
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missed engagements and trains, also almost 
his faith in a splendid watch. 

“Half of the watchmen can’t be trusted 
with a good watch,” whispered the man 
who fixed it finaily. 

We agreed! But is there no help? 

The above is not small-town stuff. All 
these watchmen were-in towns of 5,000 to 
50,000.—Lyceum Magazine. 





Interesting Clock Shop 
“FOWw would you like to spend every 
Friday traveling from house to house 
winding clocks? 
“Not a very interesting occupation?” you 
say. “Too monotonous?” 





And yet, if you asked H. Rick of 100 W. 
57th St., New York, whether he didn’t get 
awiully bored winding the same clocks in 
the same houses the same number of times 
week in and week out, he would tell you 








A WATCH REPAIRER WHO LOVES HIS JOB 


it was just about the most interesting thing 
he did. For clocks are a hobby of Mr. 
Rick’s and all the little wheels and springs 
and cogs that look so intricate to the 
average layman are just as plain as day 
to him and he takes them out and puts 
them back as easily as you would take off 
your hat, and never has anything left over, 
which is the really remarkable part. 

A visit to his tiny shop, which is scarcely 
seven feet by five, will show you more orig- 
inal clocks than you thought the whole 
city of New York contained. Lovely old 
banjo clocks, French clocks, Dutch clocks, 
and English and American clocks hang side 
by side on his walls with charming infor- 
mality. 

Facing you as you enter is a Chinese Em- 
pire clock with a golden pagoda surrounded 
with tiny gilded figures just above the face, 
while at your right hang two banjo clocks 
and a timepiece of Mr. Rick’s own in- 
vention with a gilded sunburst around the 
face. Back of the door (for there’s hardly 
room for you if you don’t close the door) 
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hangs a square Dutch clock dating back at 


least a hundred years. It’s the sort that 
makes you wonder how they could possibly 
put so many things into such a small space, 
for, although it is scarcely nine inches 
square, the upper half of the face is beau- 
tifully engraved, while on the lower half 
are all the signs of the zodiac, the months 
of the year with the number of days in each, 
and the days of the week. This clock also 
plays a number of tunes, the speed of which 
is regulated by a fan at the back of the face. 

Just to look in his winduw is a treat. 
At the extreme right on the lower shelf is 
a tall lighthouse with a revolving top. The 
spring that keeps this turning is wound 
through tiny double door at the base and 
miniature windows show the course of an 
imaginary stairway leading up to the 
“light,” which boasts of a clock, a barom- 
eter, and two thermometers, one Fahren- 
heit and the other Centigrade. 

Hanging just above is a rectangular 
wooden clock that Mr. Rick says dates back 
at least a hundred and fifty years to the 
days when people weren’t so particular 
about the exact time. This has only the 
hour hand, but the little alarm at the top 
shows us that our ancestors were just as 
afraid of oversleeping as we are. The 
works are made entirely of wood and it 
has been repaired so that it runs just as well 
as any more modern make. 

Mr. Rick has only been in his 57th St. 
shop since the middle of April. Before this 
he was on the corner of Madison Ave. and 
45th St. “Practically everyone moved with 
me,” he says. “I hardly lost a customer. 
Of course, this is partly explained by the 
fact that I pick up most of my work on 
my Friday trips, for, you know, I repair 
anything from the thinnest watch to a 
grandfather clock, in addition to making 
timepieces of all sorts. And, although he’s 
too modest to add: “And I do it very well, 
too,” we know from his reputation that that 
is the case, 

“It’s very seldom I come across a clock 
I can’t repair. If it is too old or the works 
are in very bad condition I put new works 
in and if the case is not of the desired style 
or is worn out, why, I just make a new 
case, too. It’s simple when you know how. 

“I find I’ve gotten a Jot of new business 
from my show window on 57th St. You 
would hardly believe how many people stop 
in just to find out what I do and ask ques- 
tions about the different things in the shop. 
Some people might think it would annoy 
me, but I just take it as a compliment to 
my clocks and so, whenever you are any- 
where in the neighborhood, just stop in 
and I’ll tell you all about them.” 





Clad in fine raiment, the man who had in- 
herited a fortune entered the drug store. 

“I want one o’ them plasters to stick on 
yer back,” he explained. 

“Yes, sir,” replied the druggist, politely 
hiding a smile. “You mean a _ porous 
plaster.” 

The customer drew himself erect, till the 
glittering new watch-chain—hall-marked on 
every link—which crossed his middle threat- 
ened to snap. 

“What do you mean?” 
“Poor’ouse plaster, indeed ! 
best you’ve got.” 


he snorted. 
I want the very 
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Established 1858 


SWEEPS “csr || Refiner S 


Let There Be No Doubt as to Returns 


SEND THEM TO US Gold 
Results by Assay S | | V e &T 


Years of Experience 


Modern and Enlarged Plant Platinum 


Warrant 


MAXIMUM RETURNS Smelting of Sweeps our Specialty 


Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


American Platinum Works L. LELONG & BRO 
225-231 N. J. R. R. Ave., Newark, N. J. Halsey, Marshall and Nevada Sts. } 
NEWARK, N. J. 


Send for Shipping Tags 





"New York Office—Charles Engelhard, 30 Church St. 





























Japanese Alphabet 


e 
THE RIGHT STYLP FOR UP-TO-DATE 
RING MCUNTINGS 


Gold 
Silver 
Platinum 


AHWVWX YZ 
Made in 1-8, 3-16, 1-4 inch Sizes HANDY é> HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
HERPERS BROS., | NEWARK, N. J. gore natalia | 
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[Patents Granted by the United States. 


The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 











UNITED STATES PATENTS 





Issue of Dec. 7, 1920. 


1,361,011. DETACHABLE-PIN MOUNTING. 
Ernst Aucust Buttman, Orangeburg, S, C. 
Filed March 23, 1920. Serial 368,045. 5 
Claims. 

The combination of a fastening pin for an 
article of jewelry, a mounting for said pin com- 
prising a sleeve to detachably receive the pin, 
said pin being formed with resilient portions 
having seats, and a keeper portion internally of 
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the sleeve for engaging the seats to detachably 
fasten the pin in the sleeve, said seats in the 
resilient portions of the pin being spaced relative 
to the end of the pin adjacent thereto whereby 
on the engagement of the pin in the sleeve the 
said end will be exposed for operating the re- 
silient portions of said pin to effect the detach- 
ment thereof from the sleeve. 


1,361,149. TIE-RETAINER. Gerorce Frutu, Den- 
ver, Colo. Filed Aug. 3, 1920. Serial 401,002. 
8 Claims. 


In a tie retainer, a button having a head and a 





shank, said head being at an angle to the shank 

and having a hook receiving slot. 

1,361,156. MICROMETER-CALIPER. Frrnanpo 
Oscar Jaques, Sr., Providence, R. I., assignor 
to Fernando Oscar Jaques, Jr., Providence, 
R. I. Filed Sept. 6, 1919. Serial 322,126. 
5 Claims. 

A micrometer caliper comprising a handle, a 
sight cpening in the handle, a spindle through 
the handle, a roll on the spindle, a thin metal 
band over the ‘rolls, means for operatively con- 
necting the roll with the spindle, means for op- 
eratively connecting the band with the roll, means 
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on the band for indicating units of measurement 
through the sight opening, two shafts rotatably 
secured in bearings, one end of the band being 
secured to one shaft, and the other end of the 
band being secured to the other shaft, and gears 
operatively connecting the shafts with the spindle, 
whereby on rotating the spindle the ends of the 
band will coil up on one shaft and uncoil from 
the other shaft. 
1,361,378. BAG-FASTENER. Franz A. Futter, 
Newark, N. J., assignor to The J. E. Mergott 
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Co., Newark, N. J. Filed 
Serial 364,050. 2 Claims. 
In a purse or bag frame, the combination with 
a pair of hinged frame sections one of which has 
a pair of slots in alinement therein, of a catch 
member carried by said last-mentioned section and 
having interlocking engagement with the other 
section, said catch member having one side thereof 


March 8, 1920. 
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provided with two integral extensions, one exten- 
sion foided back upon itself, the fold projecting 
through one of said slots, a torsion spring within 
said paw, one end extending through said fold. 
and the other integral extension of said catch 
member projecting through the other of said slots 
and lying within and engaging with the first named 
frame section. 

1,361,413. COMBINATION WATCH AND 
ALARM-CLOCK. Sven A. ALLan STENBERG, 
Los Angeles, Cal. Filed June 7, 1920. Serial 
387,021. 3 Claims. 

In a device of the character set forth, the com- 
bination of a pocket watch provided with an aper- 
ture mounted in the rear cover or case of the 
watch, a protective lid or cover attached thereunto, 
an elongated and outwardly projecting hour-hand 




















shaft adapted to communicate with the movement 
of the watch, a coupling attached to the hour- 
hand shaft and engaging a coupling on a shaft 
adapted to communicate with an alarm mechanism 
contained within an alarm-clock stand. 


1,361,424. CLOCK STRIKING MECHANISM. 
Joun B. Westey, Bethelridge, Ky. Filed 
April 14, 1920. Serial 373,814. 2 Claims. 


A clock striking mechanism comprising a lever 
having a clapper thereon, said lever being pivotally 
connected to the striker shaft, means for oscil- 
lating said shaft a corresponding number of times 
to the number of the hour, means for oscillating 
said shaft a similar number of times on the fol- 
iowing half hour, differently toned device adapted 
to be engaged by the clapper for indicating the 
hour and also for indicating the half hour, means 
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for shifting the clapper arm so that its clapper will 
register with either sounding device according to 
the hour or half hour, said means comprising an 
operating lever, said operating lever being slidably 
mounted in bearings, the lower end of said op- 
erating lever being so connected to the clapper 
arm that it will move said clapper arm according 
to the hour or half hour, spaced lugs at the upper 
end of the operating lever, and a cam carried by 
the minute hand and disposed between the spaced 
lugs and forming means whereby the operating 
lever is moved during a clapper shifting operation. 


1,361,554. PENCIL. Frank J. Terrett, Water- 
bury, Conn., assignor to The Hoge Mfg. Co., 
New York, Filed July 9, 1920. Serial 394,- 
948. 3 Claims. 

In a clutch pencil the combination of a casing 


having an internally tapered point at one end and 
screw-threads at the other end, with a hollow plug 
having screw-threads engaging the casing threads, 
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flexible strips entering said plug and a peg enter- 
ing said plug between said strips and wedging said 
strips therein, said strips having an integral con- 
nection joining them together adjacent to said plug, 
said connection being in line with the plane passing 
through the axes of said strips and within said 
plug. 


1,361,613. STEM-WINDING AND STEM-SET- 
TING WATCH. Witson E. Porter, New 
Haven, Conn. Filed Sept. 6, 1920. Serial 
322,020. 12 Claims. 


A stem-winding and stem-setting watch, pulling 
out to set, having a winding-and-setting stem, a 
shifting lever adapted to be connected therewith, 
and a _ winding-and-setting wheel mounted inde- 





pendently of the said lever in one of the movement- 

plates of the watch for lateral movement therein 

and adapted to be shifted directly by the said 
lever into engagement with members of’ the wind- 
ing and setting trains of the watch. 

1,361,645. CLASP FOR JEWELRY, ETC. Louis 
ToMcHIN, Brooklyn, N. Y. Filed July 31, 
1920. Serial 400,390. 1 Claim. 

In a duplex clasp of the character designated, 





the combination of a socket piece, rockable latch 

levers fulcrumed therein, and a bifurcated elastic 

resilient coupling pin formed with shoulders for 
engagement with said latch levers, for the purpose 
set forth. 

1,361,704. JEWELRY AND METHOD OF MANU- 
FACTURING THE SAME, Henry W. 
Iisnet, New York. Filed May 31, 1919. 
Serial 301,069. 5 Claims. 

The method of manufacturing jewelry consisting 





in forming the body thereof with projections from 

the sides of such body and attaching a gallery 

around the body by securing it to the projections 
from the body. 

1,361,705. JEWELRY AND METHOD OF MANU- 
FACTURING THE SAME. Henry W. 
Fisnet, New York. Filed Oct. 1, 1919. 
Serial 327,816. 2 Claims. 

The method of manufacturing galleried articles 
of jewelry consisting in forming the body and the 
gallery in separate parts, the parts being so re- 
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lated that when assembled with the gallery sur- 
rounding the body, there will be an open space 
between the body and the gallery, and forming the 
gallery with inwardly extending projections, and 
attaching the gallery to the body by securing the 
projection of the gallery to the body. 








The Baer & Wilde Co., Attleboro, 
Mass., has just distributed a cash Christ- 
mas bonus to its employes. The checks 
range in amounts from $15 to $52 each, 
the total given out being in excess of 
$3,000. This sum together with previous 
bonuses makes the total given the em- 
ployes this year amonut to $13,500. 
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We Purchase Precious Metals for Cash 


Collect everything about your store or your shop that contains gold, 
silver or platinum, and is not salable otherwise, and send it to Us 
to be refined. For the fine gold contents of your scrap, polishings, 
waste, filings, sweeps and “dead stock,” we pay you the highest 
Cash Price. 


We Assay and Refine Anything That Contains 
Gold, Silver or Platinum 





























Instruct us to assay your shipment at a reasonable charge. In that way 
you will receive exactly just what its full value entitles you to. 


Look Around and Bundle Together Everything That Isn’t Paying You a Profit and Ship It to Us Today 


CONLEY & STRAIGHT, 236 Eddy St., Providence, R. I, 
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| WELDED py ATINUM Headwork vs. Guesswork 


Careful selection of materials builds an appreci- 





ative and lasting trade. Don’t guess about your 
mainsprings. Obtain them through us exclusively 
and enjoy the constant advantages our reliable 
service insures. 

FOR ALL PURPOSES We carry a full line of Genuine American Main- 
springs. 





GEO. J. DOEHRMANN 


51 MAIDEN LANE, NEW YORK 





Special Combinations of Plati- 
num and Gold or other metals 
made to Order in any ratio of 
thickness. 











DIXON’S 
Sand (Assay) Crucibles 


are the result of over ninety years’ 
experience in manufacturing crucibles. 
They are made with the same care 
and excellence that have made Dixoa 
Crucibles the standard of excellence. 


They have made a wonderful reputation in all assay 





R. & H. PLATINUM WORKS 


Refiners and Workers of 





Platinum, Gold and Silver work. Write for prices and Circular 77-AA. 
- Made in JERSEY CITY, N. J., by the 
New York Office: ‘ : 
a Joseph Dixon Crucible Company 
709-717 SIXTH AVENUE 
DAG Established 1827 DY 
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For Accurate and Prompt Returns 


SHIP YOUR : 
Old Gold, Silver, Platinum Scraps, Filings, 
Polishings, Sweepings, Etc. 
FOR REFINING TO 


YONOVER BROTHERS 


Assayers—Smelters—Refiners 


ASSAF EE 


Ofiee 1637 Nest Roovevelt CHICAGO, ILL. 





































Roy D. Wetmore, manager of the optical 
department of the E. Ww. Reynolds Co., is 
confined to his home by illness. ; 

A. E. Springborg, a well-known jeweler 
of Fresno, is selling out with the intention 
of devoting all his time to his fruit ranch 
near Fresno. 

L. Weinstein has opened a new store at 
904 S. Figueroa St. He was formerly in 
business here, but afterward went east and 
has only recently returned. 

Ed and Arthur Turner, of the E. W. 
Reynolds Co., have both returned home. 
All the company’s men have now come off 
the road to remain till January. 

Miss Kemp, formerly with Cady & Olm- 
stead Jewelry Co., Kansas City, Mo., has 
come to Los Angeles and taken a position 
with the Donavan & Seamans Co. as sales- 
woman. 

M. C. and Arthur E. Cohen, father and 
son, who have just bought the business of 
Theodore Roberts, Anaheim, were formerly 
in the wholesale notion business in Los 
Angeles. 

F. W. Willett, who is closing out his busi- 
ness in Watsonville, has come to southern 
California and is an occasional visitor in Los 
Angeles. He has bought a home in Long 
Beach and may re-enter the jewelry business 
there. 

Ira W. Smith, manufacturers’ agent, 912 
Broadway Central building, is already pre- 
paring for his initial trip for the new year, 
to be gone four or five weeks. He says his 
Jast year has been the best he has ever had 
from a business point of view. 

Charles H. Clark, 704 S. Broadway, has 
been enlarging his watch department ana 
has secured the services of E. N. Barnes, 
formerly with the Waltham factory. Mr. 
Barnes has relatives living in Los Angeles, 
but has been here himself but three weeks. 

The wholesale houses were kept open on 
Sunday, Dec. 19, for the especial accom- 
modation of out-of-town customers who 
were unable to leave their stores during the 
busy week days of Christmas week. They 
also remained open every evening during 
the week. 

Samuel Pearlin, of Pearlin Jewelry Store, 
320 W. 7th St., who has suffered from ill 
health recently, has gone to Murrieta Hot 
Springs to remain for a few weeks in hope 
that the baths will benefit him. His firm 
will vacate their store on Jan. 19 and move 
to 338 S. Broadway, where I. H. Triester is 

at present. 

Miss Adele Hendrickson, who was for- 
merly with Mrs. E. C. Fleming when she 
was in business at 322 W. 6th St. and later 
assisted the Board of Trade in disposing of 
several assignees’ stocks, has taken a posi- 
tion as head of the gold jewelry department 
under O. B. Balzer, department manager 
in the store of A. Hamburger & Sons. 

F. C. Plate, of the Los Angeles office of 
the International Silver Co., has returned 
from a month’s visit in the east. He 
visited the factories and equipped himself 
with a good deal of information about 
conditions, plans for the future and so 
forth. He was accompanied on his trip by 
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E. M. Barnard, of the International Co.’s 
Seattle office. 

Following are the names of some of the 
out-of-town jewelers who have been here 
recently: Mrs. C. J. McCormick, Redondo 
Beach; P. W. Andrews, Inglewood; George 
Bowers, Upland; C. O. Arnold, Pasadena; 
Mrs. H. R. Gill, Santa Barbara; Wallace 
Hauk, Long Beach; W. E. Lawrence, Bur- 
bank; Ray Finch, Covina; Mrs. C. E. 
Rozell, Compton; C. E. Miller, Van Nuys; 
H. E. Fox, Jr., San Fernando. 

Among the new salesmen added to the 
force of Feagans & Co. are the following: 
W. Frazier Martin, traveling salesman for 
the J. Jacobs Co., San Francisco, in the 
gold jewelry department; Howard F. Ed- 
wards, formerly with the Alvin Silver Co., 
in the silver department; W. M. Faust, re- 
cently of Houston, Tex., clocks and novelties 
department; W. A. Smith, formerly with 
the Wright & Kay Co., Detroit, gold de- 
partment, and Marshall C. Chatterton, from 
San Diego, in the silver toiletware depart- 
ment. 

Sidney G. Moyse, who has been with the 
E. Bastheim Co. for 10 years, except for a 
short period when he was in the navy, and 
who has been manager and buyer for that 
company since the close of the war, has 
retired from this concern to accept a re- 
sponsible position with his father-in-law, 
Meyer Siegel, proprietor of one of the 
largest retail mercantile houses in Los 
Angeles. His place with the Bastheim Co. 
will be taken by George J. Germain, who 
has, been associated with Mr. Bastheim in 
the business for many years and has been 
an active factor in promoting it. 











S. Kind, Philadelphia, was in town last 
week buying from the local jewelers. 

Walter B. Marble, of the Moore Bros., 
has opened a permanent office in Chicago. 

The D. F. Briggs Co. factory, which has 
been closed for several weeks in order to 
make repairs to the building has been re- 
opened. 

Charles P. Keeler, a well-known manu- 
facturer, has returned from Canada, where 
he visited the branch factory of McRae & 
Keeler. 

A Christmas tree was enjoyed last Thurs- 
day at the fatcory of E. D. Gilmore & Co. 
The power was shut down at 3.30 and all the 
employes received presents. 

Twelve hundred school children were the 
guests of Joseph Finberg last Wednesday 
evening in State armory at a Christmas 
tree. Every child received a _ present. 
Harold E. Sweet officiated as master of cere- 
monies at the exercises. 

The cutting down of the high Canadian 
duty on jewelry is expected by local manu- 
facturers to increase their business with that 
country. The high duty was responsible 
for a number of North Attleboro and Attle- 
boro firms locating branch factories in that 
country. “i 


The business of the late John J. Donohue, 
Faribault, Minn., is being conducted in the 
name of James Donohue. 
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W. C. Leqesque has opened a jewelry 
store in Salem, Mass. 

The Waltham Watch Co. has shut down 
for 10 days, beginning Dec. 23. Two hun- 
dred more employes from the various de- 
partments have been laid off. 

The death is announced of Harry Raynes, 
one of the oldest jewelers in Lowell. He 
was nearly 80 years old, and recently sold 
his business to E. W. Freeman. He was in 
business in Lowell for a period of more 
than 40 years. 

Isaac Saperstein, South Boston, charged 
with the larceny of a tray of diamonds 
valued at $1,500 from Louis H. Burack & 
Cq., 5 Bromfield St., was found guilty in 
the Municipal Court, Dec. 23, and sentenced 
to two years in the House of Correction. 
He appealed and is liberated on bail pending 
a trial before a higher court. 

The Boston Chain Co., 36 Bromfield St., 
has been incorporated under the laws of 
Massachusetts with a capital of $20,000. 
The officers are: President, Frank Klein; 
treasurer, S. J. Gordon; clerk, J. Fichman. 
The company, formerly on the fifth floor, 
is now located in room 303, and manufac- 
tures gold and platinum chains. 

Howard Beaton, formerly in partnership 
with Mr. Shepard, passed away in Kansas 
City, Dec. 21. He was an engraver with a 
mail order house in that city before his 
illness. He was 26 years of age and is 
survived by his widow and two children. 
Before becoming associated with Mr. Shep- 
ard in Boston, he was employed by the 
R. H. White Co. and later by Bigelow, Ken- 
nard & Co., Inc. 

George Holden, after 22 years’ service 
with Joseph Fahys & Co. and the Alvin 
Mfg. Co., resigns at the end of the year. 
He is well known, as he covered the New 
England States, and was a frequent trade 
visitor in this city. He has traveled in 
every State in the Union and through Brit- 
ish Columbia. In 1909-10 he had charge 
of the interests of the Alvin company on 
the Pacific Coast with offices in San Fran- 
cisco. 

The Maine Retail Jewelers’ Associations 
have been invited to become affiliated with 
the State Federation of Retail Associations, 
and a meeting is to be held Dec. 29 by the 
various jewelers’ organizations to discuss 
the proposal. In order properly to partici- 
plate it is necessary to change the by-laws 
of the jewelers’ associations. The meeting 
will be held in Augusta on the eve of the 
convening of the State legislatures. In the 
afternoon the associations will meet to 
perfect their own organizations, and in the 
evening there will be a grand union meeting 
of all retailers with a banquet and after- 
dinner speeches of interest to the retail 
trade in general. The Governor-elect is to 
be the guest of the evning and one of the 
speakers. 





Bert L. Williams, 99 Decatur St., Atlanta, 
Ga., has recently suffered a damage from 
fire to the amount of $3,000, which was 
partly covered by insurance. He will con- 
tinue the business. 
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OF INTEREST 
To All JEWELERS 


For the benefit of those who send watches to 
Trade Shops for repair the Master Watchmak- 
ers’ Association of Chicago maintains a Com- 
plaint Bureau for the purpose of receiving and 
adjusting all misunderstandings and complaints 
that may arise between the jeweler and the Trade 
Shops. If you have any complaint along this line 
address James R. Akinson, 31 North State St., 
Chicago. 

The following concerns are some of the members of 


the Association and are highly recommended for your 
patronage. 


31 N. State St. 
17 N. State St. 
5 S. Wabash Ave. 
620 Long Ave. 
State-Lake Bldg. 


James R. Akinson 
Community Co., Inc 
A. Quint & Co 

K. Telander 
Zinder Watch Co 
Bernstein Watch Co 5 N. Wabash Ave. 
A. E. Krause & Co 37 S. Wabash Ave. 
Rothberg Watch Co. ..1420 Masonic Temple 
Urban & Schurman... .1112 Masonic Temple 
Central Watch Co 5 S. Wabash Ave. 
J. Halpern & Co 36 S. State St. 








“NEW ERA”—Special Valuel_ 


Lowest Price Optical House in U. S, A. 
Xmas-Gift 


Chain Assortment 


No. 1925—2 Dozen |e 
12K. G. F. Eye Gaal . 
Chains, 12 Hair Pins 6 4 
Cable Ear Loops and 6}. 
Plain Ear Loops put ip t 
beautiful counter display }) 


Easel Box. Above chaing 


retailed at $1.00 each Pin 


makes a total of $24.00, 


Our price for complete 
set 


No. 1926—“BIRD AND TOUR- ‘ ‘ 4 
IST” 19 Ligne Field Glass, very oo -" ee Genuine 
powerful achromatic lenses—all -Power Prism Binocular, very 


black with cord and shoulder Powerful, French make, excep. 
strap and leather case. Retails tional value. Retails for $45.09, 
$15.00. Our Price, each Our Price, each 


NEW ERA OPTICAL CO, 


Write for Catalog. 


123 W. Madison St. CHICAGO 








Piencinc SAWS 
PRICES REDUCED 


All sizes, 8/0 to 6 





$1.00 per gross 
In lots of 10 gross — 
(We Do Not Sell Less Than One Gross of a Number) 





Worthington & Raymond, Inc. 


71 Murray St. NEW YORK 











ee 


Did you ever realize 
what little you get for 
melting your old rings, 
and what big prices you 
pay for new ones? 

To avoid losses send | | 
them to us and we will 
make them look like new for 


75 cents and up according to 
the size of stones. 








Prices up to %Kt., 75c.; up to %Kt., $1; up to 1 Kt., $1.25; 


1; 
up to 1% Kt., $1.50. 


M. J. STERN & BRO. 
61 BEEKMAN STREET NEW YORK CITY 
Special Jewelers to the Retail Trade 

















NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


| Buy of Your Jobber 








I. M. Cohen D. A. Coplin 


WE BUY 
Jewelry, Diamonds, 
Watches, Silverware 


sample lines in parts or entire stores including fix- 
tures. Send goods to us C. O. D. Have Express 
Co. collect. 


When in San Francisco make our office your headquarters 


COPLIN & CO. 


Bankers Investment Bldg. 


742 Market St. .%o3% San Francisco,'Cal, 
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